ee NT 
sEPARTME! 
NOLOGY § i 


; 


| Ay 


a* 


| 
i 
i} 
i! 
i 


| 
| 


Vol. 22,.No. 3075 


186 


Sparks 


Henry Ford—American Legend. 
* + * 


Boston has been dubbed the city 
that tourists avoid the most 
x 


* * 

‘ar Scandal? 

“Early and decisive action to 
revent the spread of what ap- 
pars to be a national scandal in- 
olving the distribution of new 
ars” was asked last week of the 
utomobile Manufacturers Assn. by 
the Keystone Automobile Club. 

In a letter to George W. Mason, 

esident of the association in De- 
roit, J. Maxwell Smith, Keystone 
esident, asserted that “literally 
nillions of new-car-hungry motor- 

are amazed, disturbed and dis- 

ted by the spectacle of open-lot 
splay of brand-new cars—for im- 
nediate delivery—at prices ranging 
p to $1,000 in excess of legitimate 
paler prices.” 


Dutput Steady 


Henry Ford 


The Newspaper of the Industry 


PUI 


Plymouth’s Cut 
Tightens ‘Big 3 
Price Lineup 


DETROIT.—Plymouth’s price re- 
ductions of $25 to $55 last week 
brought this lineup of the adver- 
tised delivered prices of the low- 
est-priced lines of the Big Three: 


Ford Chevrolet Plymouth 
deluxe 6 Stylem’ter deluxe 


$1,088.62 $1,098 $1,132.50 
1,145.56 1,152 1,159.25 
1,233.97 1,205 1,211.50 

The advertised delivered price 
includes factgxy list, price plus de- 
ee 


Complete price table for all 
makes on page 2. 


livery and handling charge and 
federal taxes. It does not include 
state sales taxes, license or title 
fees, accessories, or various items 
of factory installed or optional 
equipment. 

(See PRICES, Page 3, Col. 1) 


at 95,039 


B. cpe. ..... 
OD tantdseccess 


! Despite Parts Troubles 


By Bernie Thomas 
: Staff Writer 
= DETROIT.—Although materials 
mnd parts deliveries were still ir- 
megular, U. S. plants last week 
ilt an estimated 95,039 units— 
,487 cars and 25,552 trucks, ac- 
brding to Automotive News tabu- 
ions, 
» Revised figures show that U. S. 
ts the previous week, when 
e same situation was more seri- 
8, turned out 68,768 cars and 
ond trucks—a total of 95,825 ve- 
es. 
| Last week’s total in the U. S. 
ould have been near the 100,000 


mark, except for the fact that 

all Ford Motor Co. operations 

throughout the world remained 
closed Thursday in memory of 
the company’s founder. 

Ford plants turn out approxi- 
mately 4,200 cars and trucks daily. 

Also, the production of about 200 
cars was lost at Hudson on Wed- 
nesday as the result of a wildcat 
strike. 

Combined U. 8S. and Canada car 
and truck output last week is es- 
timated at 99,930, compared with 
a revised accounting of 100,933 the 
week before. 

Meanwhile, despite the coal mine 
stoppage, steel output last week 
continued at near-record peacetime 
capacity, declining only slightly 
from .the week before. 

Heavier movements of both 

(See OUTPUT, Page 8, Col. 5) 
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~~ Plants Pause in Tribute 


As Henry Ford Is Buried; 
Change in Firm Unlikely 


Epoch Reflects 
Work of Ford 


Influence Believed ° 
Greatest Factor in 
The Era of the Auto 


By Mac Gordon 
Staff Writer 

- CHRONICLE the life 

and times of Henry Ford 
is like writing the history of 
a great epoch in a nation’s 
existence. There are always 
great men, whose greatness causes 
or results from the _ infrequent 
“golden ages.” Their greatness is 
measured by the influence of the 
“golden age” on the progress of 
civilization. 
‘Mr. Ford was unquestionably one 

the impelling forces behind the 


FE chsiinee of Twentieth Century 


life as we know it today. He was 
not just an opportunist taking ad- 
vantage of current trends—he en- 
visioned, planned and created those 
trends in a way outshining all but 
a few other contemporaries. 

Whether the Twentieth Cen- 
tury will go down in history as 
a “golden age” for America will 
never be known by those living 
today. But Mr. Ford’s standout 
position, as an architect of much 
of Twentieth Century life, is as- 
sured. 

What was his genius? Wherein 
did he differ from other “greats” 
of history. What made Henry 
Ford? 

There were many qualities of 
character, of course, which con- 
tributed to Ford’s rise: His per- 
severance in the face of tremend- 
ous obstacles, his imagination, his 
talent for administration and lead- 
ership, and, above all, his faith in 
himself and his fellow men. 

But none of these characteristics 
individually, nor even all of them 
together, would have enabled Ford 
to reach the heights if he had not 
clung to one basic belief: 

“The majority rules, and the 
majority must benefit.” 

It was this ideal which motivated 
the realization of the Twentieth 
Century’s first outstanding achieve- 
ment—mass production for a mass 
market at popular prices. 

Mr. Ford fought for volume pro- | 
duction against overwhelming odds, | 
ranging from complex patent suits | 


to the discouraging skepticism of 
(Continued on Page 58, Col. 1) | 


Production 
Automotive News Estimates, 
U. S. Cars, Trucks 


i aa 
Lik 
Prev 1946 

Week 


039 
Last 
Week 





Week 
For complete production totals 
by makes, see table, page 8. 


Family’s Control 
Seems Assured 


Despite Taxes 


By Pete Wemhoff 
Editor, Automotive News 

DETROIT.—What effects will 
Henry Ford’s death have on the 
world’s largest family-held em- 
pire? 

Perhaps a lot—but probably 

very little. 

From an ad- 
ministrative 
standpoint, 
there need be 
no apprehen- 
sion, for young 

Henry Ford II 

has been thor- 

oughly tested— 
and found re- 
markably able. 
However, 
there’s the 
of inheritance taxes, 
which could eat so heavily into 
the company as to force event- 
ual sale of stock to the public. 
But, with attorneys and tax ex- 
perts working on the problem for 
years, it’s believed the plan 
worked out to assure Ford fam- 
ily control of the company is 
impregnable. 

This involves the transfer of 
large blocks of non-voting stock 
to the Ford Foundation, a tax- 
exempt philanthropic institution, 
as was the case upon the death 
of Edsel Ford in 1943. Therefore 
the voting stock (probably only 
5 percent of the total), which 
actually controls the company, 
remains in the hands of the 
family. 

It is believed that Henry Ford 
and his wife owned about 58 per- 
cent of the voting stock, with 
the remainder divided among 
Mrs. Edsel Ford and her four 
children, Henry II, Benson, Jos; 
ephine and William. What dispa- 
sition is to be made of the elder 
Ford’s shares will probably he 
revealed with the filing of -his 
will in the next few weeks. But. 
it will take years before probaf;., 
ing of the estate is finished ‘in’ 
court. ° 

Aside from the financial sid? 
there’s likely to be very ?few 


(Continued on Page 57, Cal.) 
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“I'VE LEARNED MORE from children 


100,000 Pass 


Pioneer’s Bier 


Auto Makers, Dealers 
Attend Rites; Founder 
Dies in Candlelight 


By Bob 
Managing Editor 


_DETROIT. — All over the 
world last week, the wheels 
of the mighty automobile in- 
dustry came to a halt in 
tribute to Henry Ford, the 
man who had done se much to 
give those wheels their impetus. 

It was a tribute given in humble- 
ness to a humble man. 

Nearly 100,000 men, women and 
children in lines one for 
blocks passed before Mr. Ford's 
bier, simply laid out in the Recre- 
ation Hall, Greenfield Village. 

Henry Ford died a_ simple 
death even as he had lived in 

simplicity. It was somehow a 
fitting totich of nature that flood- 
ed his estate so that death came 
to Ford just before midnight 
Monday (April 7) in his eighty- 
fourth year as candles flickered 
and the only heat in his home 
was that given off by old-fash- 
ioned fireplaces. 

It was fitting, too, that his pe- 
rennial sweetheart, his wife, Clara 
Bryant Ford, was beside him, 
soothing him in the candlelight 
as life flickered out. 

Through 59 years, Mrs. Ford had 
been his constant companion and 
his source of faith. Through all 
the obstacles Mr. Ford met in his 


Other Ford stories and photos 
are on pages 57, 58, 59, 60, 61. 


eventful life, Mrs. Ford stood be- 
side him, *giving constantly of her 
quiet faith in him. 

And in her grief, Mrs. Ford rec- 
ognized that the people loved him, 
too, so. she, permitted his body to 
lie in state Wednesday in Recrea- 
‘tion Hall in Dearborn. From early 
‘in the morning till late at night, 
| thousands of the little people and 
| the, big people, workers and exec- 
|ubives, frled by, paying their last 
|»: «(@ontipued on Page 57. Col. 4) 








| . 


« 


than they have from me,’’ was a favorite 


expression of Henry Ford. While his body lay in state last Wednesday at Greenfield 
Village, the first mourners included children from the Village schools. About 100,000 
persons passed the bier during the day, and thousands more tried te jam their way inte 


St 
and beside the graves of his parents. 


. Paul’s Episcopal Cathedral in Detroit for the funeral services Thursday afternoon. 
Mr. Ford was buried at private rites in an. old-fashioned cemetery near his birthplace 
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Comparison of Advertised Delivered Prices of 1947 Cars 
CompiJed by Automotive News 


This comparison of advertised delivered prices of various makes of cars is based on prices in effect April 10, 1947. The prices include factory list price, plus delivery and han- 
Gling cuates and Soderah taxes. They do NOT include state sales taxes, license or title fees, accessories, or various items of factory installed or optional equi; > 





















































| 4.DOOR 2-DOOR SEDAN SPORT COUPE | BUSINESS CONVERTIBLE | STATION 
| SEDAN SEDAN COUPE (Full Rear Seat) COUPE cou | WAGON 
BUICK S 
Series 40—Spec.......... | $1,580.00 $1,522.00 x a 
Series 50—Super.......... 1,822.00 1,741.00 $2,204.00 $2,594.00 
Series 70—Roadmaster.......... * 2,110.00 2,014.00 | 2,505.00 
CADILLAG | 
6 5's. 6 VUF>.¥:9, 0:8 9 b'e08 : 2,203.00 2,079.00 | : 
ES 5 taki 4's Sie i8'y s HOD og ob 2,386.00 $2,311.00 2,741.00 
ME ib 5kd 6 6 ate 0.6 ores 600 0 ends 3,126.00 - 
ee. Coley e shade sb oe be 4,340.00 | 
CHEVROLET 
0 Ee ere 1,205.00 $1,152.00 l, 137.00 $1,098.00 ; $44.00 
IE SS ds 3 Ge bx tke 8 ose ; 1,280.00 . 1,225.00 | 1,212.00 1,476.00 
EU oe deal dg 4s ereis's 008 1,309.00 1,249.00 | 
CHRYSLER | | | 
Dag Now's 4:00.00 00.0 viaises 3 1,671.50 1,634.75 1,661.00 1,534.75 | 
Se SeaeniaptesanS 1724.25 1703.00 | 1,713.75 1,587.25 1,987.50 
ESD IS. 5 -s'n 9100 400b 00 6's ‘ veel 1,999.50 1,973.25 1,983.75 1,883.75 y 
SE ois 5 Wig waits coce's seve Geel 2,104.75 2,078.50 } 2,084.00 1,989.00 2,347.00 
Town and Country (6 Cyl.)*. cee a 2,519.00 Sal 
Town and Country (8 Cyl. Pr ies cvs eae 2,899.50 2,925.75 
DE ESOTO PETRA. Pe ac 
Sb SES 5d ale dieea bores at HO 4s 1,561.25 1,524.50 1,550.75 | 1,424.25 
RS ESC eee 1,616.00 1,595.00 1,605.50 1,879.25 2,335.00 
OL i -. oe | 7 | 
DODGE | 
Me icsivbnstW sks cece ase sees di 430.00 | 1,388.00 1,314.25 
se se poh bas vies ose & one bs 484. 75 1,479.50 | 1,758.50 | | 
FORD 
cig a ewew sae hss wes 1,233.97 1,145.56 | | 1,088.62 | boo 
ner memame “B.... tee cece ees 1,277.10 | 1,213.96 1,261.32 | 1,203.44 1,565.01 
A 9.55 6.0556 6b ne b ess 0 2 0-00 1,286.59 | 1,198.18 1,162.39 Be 
Super Deluxe “V8".........-.---. ces 1,365.53 1,303.42 1,338.16 1,256.07 1,530.77 | 1,616.60 
ES 2,188.81 
HUDSON : 
ECU NOU ED oso o scidccereccusvess 1,649.25 1,604.00 1,644.25 1,528.25 1,898.00 $1,247.75 
PC MOME vee ces cececces 1,796.00 1,787.25 | aia 
Super (8 Cyl.) ....... 0-205 e eee eee eee 1,761.50 1,755.00 ae 315.75 
eee) 2) eee 1,871.50 — 1,854.50 2,072.50 
a —— ™ | _ | 
aos capes ce Bate’ Ay 998.28 
OE rss vebetibe scelsocsess a coat 2, 406. 05 2,387.14 2,951.93 
Custom Interior)..............-. said 2,555.40 - 2,536.49 
ontinental (12 Cyl.) ........... oR - | 4,461.36 4,545.49 
MERCURY............... | 1,570.56 1,556.87 1,772.50 1,795.84 | 1,152.98 
NASH a 7 | 
eo a ee er | 1,363.75 1,314.75 
CS ESS OLE Ce at 1,631.30 1,573.30 2,049.30 
NN £70 oe alec oes one ee ss 1,319.75 
Ambassador Slipstream........... iota 1,589.30 | 
LDSMOBILE 
aoe a SSS ee 1,471.00 1,433.00 1,407.00 1,742.00 2,319.00 1,075.00 
Special BOB. ... 6... cee wees. . 1,527.00 | 1,490.00 1,463.00 1,798.00 2,375.00 1,132.00 
I al yao 4rs mooi sve 06» iri 1,568.00 1,497.00 1,207.00 
SETI Sas G.0-a's sb ojo Bibs eee os a 1,624.00 1,554.00 1,264.00 
GS nd dn yp ih aa' waec oe. 1,812.00 | 1,762.00 | 2,181.00 1,365.00 
PACKARD 
s PGA Nan weic e's 84% Fide eyes 1,745.00 1,695.00 | 
TR ek abcde psec ede ivcce 1,947.00 1,895.00 | 
Seer Clipper (160) (8)........... 2,391.00 2,342.00 
Custom Super Clipper ( (8). Paw cons 3,274. | 3,140.00 | | 
PLYMOUTH 
a 1,211.50 | 1,159.25 | 1,186.25 | 1,132.50 
ID ins os Lgin tes icc essem aes ee 1,299.75 1,247.75 | 1,274.5 | 1,215.50 1,535.50 
———— _ ee | 
PONTIAC 
DD sc oes 6 Cec avisine bees 1,433.00 1,374.00 1,405.00 1,359.00 1,313.00 1,711.00 
TS aie. s emote aecsees 1,480.00 1,421.00 | 1,452.00 1,406.00 1,360.00 1,758.00 ; Ls 
Streamliner 6............ 1,514.00 1,463.00 2,130.00 $2,207.00 
Streamliner 8.........-...-. 1,561.00 1,511.00 2,177.00 2,254.00 
STUDEBAKER 
Champion Deluxe................ 1,388.00 1,356.50 1,382.75 1,288.00 
Champion Regal Deluxe . 1,461.75 1,430.25 1,456.50 1,361.75 
Commander Deluxe... . StS eks 1,657.50 1,626.00 1,652.25 1,557.50 
Commander Regal OS 863s ka csv 1,778.50 1,747.00 1,773.25 1,678.50 











*Delivery and Handling Charges Estimated: All Plymouths, $15; 


sor Models, 


$4,388. CHRYSLER: 
ousine, $4,129.50*. 
$1,858.25*. 


Surplus Vehicles 
Drop to 58,307, 
WAA Reports 


WASHINGTON. — Disposals of 
government surplus motor ve- 
hicles, accelerated to relieve short- 
ages, reached a total of 401,806 
units and reduced War Assets Ad- 
ministration’s inventory to only 
58,307 vehicles on March 1, WAA 
stated last week. 


DE SOTO: Custom Eight Pass. 
FORD: Super Deluxe $8 Sportsman, $2,041.23. WILLYS: Jeep Station Wagon, $1,659.16; 


CADILLAC: 75 Seven Pass. Tour. Sedan, $4,517; 75 Seven Pass. 
Royal Limousine, $2,200.75*; 


Royal Eight Pass. Sedan, $2,074.50*; 
Sedan, 


by owning agencies in the future, 
the agency predicted. 

The 401,806 trucks, jeeps, pas- 
senger cars, trailers and motor- 
cycles sold by March 1 showed an 
acquisition value of $924,159,734. 
They brought a return to the gov- 
ernment of $384,998,362. The re- 
covery rate—41.66 percent—is con- 
sidered highly satisfactory because 
only a small percentage of the ve- 
hicles sold were in unused condi- 
tion and many types had com- 
paratively little peacetime use, it 
added. 


Dodge Deluxe, $17; 
$25; Chrysler Saratoga and New Yorker Models, $35; Town and Country ‘'6’’ 


Miscellaneous Prices— 


$2,019°; 


Dodge Cusiom, $19; 


Windsor Eight Pass. 


Custom Limousine, $2,145.50*. 


alone, veterans got an even larger 
percentage, 66.85 percent of the 
total units disposed of, last Jan- 


the total. 


nary they took 71.56 percent of 


Garrabrant Bros. Razed 


By $100,000 Blaze 

HOOD RIVER, Ore.—Fire of un- 
determined origin last week de- 
stroyed Garrabrant Brothers Motor 
Car Co. (Chrysler-Plymouth) here. 
Loss, including six new cars and 
GMC trucks awaiting delivery of 


, $25; Town and Country *‘ 


DODGE: Custom Town Sedan, 
Universal Jeep, $1,205.96. 


Sedan, $2,127*; Windsor Limousine, $2,253"; 


$1,542.75°*; 


Babe Joins Ford 
Baseball Hero Named to Aid 


Legion Diamond Program 


DETROIT.—Babe Ruth, idol of 
millions of boys and out of base- 
ball since 1938, will return to the | 
batter’s box this summer when he 
assumes his new position as con- 
sultant to the Ford Motor Co. and 
Ford and Mercury dealers in the 
American Legion program. 

J. R. Davis, Ford vice-president 
and director of sales and advertis- 





De Soto Deluxe, $20; De Soto Custom, $22; Chrysler Royal and \Vind- 
8’’, $35; Chrysler Crown Imperial, $50. 


Imperial, $4,711; 75 Nine Pass. Business Sedan, $4,195; 75 Nine Pass. Business Imperial, 


Crown Imperial Lim- 


Custom Eight Pass. 


Sedan, 


tionally with the American L 
gion. 

Ruth praised the American Lé« 
gion program and Ford for helping 
to make .t a success. 





Anderson to Appoint 


Factory Study Unit 
WASHINGTON.—NADA’s ex- 
ecutive committee, meeting here 
Friday, authorized President M. 
O. Anderson, of Seattle, to ap- 
point a subcommittee to study 


Recent changes in WAA’s ve- rts, was estimated upwards of |‘ all phases of the factory-dealer 
hicle sales effective April rane panes ; half, ~~ ge $100,600. P ing, announced that Ruth will! pelations committee resolution 
1, expected to further speed | the vehicles so ee eee —$—$__$___—. serve in an advisory capacity to| sdopted at the convention in At- 

of remaining stocks|three year period, 1944 through) nieresting items in Bob Finlay’s adver-|the company which aids in pro-| jantie City. 


1946, went to veterans. In 1946 


tising column. 
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wo dealers have expressed 
IVE interest in the remarks that 
were recently made in this column 
regarding the importance of han- 
dling telephone calls carefully. 
Your business phone is your con- 
tact with the outside world. Good 
telephone habits make friends. 

A great many businessmen in 
all lines give considerable atten- 
tion in training telephone opera- 
tors. They realize that prompt- 
ness, courtesy, and tact pay divi- 
dends. 

Knowing dealer interest in this 
ramification of good public rela- 
tionship, I asked the local tele- 
phone company if it had materiai 
that would be helpful. The com- 
pany sent four booklets, all of 
which any businessman, or his em- 
ployes who use telephones, should 
use as text books. If you don’t 
have such books, I suggest you 
contact your telephone company. 
You win or lose with every phone 
call. 

cd + + 


Horse Sense 


Is Refreshing 
[= IS always refreshing to hear 
some good old fashioned horse 
sense. Those of us who have lived 
long realize that we get from this 
world just about what we put into 
it. Real satisfaction from life is 
the result of effort and sacrifice. 

Will G. Price, an old-time Ford 
dealer in Wichita, Kan., as well 
as a banker, recently sent the 
following sentiment to his em- 
ployes and friends. I think it will 
help us all think more clearly 
and act more sensibly in these 
unusual times. 

I quote Will Price: 

“DOES THIS MAKE SENSE? 

“If the dollar doesn’t do enough 
for us today, isn’t it because some 
of us didn’t do enough for it yes- 
terday? 

“If we all put more trying sensc 
in our work, won’t that put more 
buying cents in our dollar?” 

* a eo 


Put Personality 


Into Sales 


c- IS always risky for a dealer to 
handle a speciality with a lot of 
consumer acceptance. An automo- 
bile fits this specification more than 
any other class of merchandise. 

It is a natural situation. Any 
manufacturer rightly attempts to 
make his product so acceptable 
that it will sell through any out- 
let. Dealers in such merchandise, 
if they are to put security behind 
their business, must do everything 
possible to wrap their own per- 
sonality in each deal so that more 
and more people prefer to come 
back to them to do business. 

Manufacturers’ security comes 
from nationwide public accept- 
ance for their product. A dealer’s 
security comes from building lo- 


Prices 


(Continued from Page 1) 
Plymouth models were reduced 
$25 to $55 as follows: 
Deluxe 4-door sedan, $35; deluxe 


2-door sedan, $45; deluxe club 
coupe, $55; deluxe 3-passenger 
. coupe, $35; special deluxe 4-door 
‘sedan, $25; special deluxe 2-door 
Sedan, $35; special deluxe club 


coupe, $45; Plymouth special de- 
luxe 3-passenger coupe, $25. 

The Plymouth reductions came 
as a surprise in view of reports 
that auto makers were being 
Squeezed hard on rising costs of 
materials. 

Meanwhile, in response to re- 
ports that there might be reduc- 
tions in the price of steel, Benja- 
min F. Fairless, president of Unit- 
ed States Steel, said last week that 
until demands of the steel workers’ 
union for substantial wage _ in- 
creases are disposed of, “no real 
consideration can be given by us 
to the adequacy or inadequacy of 
our present steel prices.” 
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cal public acceptance for his in- 
stitution and what it stands for 
in the community. 

In our field the dealer is impor- 
tant. The best way I can prove 
that contzntion is to point out that 
some dealers always sell more than 


the national average and at a 
profit. 

Some dealers deliver a plus value 
with every car they sell. The public 
doesn’t realize that fact unless it 
is constantly reminded of the im- 
portance of the dea!er’s contribu- 
tion. A good example of a dealer 
reflecting his operations locally in 
terms of consumer benefit is a re- 
cent ad that was called to my at- 
tention by the Fremont (O.) News 
Messenger, one of a type that runs 
at least once a month in that pa- 
per by Lorance D. Wheeler, Ford 
dealer in Fremont. 

* + * 


How One Dealer 


Meets Problem 


— ad was a type ad framed 
in a lot of white space, leading 
off with the Ford emblem. Here 
is Wheeler’s conception of what a 
dealer can well say about himself: 
“HOME TOWN SATISFACTION 
IN FORD OWNERSHIP 

“As Ford dealers in this com- 
munity, it is our purpose to pro- 
vide such an automobile sales and 
service establishment as will give 
to local motorists everything that 
they would enjoy if the Ford fac- 
tory were situated in this town. 

“Here you will find Ford cars 
and a factory trained service per- 
sonnel. Here you will find the 
most modern Ford-approved 
service equipment, ample stocks 
of parts and a soundly estab- 
lished responsible organization 
that expects to live and prosper 
on the good will of its customers. 

“But above and beyond all of 
these values, here you will find also 
the same sincere interest in your 
constant and lasting satisfaction 
that the name Ford always has 
symbolized.” 

* * ok 


Price of Autos 


Bound to Drop 


[BALERS know that prices of 
automobiles are bound to come 
down. Volume cannot be main- 
tained long, nor labor employed 
unless the public’s buying power 
is increased by price reductions. 
It may be of interest, therefore. 
to review what happened to auto- 
mobile prices after World War I. 

There were few war contro's and 
prices of material and labor rose 
sky high. This caused a_ buyers 
strike and the depression of 1921. 
In our industry something had to 
be done. In spite of the high cost 
of materials, manufacturers took 
their loss and cut the price of cars 
during show time in January, 1922. 

The cuts had immediate effect. 
Production for the months of 
May, June and July reached an 
all-time record. The savings on 
this increased volume was re- 
flected later in the same year 
with further price cuts, and the 
industry was on its way. 

Here is a list of FOB prices for 
five passenger touring cars as of 
Feb. 15, 1922, as compared with 
‘he prices cars were offered dur- 
ing the depression: 


Highest 
Price 
Just 
Price A fter 
Feb. 15 World Reduction 
1922 Warl PDol’re P+ 
Buick . ...$1.395 $1,795 $400 22% 
Cadillac duesahncn “ae Oe 3 949 790 20 
Chevrolet ‘‘490°' 525 8°0 295 36 
Dodge Bros. R80 1,285 40h 32 
Essex ...... .. 1,995 1,795 7 «39 
Ford ...... R48 575 227 «329 
Hudson ..... OR 2 609 8"5 32 
Hupmobile .......... 1.270 1 68> 4% =%°S 
Jordan ‘‘F”’ 2 475 3 075 6” 19 
Locomobile .. 7.60% 8999 1200 14 
Marmon ....... 3 700 5.009 1300 26 
PEOROOE «oo sksss. 2 959 4.9°0 1.990 2n 
Maxwell .... 885 11%5 270 23 
Nash Six 1 399 1695 395 18 
Oakland ..... 1,145 1,295 25n +18 
Overland . 595 1,035 440 42 
Packard Six 2 3590 3.640 1.999 35 
Pierce-Arrow 6,500 7500 1,000 13 
Stude. Light Six 1.045 1.485 440 30 
Willys-Knight .... 1.525 2,300 775 34 








Dealer Uses Ads 


To Protect Name 

MITCHELL, S. D.— Because 
of the appearance of many cur- 
rent model Chevrolets on used- 
car lots here, Western Chevrolet 
Co. has entered the following ad 
in the local paper to spike ru- 
mors: 

“$1,000 Reward. For proof that 
any current model Chevrolet has 
been sold by us to any used-car 
dealer. Our books are open for 
inspection. We do know that 
many current model Chevrolets 
have appeared on used-car lots 
at ridiculously high prices. We 
regret that our share of the pro- 
duction of new Chevrolets is not 
sufficient to satisfy the local de- 
mand, causing this situation. 
Don’t pay a premium price for 
your new Chevrolet! If you can 
wait your turn, you can buy 
from us at the regular author- 
ized prices.” 








Test Delay Vetoed 


Gav. Thurmond of South Carolina Balks 
At Suspension Until 19.18 


COLUMBIA, S. C.—A bill direct- 
ing the South Carolina State High- 
way department to suspend, until 
March, 1948, the inspection of mo- 
tor vehicles has been vetoed by 
Gov. J. Strom Thurmond. 

An immediate return to compul- 
sory motor vehicle inspection, sus- 
pended during the war in South 
Carolina, had been advocated by 
Gov. Thurmond in his message to 
the state legislature in January. 
I:is voto message of the further 
suspencion bill, reiterating and ex- 
panding his earlier expressed views, 
was not immediately acted upon by 
the house. 

Meanwhile, the state senate 
amended the general state appro- 
priation bill by the insertion of a 
proviso in the highway department 








IN GLENDALE, CALIF., the new and used car dealers got together last week—each 
mutting up $5 per used car to create a fund to advertise their used vehicles. The pla: 
is to put up $5 per car each month and to jointly ad ertise them in newspapers, radio 
and other mediums. The dealers plan to sell Brand Boulevard Auto Row as the place 
to buy a good used car. Left to right: Gail Lunsford, us*sd car manager of Howll- 


Chevrolet; Art Felice, used car dealer; W. 


R. Van Pelt, head of Glendale Motor Car 


Co. (Chrysler-Plymouth); George Dawson, manager of Murphy Motor Sales, used car 
dealer, and John F. Davidson, head of Nash-Davidson Co. The dealers are turning oer 
their checks to Van Pelt, chairman of the group, for the first month's approprication. 
Collection for April advertising amounted to $5,000. They expect to collect $8,000 for May. 


Cooperative Warehouse Set 


OKLAHOMA CITY.—Eleven Ok- 
lahoma City automobile dealers 
have purchased a 40-acre plot of 
ground for the development of 
what is described as the first co- 


operative automobile warehouse 
and industrial center in the coun- 
try. 


F. E. Northway, local automo- 
bile dealer and trustee for the 
group, announced that 10 acres of 
the tract, on NW 59, between May 
and Grand Aves., will be used to 
build two jointly-used automobilc 
storage buildings, with a total ca- 
pacity of 1,000 cars. 

Also included will be two han- 


Rochester Assn. 
Assails Taxes 


On Use, Sales 


ROCHESTER, N. Y.— The Ro- 
chester Automobile Dealers Assn. 
has adopted a resolution opposing 
a proposed 2 percent sales tax and 
a proposed use tax on automobiles 
to be levied by cities and counties. 

The taxes were permitted by re- 
cent New York state legislation to 
help finance pay boosts for teach- 
ers and increased governmental 
costs. 


No action has been taken in | 


Monroe county or the city of 
Rochester on the levies as yet. 
The dealers’ association also an- 
nounced a uniform schedule of 
closing hours for auto salesrooms. 
They will be open Mondays and 
Fridays until 9 p. m.; Tuesdays, 
Wednesdays and Thursdays until 
6 p. m.; Saturdays until 1 p. m., and 


| will remain closed all day Sunday. 


Officers of the association. re- 
elected for another year, are: 
president, Anthony R. Ralph; vice- 
president, Sheldon E.’ Bancroft: 
secretary, Edward C. Schoen, and | 
treasurer, Edward J. Horton. 


Ark. Dealers 
Meet Today 


LITTLE ROCK.— The Arkansas | 


| Automobile Dealers Assn.’s conven- 
| tion will be held here Apr. 14. 


An attendance of about 400 is 
anticipated. 


By 11 Okla. City Dealers 


sars for planes with a runway and 
storage buildings for boats, con- 
voys and trucks handled by the 
dealers. 

The initial project will tota! 
around $500,000, according tc 
Northway, who said building dates 
are indefinite. The land was pur- 
chased from W. K. Garnett, loca’ 
attorney, for $50,000, The remain- 
ing 30 acres, Northway explained 
will be sold to firms, especially 
those connected with the automo- 
bile industry, as industrial sites. 

Dealers participating in the co- 


operat:ve project include: The 
Fretwell Motor Co. (DeSoto), 
Charles Smith (Nash), Charles 
Lewis (Pontiac), Frank Clark 


(Packard), Gomer Smith (Kaiser- 
Frazer), McDonald-Scott (Chevro- 
‘ot), Reinauer Brothers (Studebak- 
er), Denison Motor Co. (Dodge), 
Henry Coffeen (Oldsmobile) and 
F,. E. Northway (Ford). 


On the House . 


section to bar use of any highway 
funds for inspection purposes. This 
raised the possibility that the de- 
partment might be faced with the 
dilemma of enforcing inspection 
without funds to carry out such 
a program. 

In vetoing the joint resolution 
directing the department to sus- 
pend motor vehicle inspection for 
another year, Thurmond said: 

“This resolution directs the state 
highway department to suspend the 
‘nspection of motor vehicles re- 
quired by law. It is suggested that 
a shortage of parts makes this ac- 
tion advisable for the present. In- 
quiry reveals, however, that there 
is no such shortage in parts relat- 
ing to brakes, horns, lights and 
steering equipment as to justify 
permitting motor vehicles to oper- 
ate on our highways with brakes 
or steering columns which lack and 
need parts in order to work efli- 
ciently. 

“On the contrary, I am informed 
that while heavy parts are still 
searce, the parts needed in con- 
nection with the repair of safety 
features of motor vehicles will soon 
be available in abundance. Fur- 
thermore, it will probably require 
several months for the highway 
department to get set up for this 
inspection and the parts situation 
should be still further improved 
by that time.” 


Periodic Vehicle Tests 


Approved in N. C. 
RALEIGH, N. C. — Compulsory 
periodic inspection of motor ve- 
hicles is included in provisions of 
a new state highway safety code 
given final approval last week by 
the North Carolina legislature. The 
measure requires that every motor 
vehicle or trailer be inspected at 
least once during 1948 and twice 
each year thereafter. Fee for the 
nspections, to be conducted by 
the state, will be $1 each in 1948 
and 1949, dropping to 75 cents 
thereafter. 

Quadrennial reissuance of driv- 
ing permits, as a fee of $2 each, 
also is provided for by the bill. 


Weber Succeeds 
Thoms as Head 
Of St. Louis Assn. 


ST. LOUIS.—Sidney Weber. of 
Sidney Weber, Inc. (Dodge-Plym- 
outh), has been elected president 
of the Greater St. Louis Automo- 
tive Assn. for the coming year, it 
was reported last week by Joseph 
A. Schlecht, secretary - manager. 
Weber succeeds L. W. Thoms, of 
Thoms Pontiac, Inc. 

A. H. Roeper, Roeper-Danz, Inc. 
(Ford), vice-president; G. M. Ber- 
ry, Berry Motor Car Co. (Pack- 
ard), treasurer, and Fay Hahn, as- 
sistant secretary. 


Lucky break for Ford Motor, the auto industry and the nation that 
young Henry Ford II was recalled from the Navy and groomed for 
presidency of the company in September, 1945. Gave him time to get 





Wembhoff 


his feet on the ground—and everyone agrees young 
Henry has been doing a remarkable job. ... Henry 
Ford’s death recalls that, in 1935, he backed Harry 
Miller and Preston Tucker (now forming his Tucker 
Torpedo company) in the conversion of 10 Ford V8s 
into race cars for the 500-mile race; some of these 
are still in competition under various names... . 
Most unusual defense of present dealer dis- 
counts was made recently before a group of 
Detroit newsmen by the head of one auto com- 
pany. “Even if we were to accept that dealers 
are making more money than necessary now,” 
he said, “a cut in discounts would not be wise. 
While this reduction would trim car prices now, 


it would force a raise later on because dealers could not possibly 
exist in a strong competitive market without the 24 percent mark- 


up arrived at over the years.” 


One auto sales executive is definitely against auto shows; believes 
it might be better for all makers to advertise their new models all at 


one time in newspapers and magazines. . 


.. Paul Graves (DADA) is 


back in the harness and down to 209 from 250. . . . Allen-Doyle bill 
licensing California dealers and makers is still dormant; may have 
chance of passing both houses but there’s doubt about Gov. Warren 


signing it... 
strong response. 


. NADA’s questionnaire on Regulation W is getting 


—Perte WEMHOFF 
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AUTOMOTIVE WE STAND FOR: 


11. Fair and equitable contracts between manufac- 
M turers and dealers in motor vehicles, parts and ac- 
A cessories. 12. A fair profit to the dealer on every 

used vehicle accepted in partial payment for a new 
car or truck. 13. Bvery dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. 14. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


Henry Ford: He Opened 


Door to Tomorrow 


+ MANY people all over the world, the name of Henry 
Ford is synonymous with the word auto. 

His was a force that was incalculable. Those who knew 
him best have said that it was impossible to assess him, to 
sum him up, for like a rare diamond, he had many facets, 
yet had essentially simple tastes. 

Even his close friends never knew what he would do 
next. Unlike most of us, he was totally unafraid of new 
things, of tomorrow. 

Yet his course was a remarkably straight one. It was al- 
ways what he thought best for the most people. 

He freed the auto industry from the grasp of the Selden 

oT patent group, which had 
























threatened to strangle this 

most dynamic force in its 

infancy. 

Yet he refused to enter 
the patent cross-licensing 
agreement, which was de- 
signed to prevent the very 
thing he had fought in the 

; Selden case. Instead, he 

| went a step farther, open- 
ing his patents free of 
charge to all. 

He refused to sign the 
NRA code in the days of 
the depression.. His word 
was enough: He would not 
sign but would not violate 
the principles of the code. 

Perhaps his greatest gift to the world was his deter- 
mination and courage in embarking on a program 
backed by a vision—a car for all the people. 

In the early days, that seemed foolish. Cars were for the 
rich, the sporting crowd. It was foolish to think of a car for 
the butcher, the baker, the farmer and the factory worker. 

History, of course, shows that Ford was right. The car 
has become entwined in the lives of all of us, rich and poor. 

The press made much of his being the first billionaire, 
yet to him that was little. 

“Money,” he said, “is like an arm or leg—use it or lose it.”’ 

His way of life was simplicity itself. His great wealth 
was a living thing, constantly at work in his great busi- 
ness, creating work for people, making useful things. 

As he said: 

“A true idealist is a person who helps other people be 
prosperous.” 

And he, unlike so many of us, lived his ideals to the énd. ' 


—Poinier in Detroit Free Press 
He Moved the World 


AUTOMOTIVE NEWS, 





‘| hero. The fact that a man could 








‘|was Henry Ford who first built 


THERE WAS no newspaper or 
radio on this globe which did not 
mark the passing of Henry Ford. His 
name was synonymous with “Amer- 
ica” in the remotest corners of the 

earth. Natives in loin 


AUTO’S cloths, who had not 
GREATEST the faintest idea of 
LEADER the name of our 
PASSES president or the cap- 


ital of this country, 
knew of Henry Ford and the mo- 
tor vehicles he built. Factories 
bearing his name are to be found 
in every principal country, north 
and south of the equator. Rubber 
plantations at the head of the 
Amazon were part of his empire. 
In Cologne, Germany, and many 
another foreign city are boulevards 
named in his honor. Governments 
and universities have decorated 
him for his outstanding contri- 
butions to humanity. Few indi- 
viduals in the world’s history ac- 
complished more or left deeper im- 
prints in the sands of time. 
+ * + 
TO COUNTLESS millions of 
young people of the past two or 
three generations, the story of 
Henry Ford’s success was the in- 
spiration which made of him their 












rise from obscurity to power, un- 
equalled by many a _ monarch, 
proved that only in the United 
States could this be possible. Tens 
of thousands of ambitious immi- 
grants came to America with one 
goal fixed in their minds and that 
was to work for Henry Ford. The 
skilled and unskilled workers his 
name and fame attracted to our 
shores now are to be found in all 
walks of life and scattered in every 
community from coast to coast. 
Their value to our economy is in- 
estimable. 

Great corporate organizations 
lack the personal glamor which 
surround the name of an me 
vidual. In the world’s opinion, it 
the 


which masses 


automobiles 
could afford. 
* o * 

IT WAS the automobile which 
unshackled the farmer and those 
who live in remote areas and made 
them intimate with the world in 
which they live. And it is Henry 
Ford to whom they pay homage 
for this accomplishment. Those of 
us who were fortunate enough to 
live as neighbors have good reason 
to thank God for that privilege. He 
proved the exception to the rule 
that “A prophet is not without 
honor, save in his own country, 
and in his own house.” A man of 
strong personality, he was not with- 
out enemies or those who could 
tell of petty injustices sometimes 
charged to the man himself, more 
often to the lieutenants with which 
the magnitude of his operations 
made it necessary that he surround 
himself. But to 99.44 percent of the 
citizens of Detroit and of Michi- 
gan, Henry Ford was our greatest 
citizen and most deserving of that 
title. 

We knew him an extremely mod- 
est individual, who lived simply in 
the heart of his family, who cared 
nothing for the luxuries of life and 
was extravagant only in satisfying 
his whims, of which he had more 
than a normal category. He had 
little faith in the benefits of ordi- 
nary philanthropies. He left to 
other members of his family the 
pride of heading local charity lists. 
His generosity in many directions 
is known only to those it directly 
affected, and he not only requested 
but insisted that his gifts be anony- 
mous. This fact alone gave rise to 
the rumor that he was penurious. 
No one in Detroit who understood 
the man ever gave credence to this 
calumny. 

* + + 

THE DEATH of his son, Edsel, 
four years ago was a staggering 
blow to Henry Ford. He had 
trained the heir apparent to take 
over the responsibilities and was 
in the process of stepping out when 
Edsel died. Most fortunately for 
Detroit, for this nation and the 
industry of which the great Ford 
organization is so integral a part, 
Edsel left three capable sons and 
it was the Senior Ford who quickly 
placed the cloak of authority on 
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Helps Dealers 


There is no question whatever 
that Automotive News gives the lat- 
est and most complete reports on 
news that dealers should know 
about. 

I agree that no other publication 
fills this need like you do, but I 
want to pass on my appreciation 
of the “dollar makers” that I find 
in your articles detailing specific 
operations in dealerships. Have 
found the same profitable tips in 
the reading matter under the pic- 
tures. 

Since many of these profitable 
ideas concern merchandising, it 
takes comparatively little of either 
time or money to start them. Take, 
for instance, the service depart- 
ment. Dealers already have one. 
Maybe some money will have to be 
spent to improve it, maybe not. 

In either case, the sound mer- 
chandising advice in AUTOMOTIVE 
News requires no additional ex- 
penditures and is sure to boost 
dealer income. — Name WITHHELD, 
Philadelphia. 


Starts Week Right 


We certainly wish to compliment 
you on the promptness in which we 
receive our AuToMoTIVE News now, 
as it seems we need it Monday 





the shoulder of his 
young Henry II. 

That this should have been ac- 
complished nearly two years before 
the passing of the Senior Ford was 
a display of the sagacity for which 
Henry Ford has long been famed. 
He lived to see the Ford organiza- 
tion being carried .on by capable 
leaders and died in the full assur- 
ance that the policies for which he 
had stood as a rugged individualist 
would be not only maintained but 
increased in effectiveness. A crown- 
ing accomplishment to so long and 
useful a lifetime.—G.MS. 


grandson, 


‘Sound Advice ....... 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 












morning to start the week off right. 

We also like the way you send 
the paper in the new large en- 
velope as it always arrives in good 
condition. — James Weber, Boule- 
vard Motor Co. (De Soto-Plym- 
outh), Marshfield, Wis. 


Likes Quality 
I wish to express our apprecia- 
tion for the quality of paper you 
are now using; also the envelope 
in which they are now mailed. Our 
experience had been about the 
Same as those expressed in your 
“Letterbox” column, which made 
the first couple of pages useless. 
It is a big improvement, and we 
appreciate it very much.—John H. 
Eagal, president, John H. Wagal 
Co. (Ford), Stockton, Calif. 





Coming Events 


NT 


APRIL 
Apr. 14—Annual meeting, Hartford Auto- 
mobile Dealers Assn. 


April 16—-New York (Hotel Roosevelt). 
Alfred P. Sloan jr., guest speaker at 
luncheon, Metropolitan council, Automo- 
bile Old Timers. 

Apr. 16-18—Chicago (Hote! &tevena: 
Transportation meeting. 


MAY 


May 1-2—Wichita, Han. (Hote! Lassen: 
SAE Personal Aircraft meeting. 


May 6-10—Chicage (Stevens Hotel). Ap 
nual convention and exposition of Soci- 
ety of the Plastics Industry. 

May 12-14—Pinehurst, N. ©. (Carolina 
hotel). Annual convention, North Caro- 
lina Automobile Dealers Assn. 

May 12-15—Denver (Hotel Cosmopolitan) 
Annual Safety, Operations and Equip 
ment Spring meeting, American Truck 
ing Assne. 

May 22-24—Detrolt (Hotel Statler). Silver 
anniversary meeting of the Automotive 
Engine Rebuilders Assn. 

JUNE 

June 1-6—French Lick, Ind. (French Lick 
Springs Hotel}. SAE summer meeting. 

June 4-5—Boston (Hotel Statler). Annual 
convention of Massachusetts Automobile 
Dealers Assn. 
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Fords Finer in 47! 


+ 


Any way you look at it, 
today’s Ford is by far 
the smartest car in the 
low-priced field. One 
. look and you know it’s 
got style...from stem to 
stern... inside and out! 


With all these new style features . . . A newly styled instrument panel 
with big new dials for easy reading . . . new body colors . . . new front- | 
end appearance . . . new stainless steel body molding . . . new iN 
hood medallion . . . newly fashioned door handles . . . new f 
de wheel rims and hub caps. . . new heavier bumper guards— Theres 2g 
And many other new features! A 


Listen to the Ford Show starring Dinah Shore on Columbia Network stations Wed. evenings. 


in your future 


: 








he 


The Chevrolet Motor Division has always sought to 
maintain the high value of the Chevrolet dealer fran- 
chise; the Dealer Committee System of Operation, a 
part of the Chevrolet Quality Dealer Program, is one 
of the best examples of this program in action. Proof 
of its strength lies in the fact that the system is now 
in its eleventh year, and that during that time the 
majority of resolutions proposed by the committee 
have been adopted by the factory. 

The best factory-dealer relations in the industry are 
maintained under this democratic system pioneered 
by Chevrolet. Every dealer—large or small-—has a 
direct voice in the discussion of problems which 
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affect him, for each is represented on the National 
Dealer Committee. 

Chevrolet dealers select their own representatives, 
hold their own meetings, and with their thorough 
knowledge of conditions in the field, help—in discus- 
sions with Chevrolet executives—to solve the problems 
of every dealer. 

Their voice in shaping the dealer program is one of 
the many reasons why the Chevrolet franchise is the 
most desirable in the industry— why Chevrolet dealers 
know that they and Chevrolet are going forward 
together! 


CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICHIGAN 


How Dealer Planning Committees Are Elected 


Every dealer has a voice in selecting the Planning 
Committee for his zone, whose members in turn 
elect Regional Committeemen. They choose the 
16 members of the National Committee. 


To assure that the interests of all dealers shall 


be represented, the ballots for electing zone 
representatives are divided into two classes—one 
for the smaller dealers, one for large dealers. 
Each group names five members to the Zone 


Committee. 
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FIRST QUARTERLY MEETING OF CHEVROLET 
1947 NATIONAL DEALER PLANNING COMMITTEE 


. The Chevrolet National Dealer Planning Committee, representing 


_ thousands of Chevrolet dealers throughout the United States, held 
_ a two-day meeting recently at Detroit. The meeting was the first of 


four to be held during 1947. Entirely new committees will be elected 
to meet in the Detroit sessions that will follow. The present 


committee members, elected by their Zone afd Regional Dealer 


Planning ne are shown hs 


NATIONAL DEALER shade COMMITTEE 


Standing --Left to Right: L. O. GATES, Flint Region; Al DUTEAU, Midwest Region; FRANK 
LATE, Southwest Region; J. L. OWENS, Southeast Region; EUGENE STOWERS, Flint Region; 
©. G. EDWARDS, Midwest Region; M. H. DEES, Southwest Region; GEORGE P. WHIPPLE, 
Southeast Region; L. B. MORTON, Alfentic Coast Region; F. O. DAVIS, Atlantic Coast 
Region; E. G. USEM, Great Lakes Region. Seated—Left to Right: R. M. HARRISON, Great 
lakes Region; LAWRENCE LAKE, Pacific Coast Region; DAN CALLAHAN, Chairman, Pacific 
Coast Region; S$. P. JOHNSTON, Co-Chairman, Eastern Region; C. B. ROBERTSON, Eastern 
Region. 








eR, 


NAT FONAL. D ‘ALER 


and 


CHEVROLET | 


National Dealer Committee Meetings, 
Selected from Among the Many Which 
Have Been Held Each Year in Detroit 
Since 1937. 
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Car, Truck Output Estimates 


Price Drop Seen As Factor... 


Chrysler Pay Demand 
Cut to 17/2 Cents 


By Mac Gordon 
Staff Writer 

DETROIT.—The UAW-CIO sud- 
denly backed up on its drive for a 
23%4-cent-an-hour wage increases 
last week as new price reductions 
battered the union’s already weak- 
ened wage case. 

Automotive News learned reli- 
ably that union negotiators re- 
duced their general wage demand 
to 17% cents at Chrysler on the 
heels of the $25-$55 reduction in 
Plymouth prices. 

Chrysler and the UAW resumed 
discussions of economic issues last 
week after a period of inactivity 
in the negotiations. The corpora- 
tion is still understood to be await- 


Ford Faces Strike Threat 


A Break with FAA 
EARBORN.—Ford Motor Co., 
the first auto manufacturer to 
recognize the independent Fore- 
men’s Assn. of America, re- 
vealed Thursday that it is can- 
celling its contract with the 
union, effective May 9. At the 
same time, the formen’s union 
began preparations for a strike 
at the company’s - Detroit area 
plants as soon as the contract 





expires. 
John 8S. Bugas, vice-president 
and agg of Ford industrial 
declared that the 


iaieagen-4ie agreement with 
the FAA “has not worked under 
test.” A wildcat strike of 33 
Rouge plant foremen on Apr. 5 
showed that the union was not 
working towards the goal of 
management responsibility, he 
said. 





ing a more moderate wage offer 
before coming to terms. 

The press conference sched- 
uled for last Tuesday, at which 
UAW President Walter Reuther 
was to have presented a new 
price-profit brief covering the 
industry, was postponed until 
next week. The cut in Plymouth 
prices was believed to have up- 
set the UAW’s wage strategy 
and influenced the decision to 
postpone the presentation. 
Wage negotiations between Gen- 

‘eral Motors and the union opened 
Thursday morning and continued 
Friday. Six basic issues are un- 
der discussion, including demands 
for 23%-cent raises, social security 
funds and a pension program. 

With the automotive industry 
sparking the campaign to cut 
prices, UAW officials now concede 
that public sentiment will force 
them to whittle down their wage 
demands all along the line. The 
Ford, International Harvester and 
Plymouth reductions have put the 
union over a barrel in the current 
negotiations, they acknowledge. 
This position is in sharp con- 
trast with that of the steel union, 
which has not yet made a specific 
wag demand on U. S. Steel Corp. 
or other major steel producers. 
Two days before Plymouth prices 
were lowered, President Benjamin 
Fairless of U. S. Steel announced 
he could not consider any de- 
crease in prices until the wage 
situation was settled. 

These evidences of reluctance 
appear to have led to a stale- 


‘the Mt. Clemens Pottery 


mate which is growing in seri- 
ousness as the April 30 expira- 
tion date of the steel contracts 
draws near. 

Unless developments in the steel 
situation take on a brighter hue, 
CIO President Philip Murray is 
expected to convene his national 
wage policy committee this week 
to discuss a possible strike of the 
750,000 steel workers May 1. 

The picture in the automotive 
industry was, on the whole, de- 
cidedly more optimistic last week. 
A wage settlement of not more 
than 14 or 15 cents an hour is 
widely predicted, and it is also 
expected that the other issues be- 
ing pressed by the union will be 
compromised. 

For instance, it is possible that 
the UAW will withdraw its un- 
ion shop demand at Chrysler in 
exchange for a voluntary dues 
checkoff. The “fringe demands” 
for dole benefits may also be 
modified or entirely dropped in 
view of the price reductions. 

The “safety strike” in the soft- 
coal mines still had not materially 
affected steel production at week’s 
end. 

With Congress still in session, 
John L. Lewis is unlikely to let 


the “safety strike’ mushroom into FO 


a nationwide paralysis that would 
provoke stringent legislation 
against him. 

The UAW’s right-wing faction 
sustained a setback when its can- 
didates in the election at Ford 
Local 600 failed by sizeable ma- 
jorities in their attempt to defeat 
the left-wing officers. 

Thomas Thompson, supported by 
UAW communists, was reelected, 
triumphing over his right-wing op- 
ponent by a vote of 20,075 to 6,916. 
Local 600 is the largest union unit 
in the world, claiming 65,000 mem- 
bers at the Rouge plant. 

The Federal Circuit Court of 
Appeals at Cincinnati a 
test case on portal-to-portal pay. 
The government, which had 
part in the lower court 

proceedings that resulted in a 
Renial of th the workers’ back pay 
claims, agreed to the 
which was requested by | the 
plaintiff employes. 

The congressional bills outlawing 
portal pay suits are still being 
reconciled in a joint conference 
committee. Leading Democrats on 
Capitol Hill have predicted a presi- 
dential veto of whatever legisla- 
tion is finally enacted. 

+ + + 


House Bill Cracks Down 


On AFL Haulaway Curb 

DETROIT.—A bill designed to 
prevent the AFL Teamsters union 
from interfering with interstate 
hauling of automobiles was intro- 
duced in the House. last week by 
Rep. Clare Hoffman, Michigam.Re- 
publican. 

Hoffman introduced the measure 
after a Denver haulaway concern 
complained that AFL leaders in 
Detroit had forbidden use of a 
new-type trailer to transport five 
cars instead of the usual four (see 
Automotive News, April 10). 

Holt Chew, . Chrysler-Plymouth 
dealer in Denver and officer of 
the haulaway company, told Hoff- 
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PASSENGER CARS 
(U. 8. PRODUCTION ONLY) 
































Week Week Total Total 
Ended Same Ended Total Jan. 1 to Jan. 1 to 
Apr. 12, Week Apr. 5, April, Apr. 13, Apr. 12, 
1947 1946 1947* 1947* 1946* 1947* 
GENERAL MOTORS .. 30,281 8,589 29,421 53,665 12,350 374,994 
errr 5,908 999 5,924 10,832 999 68,572 
I 6-55 0s vocenteve 1,333 502 1,207 2,299 835 15,334 
Chevrolet ............ 14,295 3,926 13,504 24,821 5,540 179,389 
Oldsmobile ........... 4,119 1,439 4,031 7,312 2,478 652,258 
ET as 6s vcs phan 4,626 1,723 4,755 8,401 2,498 58,946 
CHRYSLER ............ 16,268 11,507 16,297 28,556 117,832 209,983 
EE '¢ vae4.0 ves exes 1,677 1,268 1,676 2,876 14,9387 21,140 
ies SS aiswcq eae 4,418 4,127 4,346 7,895 36,538 57,481 
ere ee 7,967 4,873 8,104 14,082 49,270 103,265 
NOE eatidvcavecs 2,206 1,239 2,171 3,708 17,087 28,147 
Ere 11,827 8,116 12,686 23,154 86,830 205,107 
Se nab eie'e ge 00.4068 9,354 6,821 9,826 18,266 75,222 161,389 
IN oils sok von ON 519 $22 603 992 1,870 8,569 
SE o cbveccvecvas 1,954 973 2,207 3,897 9,738 35,149 
DEE 4 se 5000s edb 328 aes 325 588 gdes 5,178 
ED \d-6'3,0-0:6 6-00 6 deals 2,402 1,553 3,613 18,274 35,074 
ED ssccvsietvesdees 749 842 1,460 ebis 13,103 
9 6d ve 0's0 60.0% 789 rr 951 1,561 3 kas 8,842 
EE Slice biilp cod én ok ats 2,718 2,483 2,712 4,884 19,386 34,225 
PACKARD ............ 1,032 sees 1,001 1,833 1479 18,241 
STUDEBAKER ........ 2,356 2,300 4,186 18,683 35,077 
MUU: .caveeveptaees 737 730 1,821 o ase 9,215 
Total Cars, U. S. ..... 69,487 30,695 68,768 124,821 274,784 944,039 
Station wagons. *Revised. ut 
. + * . . “* 
COMMERCIAL CARS 
(U0. 8S. PRODUCTION ONLY) 
Week Week Total Total 
Ended Same Ended Total Jan. 1to Jan. 1 to 
Apr. 12, Week Apr. 5, April, Apr. 13, Apr. 12, 
1947 1946 1947* 1947* 1946* 1947* 
CHEVROLET ......... 7,126 6,328 7,584 12,398 11,236 98,435 
INS Pegs cake ve bas 4,814 3,407 5,601 9,625 49,673 85,690 
EL. Sse 84b duels’ 60 so. 3,484 2,621 3,521 7,301 27,767 49,406 
INTERNATIONAL 3,274 1,967 3,313 5,925 20, 41,417 
ME ea Gs «Sess 6'e.0 1,724 ‘aus 1,635 3,032 16,729 24,004 
STUDEBAKER ......... 1,360 626 1,356 2,448 7,149 18,986 
Rane Sa etre © a4, dae 60d, 1,408 1,095 1,683 2,792 1,914 20,114 
RR neh was'h0.6 © ¥ de.) so 534 268 523 953 3,181 6,729 
case Vv ekeces 401 343 402 122 2,987 5,354 
I lias 6a 5 dig 6 0 hse 419 241 407 742 2,648 5,567 
DIAMOND T .......... 301 281 317 559 3,236 4,665 
yy, | rs 161 164 249 365 544 2,638 
EE <656 02.605 063< 0 93 ae 45 122 790 1,583 
CROSLEY ............. 101 ‘ieee’ 87 171 wee 434 
MISCELLANEOUS 357 496 334 635 7,826 5,521 
Total Trucks, U. S. .. 25,552 17,837 27,057 47,790 156,642 370,683 
Total Cars, Trucks, ; 
Nesta 50.6% ,0ie oan 6.4 6 95,0389 48,532 95,825 172,611 481,426 1,314,672 
Total Cars, Trucks, 
pila tenietaack Pah wed 4,891 4,074 5,108 9,377 34,458 69,638 


Grand Total, Cars and 
Trucks, U. S. and 
Canada 


99,930 52,606 100,933 181,988 465,884 1,384,310 


Note: Combined U. S. and Canada car and truck output in the com- 
parable week of 1941 was 120,842 units. 
*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 


Four-Wheel Drive, Sterling, etc. 


man that the AFL issued its di- 
rective after two of the five-car 
trailers had been sent to Detroit. 
Chew cited union fears that the 
spread of the use of the larger 
trailers would curtail work for 
drivers. 
* Hoffman’s bill would make it il- 
legal to coerce or compel any per- 
son to limit the quantity of weight 
of property to be carried in a mo- 
tor vehicle. It would also outlaw 
closed-shop practices among work- 
ers engaging interstate commerce. 
A maximum penalty of one year 
in jail and a fine of $1,000 are pro- 
vided for violators. 


Top Cars 


New car registrations in 45 
states for January and 25 states 
for February: 

1947 
Pos. 
1—47,678 
2—41,460 
8—22,305 
4—17,418 
5—14,405 
6—14,248 
7—14,078 
8— 9,061 
9— 8,792 
10— 8,138 
ll— 7,628 
12— 6,919 
138— 5,211 
14— 3,863 
15— 2,952 
16— 2,867 
17— 1,795 
18— 1,524 
19— 1,471 
20— 901 


1941 
Make Pos. 
Chevrolet 83,770— 1 
Ford 61,381— 2 
Plymouth 39,805— $3 
Buick 28,929— 4 
Oldsmobile 22,064— 6 
Dodge 18,071— 7 
Pontiac 25,689— 5 
Nash 7,458—11 
Mercury 8,169—10 
Studebaker 9,848— 9 
Hudson 6,314—13 
Chrysler 11,997— 8 
6,612—12 
5,418 —14 
4,725—15 


1,771—16 
1,718—17 


For further details, see page 
30, today’s issue. 





Skinner Named 


President of 
GM Institute 


DETROIT.—S. E. Skinner, vice- 
president of General Motors and 
general manager of Oldsmobile di- 
vision, has been 
elected by the 
board of regents 
of General Mo- 
tors Institute, 
Flint, as _ presi- 
dent of the insti- 
tute and chair- 
man of the board, 
it was announced 
here last week. 

H. J. Klingler, 
vice-president of 
General Motors 
and general manager of Pontiac, 
was elected vice-president. 





S. E. Skinner 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 








COC Boe AS OTRAS 


discuss national sales policies. 
Duteau, Midwest region; 
Eugene Stowers, Flint region; 0. 
right, are R. M. Harrison, Great 
Dan Callahan 


son, Eastern region, 





S/R NAR E 2 AED 


CHEVROLET 
Dealer Pianning Committee, met with Chevrolet 
Standing left to right are L. O. Gates, Flint region; A! 
Frank aa Southwest region; J. L. Owens, Southeast region; 
G. Edwards, Midwest region; M. H. Dees, Southwest 





Output 

(Continued from Page 1) 
steel and scrap iron were re- 
ported, and it appeared that 
trade sources were preparing to 
adjust themselves to lower prices 
which mills have announced they 
will be willing to pay. 

There was said to be little trad- 
ing among scrap dealers at a 
quoted price of $33 a ton for open 
hearth grades. But on the other 
hand, scrap dealers were reported 
busy filling orders already received 
from mills at $36 a ton. 

It was believed that the mills are 
now laying aside small reserves on 
the basis of such shipments. 

Along with reports of consumer 
resistance to prices on all raw ma- 
terial, it appeared even more cer- 
tain that price declines on such 
materials as copper, lead, scrap 
and pig iron can be expected soon. 

General Motors last week 

turned out an estimated 380,281 


hicles including Chevrolet and 
GM trucks, or 424,688 units more 
than GM was able to turn out 
in the same of 1946, when 
all GM plants were crippled by 
a long strike. 

Buick production was not affect- 
ed, but floods in Flint, Mich., kept 
Chevrolet engine output at a min- 
imum last week. No final Chevro- 
let operations are carried on in 
Flint but the loss of engines is 
expected to keep Chevrolet output 
in April well below the postwar 
record March total. 

Announcing the assembly of its 
1,000,000th postwar vehicle, Chev- 
rolet last week said it was the first 
single producer in the auto indus- 
try to do so. 

The unit, a 1947 sedan, was re- 
ported produced in the Janesville 
(Wis.) assembly plant, one of nine 
across the country turning out 
Chevrolets. 

Completion of a new assembly 
plant in Flint in the near future 
and of a similar plant in Van Nuys, 
Calif., next fall, will further aug- 
ment Chevrolet production, Chev- 
rolet officials said. 

Four days operation at Ford re- 
sulted in the assembly of an esti- 
mated 11,827 cars, compared with 
12,636 the week befpre, when out- 
put was curtailed By parts short- 
ages and changeover to “spring 
models.” 

Chrysler’s passenger car output 
is estimated at 16,268, compared 
with 16,297 the week before. Im- 
mediate conservative increases in 
current Chrysler schedules is re- 
ported blocked by body shortages. 

Taking into account the output 
loss due to the wildcat strike and 
some absenteeism on Thursday and 
Friday, Hudson output for last 
week is estimated at 2,402 vehicles, 
compared with an actual total of 
1,553 the week before when the 
plant was closed for two days by 
another labor dispute. 

Kaiser-Frazer output in April is 
expected to hit about 8,000 units 
with about 4,500 of that total be- 
ing Frazers and the remainder 
Kaisers. So far in 1947, approxi- 
mately 13,103 Kaisers and 8,842 
Frazers have been built, but K-F 
officials said there was no signifi- 
cant reason for the fact that the 
company is now reversing the ratio 
between the two makes. 

Through last week, U. S. plants 
in 1947 had turned out an esti- 
mated 944,039 cars and 370,633 
trucks—for a total of 1,314,672 
vehicles. 

At such a pace, U. S. plants are 
now producing at an annual rate 
of about 3,300,000 cars and 1,320,000 
trucks—or a total of 4,620,000 units. 








dealers from all over the country, members of the Nationa! 


Central Office executives last week to 


region; George P. Whipple, Southeast region; L. B. Morton, Atlantic Coast region; F 
0. Davis, Atlantic Coast region, and E. G. Usem, Great Lakes region. Seated, left to 
Lakes region; Lawrence Lake, Pacific Coast region: 

» Pacific Coast region; S. P. Johnston, Eastern region, and C. B. Robert- 
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Firestone 
MPERIAL TIRE 


SATSIY Gene FRVTECTIOR 


blutll with NYLON 


BEST TODAY:-- 
STILL BETTER 
TOMORROW 


ERE is the tire that will bring you more customers, 
that will increase the sales appeal of your car and 
make you big changeover profits! 


In the new Firestone Imperial Tire, the strength of 
nylon is scientifically concentrated under the center of the 
new Super-Safti-Grip Tread, where impacts, punctures, 
bruises, and wear are most likely to occur. Heat-resisting 
rayon cord is used in the body of the tire for extra protec- 
tion and extra mileage. This combination is unprecedented 
for safety and long wear. 


Make extra profits this year. For further details about 
this revolutionary .new tire, write Firestone at Akron, 
Ohio; Memphis, Tennessee; or Los Angeles, California. 


Listen to the Voice of Firestone every Monday evening over NBC 


Nylon Safety 


Néew Nine- 
Cord Protec- 


Rib Super- 
Safti-Grip 


tion is pro- 
vided by an 
extra ply of 
nylon cord 
between the 
tread and the 
rayon cord 
body. This 


concentrates 


Tread. Thou- 
sands of sharp- 
edged angles 
bite through 
mud, snow, or 
road film to 
give the great- 
est protection 


against skid- 

ding and side-slips ever built into a tire. 
Because of its unique tread, the tire rolls 
silently on any type of highway, steers easier, 
rides more comfortably. Its 35@ greater non- 
skid depth increases mileage. 


the.extra 

strength of nylon cord under the center of the 
tread, where impacts, punctures, bruises and 
wear are most likely to occur. Main body of the 
tire is made of Safti-Lock Gum-Dipped rayon 
cord for extra protection against blowouts. 


¥ " 


THE TIRE THAT MATCHES THE PERFORMANCE, SAFETY AND STYLE OF TOMORROW S CARS AND THE SPEEDS OF TOMORROW'S 
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Set to Build 
Universal-Joint 
Plant in Memphis 

MEMPHIS. 


— Construction of a 





WASHINGTON. — The hope of 


17.8%, Costs 14.4% ... 


Income Up Y 
Trucking Profits Gain 


Only Slightly in ’46 


99.0 in 1945, regarded as 


be employed. 


News is the most read and quoted paper in 


our establishment.”’—George Soule, Butler | 28©F- Interesting 
The financing consists of 15-year | tising column. 


Nash Co., Butler, Pa. 











pec gr get caleener ty fal period failed to materialize fully | higher than the 1939-1942 average 
Approximately skilled and in 1946, as Class I motor carriers} of 95, ATA said. 

mechanics, most of of property recorded an improved} Aggregate. revenues of the 

whom will be hired locally, are to but still narrow spread 1,626 repo carriers out of a 

. revenue and expenses. total of 2,100 Class I ns of 


all types were $952,198,235, 


The property was acquired re-| in 
cently by the Mechanics Universal 


Joint division, one’ of the 28 sub- O io Parts Firm ten by the Ohio Co. of Columbus. eae aah denen oo the pre- 





sidiaries of Borg-Warner Corp. 

pproximate: - ° The expansion includes Intercity miles operated in- 
pended for ™ eae teas Plans Expansion new Udieun ent Gasehaeen. compiled by the department of re-| creased 9.7 percent to 2,068,815,710 
building and around $2,000,000 Soe As a member of the National |#@rch of the American Trucking| miles from 1,885,965,729 in 1945. 
the manufacturi pment, The |, CLBVELAND.—A $300,000 expan-| ,itomotive Parts Assn., the com- | A#Sns. Intercity tons hauled also increased 
building will an bout 160,000 | S107 Program was announced here| ony stocks and distributes more| The department's report |103 percent to 111,284,096 from 

uare feet of ten pase "| last week by Automotive Parts Co.| than 50,000 auto replacement parts| Showed the carriers had an op- | 100,856,130 in 1945. 
sq rs i A new an ow Boron, Hg oon in Ohio, West Virginia, Pennsyl- uae caky a0 ouuts on’ enon Up All Over 

es was also disc ° ; leaving o 39 cents on each 

We want you to know that Automotive berger, president and general man- vania, Indiana and Kentucky. Gite ot sete gugunent jae — 

items 


an increase of 16.1 percent in gross 
revenues and an increase of 11.6 
percent in expenses; middle At- 
lantic region, 10.2 percent and 7.2 
central, 21.2 and 165; 
southern, 13.5 and 9.2; northwest- 
ern, 23.9 and 21.7; midwestern, 18.6 
and 13.5; southwestern, 15.1 and 
12.8; Rocky Mountain, 365 and 
35.4, and Pacific, 23.3 and 21.6. 


Operation ratios improved in 
every region. In the New Eng- 
land region the ratio for 1946 was 
95.1 compared with 98.9 in 1945; 
middle Atlantic, 96.3 compared 
with 99; central, 94.8 compared 













IN SPRING AND SUMMER TRAILER SALES 
SPEN§TRAILERS: BEST IN CONSTRUCTION « BEST IN LOOKS « BEST IN PRICE « BEST IN BALANCE 


THE POPULAR ALL PURPOSE) THE ONLY TRAILER OF ITS TYPE 


MODEL ‘‘S’’ UTILITY TRAILER The New Sensational 
(with tarpaulin and bows) MODEL ‘‘V’’ TRAILER-VAN 


97.2 compared with 98.9; mid- 
western, 969 compared with 

101.3; southwestern, 95.1 com- 

pared with 97; Rocky Mountain, 
98.1 compared with 98.9, and Pa- 
cific, 98.3 compared with 99.7. 

A separate study for Class I com- 
mon carriers of general freight 
showed that 780 such carriers had 
aggregate gross revenues of $574,- 
924,593 in 1946 as against $488,483,- 
400 in 1945, an increase of 17.7 per- 
cent. Their expenses increased 13.2 
percent from $489,646,939 in 1945 
to $554,392,992 in 1946. 

Intercity miles operated were 
1,364,103,928, compared with 1,285,- 
392,650 in 1945, an increase of 6.1 
percent, and intercity tons hauled 
were 58,485,069, as against 54,135,- 
901 in 1945, an increase of 8 per- 
cent over 1945. Operating ratio was 
96.4 in 1946 compared with 100.2 
in 1945. 


Other of Corners 

Following is a brief summary of 
the operating results for other ma- 
jor classes of carriers last year: 

Contract—gross revenues up 11.8 
percent; expenses up 8.6; intercity 
mileage up 7.3; intercity tonnage 
up 12.2; operating ratio improved 
from 97.4 in 1945 to 94.5. 

Loca) Cartage—Gross revenues 
up 9.9; expenses up 8.5; intercity 
mileage up 0.2; intereity tons 
hauled up 1.4; operating ratio 
dropped from 96.3 to 95. 

Household Goods—Gross reve- 
nues up 40.1; expenses up 37.4; 
intercity mileage up 26.3; inter- 
city tonnage up 28.8; operating 
ratio down from 985 to 96.6. 

Heavy Machinery—Gross reve- 
nues up 15.9; expenses up 9.3; in- 
tercity mileage up 5.1; intercity 
tonnage down 26.4; operating ratio 
down from 98.3 to 92.7. 

Petroleum Products—Gross rev- 
enues up 2.8; expenses up 1.5; in- 
tercity mileage up 1.9; intercity 
tonnage up 6.1; operating ratio 
down from 99.6 to 98.3. 

Agricultural—Gross revenues up 
6.1; expenses down 0.8; intercity 
mileage down 3.3; intercity ton- 
nage up 10.9; operating ratio down 
from 99.6 to 93.2. 

Motor Vehicle—Gross revenues 


Henry SPEN & CO. INC. 





DIMENSIONS: Body size, 6’ long—Over-All height, 42” —Track 
Line, 50°—Width of Top, 4’—Height of Body 18”— Weight 
500 Lbs.—6 Pockets for Bows. 

HUNDREDS OF USES in business, trucking, farming, vacationing 
and wherever there's an extra load to be carried. Landing gear 
of strong channel steel. Reinforced tailboard and flared sides for 
greater strength. Tarpaulin fully protects cargo.fromjthe elements. 


INSIDE DIMENSIONS: Body size, 
’ 6’ long—Width, 4 wide—Height 
4’ 2” —Capacity, 96 Cubic Feet—Trailer-Van also available in 60 
cubic}feet body size. 

ALL METAL... FULLY ENCLOSED ROOMY VAN BODY... HAS 
CAPACITY OF PANEL TRUCK ... LARGE REAR DOOR... TAMPER- 
PROOF LOCK FULLY SAFEGUARDS CONTENTS .. . WEATHER- 
RESISTANT METAL BODY. 

IDEAL FOR MERCHANTS AND BUSINESS PEOPLE... FOR DELIVERIES AND 
PICK-UPS ... BUILDING AND MAINTENANCE MEN CAN DETACH TRAILER 
FROM VEHICLE AND TRAILER CAN BE LEFT ON THE JOB WITH COMPLETE 
SAFETY OF TOOLS, EQUIPMENT, AND MATERIALS .. . DOES THE WORK OF A 
TRUCK WITHOUT THE EXPENSE OF A TRUCK . . . PROVISION FOR SHELVES. 





ALL SPEN TRAILERS COME EQUIPPED WITH NEW PASSENGER-TYPE 
TIRES AND TUBES INTERCHANGEABLE WITH CAR SPARE .. . EASY 
TO ATTACH TO ANY VEHICLE . . . HIGHLY MANEUVERABLE THROUGH 
TRAFFIC . . . STURDY CONSTRUCTION OF NEW STEEL—REINFORCED 
FOR GREATER STRENGTH. 








The Most Complete Line of Trailers for Business, Pleasure, Farming, Camping, Etc. 
‘OTHER MODELS “P”—“H”—“c'y! 


ALL MODEL TRAILERS AVAILABLE FOR EXPORT “HENSPEN”, CABLE ADDRESS 


NEW YORK DISTRIBUTOR NEW JERSEY DISTRIBUTOR 
E-Z TRAILER CO., 341 First Ave., New York, N. Y. FEN-HALL AUTO TRAILER CO., 1016 Broad St., Newark, N. J. 


DEALERSHIPS AVAILABLE IN CERTAIN TERRITORIES + INQUIRIES INVITED, WRITE TO: 






down from 990.3 to 97.4. 

Building Materials—Gross reve- 
mues up 31.8; expenses up 27.5: 
intercity mileage up 21.5; intercity 
tonnage up 28.6; operating ratio 
down from 100.1 to 96.9. 


1995 PITKIN AVENUE 
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Fut Me on SOLID GROUND 


Reading time: 1 minute 


“The earth had been rumbling all night long, 
and when I went out in the morning things happened for 
sure. Even our school began to crumble, so I beat it across 
the bay to look after my boat, my most beloved possession. 


“‘From over there I could see it all. Black smoke 
coming up, familiar skylines going dowm,But I was safe, 
and so was my boat, and so were my folks who lived 
beyond the quake zone. 

““T hat earthquake had a lot to do with my future 
life. Dad said, ‘Whatever you do with your life, son, be 
sure you get on Solid Ground and stay on it.’ That’s what 
I've tried to do. 


“Before I was out of high school 
I learned the 


3 


I had starry-eyed faith in those ‘DB’ initials. I went to 
Detroit to see the Dodge Brothers. 


“Believe it or not, those two great men seemed 
actually glad to see a little guy like me. They made me 
feel at home in their offices and their great new factory. 
When they found out I knew machinery and a lot about 
cars they said, ‘We want all the guys like you we can get. 
We're going to have a great business some day.’ 


*“That’s how I got to be a Dodge car dealer. I was 
about the youngest one they had when I started, and 
today I’m the oldest they’ve got. Talk about solid ground. 
I don’t think there’s anything more solid in business 
than Dodge and I say this after thirty-one years’ 
experience. 

‘I’m like my Dad in one way. I 
say to any boy—‘Geton Solid Ground and 
you can’t go wrong. Stay on it and really 
work and you'll succeed within your 


5 seconds. 


machinists trade. When I got out of school I got a full- 
time job fixing cars, selling parts, perfecting my skill. 


“Another funny thing happened that made a 
big impression on my mind. The best repair parts we could 
get in those days had the initials on them—'‘DB’. I didn’t 
even know what they meant. One day I asked the boss and 
he said, “Why that means Dodge Brothers, they're big 
parts makers in Detroit.’ 


“That was before there was a Dodge car. But 
when the car itself came along there 
was just one thing for me. I remem- 
bered the lesson of Solid Ground and 


talents, or maybe far beyond them.’ I hear a lot of talk these 
days about giving people more leisure and less time to 
work in. I say, ‘If a man wants to work long hours and is 
anxious to pay the effort price of success, nobody ought 
to get in his way. That’s what made this country’.” 


We have an interesting booklet containing 
a number of these typical success stories 
taken from our files. If interested, write 
Chrysler Corporation, 341 Massachusetts 
Ave., Highland Park 3, Mich., for your 
free copy. 


PLYMOUTH * DODGE *« DE SOTO 
CHRYSLER * DODGE “Job-Rated” TRUCKS 
Products of Chrysler Corporation 
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FOB FACTORY 


Steel Cost Held 
Not Disturbing 


By A. H. Allen 


REDUCTION in steel prices which the Washington gossip 

_ mills had all figured out as practically a dead certainty failed 
to come through as advertised, although it must be admitted 
no one close to the trade put much stock in the report. As 
far - ete. are concerned, they are not 
too distur y the increases — 
effected in cost of steel since| fy yee’ i naenmle oF Immortal, 
the first of last year. If assembly lines are still run- 
It must be remembered steel |ning and mass production is still 
prices held virtually unchanged for |functioning 200, 500, 1,000 years 
seven years or more, in fact even|hence—and it may well be that 
declining a little from 1938 to 1940,|the survivial of civilization itself 
Since the latter date, they have |is dependent on such céntinuation 
been far outdistanced by wholesale | —then certainly the name of Henry 


and retail price averages. Ford can never be forgotten. 
The contributions to history of 













Bouncing Eggs 
Whole After 100-Foot Fall 
On New Rubber 


NEW YORK.—A fresh egg drop- 
ped from the roof of a 100-foot high 
building here last week landed 
without breaking on a pad of 
sponge-like rubber containing mil- 
lions of tiny shock-absorb' cells. 

The demonstration took p at 
the New York Hospital-Cornell 
Medical Center, where scientists 
are studying mechanical factors 
that cause injuries in aviation ac- 
cidents. The rubber, known as soft 
cellular rubber, is a development 
of U. 8. Rubber Co. The rubber 
used in the test was three inches 
thick. 


Edward Bergen of U. S. Rubber 
dropped a series of eggs from the 
roof of one of the hospital buildings 
11 stories high. Several missed the 
rubber pad and smashed on the 
sidewalk. Those hitting the rubber 
target bounced back into the air— 
in some cases as much as 25 feet— 
and were caught on the rebound 


Supposing in some way it were 
possible to effect a reduction in the 
delivered prices of automobile steel, 
say around 10 percent. What it 
would mean in terms of the fin- 

ished car might 


be a saving of $7- 
$10, or scarcely 
enough to cause 
any general re- 
joicing. 

The entire 
steel pricing 
system is a 





4 


extra charges now amount 
some cases to as much as 30 


, in 
| percent of the delivered price of 


a ton of steel, the logical inference 
would be to expect a downward 
revision or elimination of some 
extras before any tinkering with 
the base price. 

+ 


Some Deplore 


Cry Over Prices 

SOME EXECUTIVES deplore 
the hue and cry over prices gen- 
erally. They suggest that if the 
public could be convinced the pres- 
ent price “plateau” is what is re- 
quired in terms of wage levels, na- 
tional debt and government spend- 
ing, they might face the future 
with more confidence and develop 
no hesitancies over buying at cur- 
rent prices. With such an outlook, 


* + 


- eontinuing high-volume production 


. would be assured, steady high-wage 


\ 


employment would be secure, and 
prospects of a recession far less 
real than some observers would 
like to have them today. 


Who in History 


Gave*As Much? 


ONE OF THE Detroit newspaper 
scribes wrote at the conclusion of 
a lengthy and able review of 
Henry Ford’s career that he doubt- 
ed history would condemn itself 
with his name 200, 500, 1,000 years 
from now, adding that his im- 
mortality may instead attach itself 
to Ford’s efforts in trying to stop 
wars. 

That may well be, but anyone 
familiar with the progress of 
American industry over the past 
40 years can sense that the im- 
print of Ford’s production phil- 
esophy, his linking of high wages 
with low prices and mass output 


Cooks Succeeds 
Qua for Buick 


DETROIT.—Appointment of W. 
C. Cook as Buick zone manager 
of the Cincinnati zone was an- 
nounced last week by W. F. Huf- 
stader, general sales manager. 

Cook, formerly zone manager at 
El Paso, Tex., succeeds V. B. Qua, 
who has resigned to become a 


\ Buick dealer in Cleveland. Cook 


Buick in 1936. 


such history-book greats as Napo- 
leon, Archimedes, or Attila the Hun 
are puny compared with the real 
wealth which Ford and his meth- 
ods brought to millions of common 
people. 


by Harold Taylor, a rubber chem- 
ist. He cracked open several eggs 
he had caught to prove that they 
were real. 


Read Jack Weed’s Backshop for some 
highlights in the service field. 


Onere' Plenty 
of Color in 
this Success Story!” 


When Crosley Cars first started coming off the line in June, 1946, 
I felt that speed in production was our first obligation to our 
dealers and to the public which was in such desperate need of 
new automobiles. 


To that end we eliminated, in so far as possible, every obstacle 
to production. One “bottle-neck” we were able to circumvent was 
paint. We did this by adopting one color—Duv-Gray—an attrac- 
tive, serviceable finish on which we could depend. We continued 
to use Gray only until our production facilities enabled us to use 
a variety of colors. and DuPont came to us with its new line of 
Metalli-Chrome finishes which set up new standards of beauty 
and durability. A little more than a month ago the first of these 
revoluti new finishes—ISLAND GREEN and GEM BLUE 
—were put into production on all models except the Pick-Up. 


Results were s cular. The story of this sales success is 
indeed “colorful” in every sense of the word. Orders ing in 
on our dealers reached a new flood stage. As one of our dealers 
wrote to me: 


“The idea of a family car without a lot of excess weight has 
caught on like wildfire in our town. They’re lining up to get their 
orders in for the new Crosley in these new colors.” 


As I was happy to report last month, Crosley Motors has 
“turned the corner,” and has operated modestly in the black since 
November. Production figures set a new high week after week. 
More and more dealers are applying for membership in the 
“Crosley Family.” 

We've added other refinements besides color. For example, the 
Sedan is fully lined, top and sides with stunning simulated pigskin 
matching the upholstery. This lining can be wiped free of soil- 
ing and the upholstery can be washed with mild soap and water. 
The new Convertible also has side and quarter panel lining. 
The dual fabric top is not lined, of course, because it folds up. 


The exteriors of the passenger models also have been smart- 
ened with gleaming metal trim along the belt line and with 
chrome name plates front and rear. And the now famous 





since 1941, members of the Tampa 
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(Fla.) Motor Club, March 13, elected 

Giles, Tampa automobile 
dealer, president of the club for 
the next year. 


Giles Heads Tampa Club 
In their first annual meeting 










Crosley COBRA Engine has been made quieter and smoother by 
the use of spiral bevel cam gears which we now are able to obtain. 


Every si ints to the soundness of the basic idea behind the 
ave, Ane Croley: Sy eatin has beet 00 build Gale kind of 2 
family car. It seems to me that years ago the big car makers began 
getting away from the basic American concept of transportation 
within the reach of every family. 


In the competition among the makers of big cars, even their 
lowest priced models are getting bigger and bigger, heavier and 
heavier, and costlier and costlier. It has reached a point where 
in order to buy any car, a person had to pay for a ton or more of 
extra weight—and to buy gasoline for an engine powerful enough 
to haul this excess weight around. As a result, many families had 
to go to the used car lots to find something they thought they 
could afford, As a matter of fact, the average used car actually 
was beyond their means because its economy of operation had 
been used up by the first owner. 


Into this picture rw the new, fine Crosley. It is the car 
that carries four husky adults in leg-stretching comfort. It is the 
car that is all steel; that has an extremely low center of gravity 
which gives the safest ride on the road, It is the car with the 
surging power at low first cost and reduced operating cost. 


And what an engine! The sensational Crosley COBRA 
(cOpee BRAzed) engine is made entirely of steel, copper 
brazed. It weighs less than 59 pounds and yet puts out 26.5 horse- 
power on ordinary gas. Thirty-five to 50 miles to the gallon of 
gas and speed in excess of 60 miles an hour are only a few of the 
marvels of this revolutionary engine. 


If there is no Crosley dealer in your area and you want to 
play a part in the Crosley sales success story, write me a 
personal letter. Tell me about yourself and your expe- 
rience; your location, showroom and service facilities, 
and, if possible, enclose a 
ness. Your letter will be 


boto of your place of busi- 
in strict confidence. Write 
soon because these Crosley franchises are going fast. 


Address your letter to: 
i y,- PRESIDENT 


CROSLEY MOTORS, INC., 2332-AA Spring Grove Ave., Cincinnati 14, 0. 











It looks as though some 3,500,000 cars will roll off 
the lines this year. 


Better Homes & Gardens families can take 3,000,000 
of them — 6 out of 7! 


The reason lies in one fact: screening. Better Homes 
& Gardens’ editorial content screens out everybody 
who isn’t living in a comfortable suburban type of 
home where a car is an absolute necessity for the 
wide territory the family covers to work, to school, 
to games, movies, church, parties, clubs, shopping 
districts. 


And Better Homes & Gardens screens in 3,000,000 
prosperous car prospects because it is written delib- 
erately and entirely for the suburban type of car-based 
living that the automotive industry made possible: 
you created the market we’ve selected to write to. 


. rF 








400,00 


How effectively our screening job succeeds is proved 
by the fact that BH&G families have high incomes 
(among the highest for all magazines); that they’re 
pace-setters (they spend more for their houses and 
what goes into them than even their neighbors in 
the same block); and that they insist upon new cars 
often (2.8 years was average in 1940). 


Better Homes & Gardens alone, without any other 
medium, can funnel your story straight into the 
3,000,000 homes that are your best investment now 
in leadership, your best bet in repeat sales when the 
going gets tough. And can take, remember, 6 out of 7 
of all the cars you make this year! 


Did a magazine ever do a more specialized, more 
direct and more economical job for you? We'd like 
to tell you more. 


ehurhacee SHOUD MIR 


PME Rath 


CIRCULATION OVER 3,000,000 
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Nuts of Nylon | 
Elastic Corp. Launches Use 
In Its Products 

NEW YORK.—Elastic Stop Nut 
Corp. of America has initiated the 
use of DuPont molded nylon for| — 
Elastic stop nuts in special appli- 
cations ranging from all-nylon ra- 
dio coil nut to wing nuts with ny- 
lon locking collars. 

ESNA’s engineers emphasize that 
the nuts made wholly or partially 
of nylon have all been designed 
and manufactured for specific use. 
Characteristics of nylon, according 
to ESNA, more closely fulfill de- 
sign conditions for locking collars 


for special purposes than those of 
other plastics available at this 








Free Enterprise Survey 


NAM Study Group Affirms System Can Be Kept | 
In 2-Volume Treatise on Findings 


NEW YORK.—-Following a six-;| McGraw-Hill Book Co., Inc., the 
study traces the course of the 
.| American economic system from 
colonial times to the aftermath of 
World War I. 

Employment relations, savings 
and capital formations, money and 
credit, the role of prices and price 
determination, transportation, com- 
petition and monopoly, business 
fluctuations, government finance 
and government spending are all 
considered analytically and in de- 
tives and economists, the commis-/| tail. The final chapters offer a pro- 
gram for America’s future and 
discuss “American Industry and 
the Future.” 

Although noting that many fac- 
tors have been le for the 
American people’s rise in individ- 
ual well-being, in wealth, in in- 









4 tors, and other members of the eco- 
nomics principles commission of 
the National Assn. of Manufactur- 


Auto Night Scheduled aimemteaie Conhanie 
ee eae Hay tm ian, ee the car Sven by Wibar Shaw when be wor the mre in 1000|ystem ‘because: Industrial leaders 


it 
CINCINNATI.—Automobile Night | #%4_1940.—(Acme 


will be celebrated at Crosley field 
mobile Dealers Assn., it was an- and Ray Fisher, association mem-| automobiles. Two hundred fifty Results of the ' t 
bers. , shares of common stock will be blished in a sfive twe 
than 


the home of the Cincinnati Reds issued at $100 a share. Incorpore-| aos tweatise of 
tors are Warren M. Marshall, Mary — 
the League. E. Marshall and Vivian E. Jaquith. ae pages entitled “The Ameri- 


tem.” 





vidual enterprise have been domi- 
A parade of current model auto-| Marshall's Garage, nant throughout. 

mobiles prior to the night baseball| ton, Vt., has filed articles of asso- Interesting Meme in Bob Fintay’s alive “We could not have our pres- 

game is scheduled under the direc-| ciation with the secretary of state! tising column. Published for the commission by 
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The Bendix Parking and 
Emergency Brake is the 
product of close coopera- 
tion between Bendix and 
a prominent bus manufac- 
turer. Designed for drive- 
shaft installation, this 
brake was tailor-made to 
a specific job, proven in 
use, and then made avail- 
able to the industry at 
lar; Thus the entire 
industry benefits from 
the work Bendix does for 
individual manufacturers. 


2 ema oR 








U/ OUT/OF oom Automotive Vehicles 





The entire automotive industry has been built on the cooperation 
of thousands of skilled hands, hundreds of skilled companies. The 
engineering and production miracles that have become the 
commonplace would be impossible without this coordinated 
effort. In Bendix’ long history of partnership with the industry, 
cooperation is more than an adjunct to production —it is the basic 
Bendix* method of operation. The Bendix products that find such 
wide acceptance always trace their beginnings to developmental 
cooperation with the manufacturer. 


*REG. U.S. PAT. OFF. 


BENDIX PRODUCTS DIVISION of 
SOUTH BEND 20, IND. 





AVIATION CORPORATION 


Emphasizing ‘that the books ex- 
press the views of the authors and 
not necessarily those of NAM, the 
authors assert that business must 
“learn to live with reasonable gov- 
ernment regulation, and use its 
influence merely to keep such reg- 
ulation in proper bounds.” 

The present trend of ever-in- 
creasing regulation may be re- 
versed, it is explained, but a re- 
turn to conditions of the 1920s is 
considered unlikely. The study pre- 
dicts that the future will see con- 
tinued administration of social se- 
curity by state and federal govern- 
ments, and that there will be more 
“rigidity” in wage scales. 

“It is probably not too strong to 
say that the very future of the 
individual enterprise system de- 
pends upon the working out of a 
satisfactory solution to the unem- 
ployment problem,” the authors as- 
sert. “The American public is con- 
vinced that prolonged periods of 
large unemployment are unjust 
and unnecessary.” 

Belief is expressed, however, that 
economic planning by government 
to cure unemployment and other 
social ills contains all the dangers 


of dictatorship. 

“In other words, economic 
planning, if it is to have even a 
possibility of being effective, 
must not be faced with the risk 
of an overthrow free 


indefinite tenure of office that 
can be obtained only by a dicta- 
torship operating through some 
form of fascism, socialism, col- 
lectivism or centralized bureauc- 
racy, all of which are merely dif- 
ferent kinds of statism.” 

Besides Tucker, other members 
of the NAM economic principles 
commission included: Robert R. 
Wason, president, Manning, Max- 
well & Moore, Inc.; Robert W. Bur- 
gess, chief economist, Western 
Electric Co., Inc.; W. W. Cumber- 
land, partner, Ladenburg, Thalman 
& Co.; John Hanna, law professor, 
Columbia University; Donald J. 
Hardenbrook, vice-president and 
director, Union Bag & Paper Corp.;: 
Broderick Haskell, vice-president, 
Guaranty Trust Co. of New York; 
Willford I. King, economics pro- 
fessor, New York University. 

Harley L. Lutz, public finance 
professor, Princeton University; 
Ludwig Von Mises, visiting pro- 
fessor of economics, New York 
University; John C. Parker, vice- 
president, Consolidated Edison Co. 
of New York; Murray Shields, vice- 
president, Bank of Manhattan Co.; 
Bradford B. Smith, economist, U. 
S. Steel Corp.; Maxwell M. Upson, 
board chairman, Raymond Con- 
crete Pile Co., and Ray B. Wester- 
field, economics professor, Yale 
University. 


513 Tire & Battery Co. 


The 513 Tire & Battery Co., Glas- 
gow, Ky., with capital stock of 
000, has b 


and Roy B. and Irene Payne. 
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WASHINGTON.—“It is impera- 
tive that the general public be 
made conversant with the policies 
under which legitimate new-car 
dealers are operating. Once these 
policies are known and thoroughly 
established in the public’s mind, 
people will not be receptive to ex- 
aggerated and false stories about 
automobile distribution.” 

Emphasizing this point, NADA 
declared in its weekly newsletter 
last week that the continuation of 
publicity unfavorable to dealers 
should serve as a warning “that 
the matter of sound public rela- 
tions is as important as ever.” 

“NADA has presented dealers 

oe which 


“NADA has consistently urged 
every dealer to exhibit prominently 
the ‘Statement of Policy’ and the 
‘Pledge to Customers.’ They tell 
the public what the public wants 
to know and what they are en- 
titled to know about automobile 
sale and distribution. While thou- 
sands of dealers are already par- 
ticipating, other thousands have 
not yet ordered the posters and 
are not getting the benefits of this 
nationwide program.” 

‘The association mentioned three 
recent attempts to bring alleged 
unethical practices by dealers to 
the public’s attention, including the 
United Press survey on accessories 
“loading” in major areas 
throughout the nation. The story 
was printed in many newspapers. 

“The story mentioned NADA’s 
efforts in urging ethical practices 
and goodwill building, but it indi- 
cated some dealers in some cities 
were not heeding this counsel from 
NADA,” the association said. 


Newspapers in other metropoli- 
tan cities published stories al- 
leging unethical practices in auto 
retailing, NADA stated, while 
one network radio commentator 
devoted his entire program to a 
discussion of how car buyers are 


being “forced” to take unwant- 


Car Exports Top 
8 Pct. of Output 
First 2 Months 


DETROIT.— Canada and other 
foreign markets received 42,967 
American-made passenger cars in 
January and February—which was 
approximately 83 percent of the 
total U. S. output of 513,367 auto- 
mobiles. 

These statistics, released last 
week by the Automobile Manufac- 
turers Assn., disclosed that 21,141 
cars were exported from this coun- 
try in January and 21,826 in Feb- 
ruary. The February export allot- 
ment—8.1 percent of the month’s 
total production—compares to the 
January allocation of 8.5 percent. 


AMA officials explained that the 


shipments to Canada brought the/|‘ 


number of exported cars above the 
6.7 percent quota allowed by the 
government during January and 
February. The federal quota re- 
quirement, which covered all ship- 
ments except those to Canada, 
was removed Mareh 31. 

Truck exports during the first 
two months totaled 46,878, or 22.6 
percent of the 207,431 production 
outturn. The January export was 
28,792, or 23.5 percent of total out- 
put, while 23,086 trucks, or 21.7 
percent, were shipped out of the 
country in February. 

During the first two months of 
1946, 6,599 cars were exported— 
which was 5.8 percent of produc- 
tion. Truck exports in the same 
period amounted to 15,269—19.1 
percent of production. 

The AMA report showed that 384 
buses out of a total output of 2,451 
were exported in January and Feb- 
ruary this year. This percentage 
~—15.7 percent—exceeds that of the 
Same period in 1946, when only 9 
percent of the 732 output was con- 
signed to purchasers abroad. 


‘As Important As Ever’ 


NADA Warns Dealers Against Neglecting Goodwill 
As Bad Publicity Continues 
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ed accessories as a condition of 


purchase. 

Pointing out that the advent of 
the spring season will result in an 
in pressure from the 
“new-car-hungry public,” NADA 
declared: 

“There is one sure way for a 
dealer to prevent his customers 
and prospective customers from 
classifying him right along with 
the few selfish, unthinking, greedy 
ones who are taking advantage of 
the situation and gi a basis 
for this unfavorable publicity. 
That’s to display, publicize, talk 
and practice the NADA ‘Statement 
of Policy’ and ‘Pledge to Custem- 
ers’.” 


Cork Gaskets 


A line of cork gaskets for pop- 
ular-priced cars and trucks is be- 
ing offered by the Sure-Rite Prod- 
ucts Co., 2735 N. Sixth St., Phila- 
delphia, Pa. Catalog sheets on the 
line are available upon request to 
the manufacturer. 






Milwaukee Sets 
All-Night Curb 


MILWAUKEE. — The executive 
committee of the Milwaukee Coun- 
ty. Automobile Dealers Assn. has 
gone on record in favor of keep- 
ing their establishments closed all 
but two nights per week and espe- 
cially all day Sunday, for both new 
and used-car business. 

This is an effort to assist the 
buying public by giving them an 
opportunity to shop on two nights 
a week, MCADA officials said. Lit- 
tle or no difficulty is anticipated 
by the association in enforcing the 
closing rule. 


Weatherhead Merchandiser 


The Weatherhead Co. has an- 
nounced a new automotive flexible 
fuel line merchandiser. This mer- 
chandiser is known as the Weath- 
erhead New Q. A. Fittings, and 
Fuel Lines Merchandiser No. H-350, 
and is a compact, steel unit 62% 
inches high, 16 inches deep and 29 
inches wide. Full information can 
be obtained by writing direct to 
the Weatherhead ." 300 B. 13ist 
St, Cleveland 8, O 


Interesting items in Bob Finlay’s adver-| Arthur Deyo, Chevrolet dealer 


tising column. 





of Horseheads, N. Y. He is vice- 
president and general manager of 
Alart Motor Co., Inc. 


Deyo Elected Mayor 





since 1928, has been elected mayor 









Make a handsome profit on 6 Pop- 
Out Lighters for cars with empty 
dashboard wells, lost lighters. 
Mounted on self-selling display, fit 


16680-1. Retail: 
Traded Price, 


all cars with Casco-made automatic 
lighter receptacles. Ask for No. 
$1.50 each. Fair 





"hts car-lfifiler 


1S 


CASCO REPLACEMENT 
HEATING ELEMENTS 


Make a handsome profit on 12 
Replacement Heating Elements 
mounted on self-selling display. 
They’re easily installed: screw into 
present Casco-made lighter knob. 
Ask for No. 16230-1. Retail: $1 
each. Fair Traded Price. 
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GORDON WARREN \ hat Mr. Warren says here is far more than one dealer’s opinion. For 
Chiieolet Dialer dealers everywhere recognize this fact: Pile upholstery means more profit 
5950 HOLLYWOOD BLVD., HOLLYWOOD, CALIF. cep toem ia need che teanenctions. 

In fact, the benefits of pile fabric reach out to everyone all along 
the line. Car owners, whether they buy new cars or used ones, know from 
“Every time we recondition a car that has experience that pile fabric means higher trade-in allowances for them. 
Today the new Velmo* pile fabrics created by Goodall give even 
greater satisfaction. New improved designs offer new richness and glamour 
dt is. You don’t see the signs of wear or for motor car interiors. And there is news, too, in the softer, smoother 

surface...offering greater “‘slideability” and more comfort. 


pile upholstery we realize how superior 


common tears found in other fabrics. j 
*Reg. U.S. Pat. Of. 

Even if it’s very dirty, only a few cents’ 

worth of shampoo makes it look new 


again—to boost my profits on used cars.” 


Ee CLO 


AUTOMOTIVE Division 
1703. Fisnzer Bumtpinc, Dersorr, Micaican 


NHUC Sees Trend Started . 


9 States Liberalize 


Size-Weight 


WASHINGTON.—A trend toward 
liberalization of truck size and 
weight regulations, making perma- 
nent many wartime increases, is 
evidenced by final enactment into 
law of bills in nine states as re- 
vealed by a National Highway 
Users Conference survey released 
last week. 

A Montana law provides for size 
and weight increases in accord 
with recommendations of the 
American Assn. of State High- 
way Officials. “A Nebraska law 
increases maximum height of mo- 
tor vehicles from 12 to 13 feet, with 
tractor semi-trailers increased from 
42 to 50 feet in length and other 
combinations from 45 to 50 feet. 

New Hampshire now permits 
tractors and semi-trailers, up to 
47,500 pounds with 22,000 pounds 
per axle in lieu of former 10,000- 
pound limit, while New Mexico em- 
powers the highway department to 
make size and weight exceptions. 

Oregon legislation provides for 
issuance of permits for operation 
of vehicles size and 
weight limitations provided the 
gross weight of such vehicle does 
not exceed the formula 750 (L-+40) 
wherein L equals the length in 
feet between the first and last axle 
of a vehicle or combination, ex- 
cept that whenever axles are 
spaced 18 feet or less apart, the for- 
mula 650 (L-+40) shall be used. 

Another measure in Oregon 
limits the width of trolley coach- 
es to 102 inches and height to 
feet as regards coaches placed 
operation on or after June 1, 
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Weight limit increases from 6,000 
to 8,000 pounds per axle for pneu- 
matic-tired vehicles with axles less 
than eight feet apart, and an in- 
crease from 12,000 to 16,000 pounds 
per axle result from passage of a 
South Dakota bill which replaces 
the formula 600 (L-+-40) by a table 
permitting loads from 32,000 to 64,- 
650 pounds based on distance be- 
tween extremes of axle groups 
from 4 to 45 feet respectively. 

Two-axle buses of 35-foot length, 
three-axle buses of 40-foot length, 
and other vehicle combinations of 
50 feet are permitted under this 
bill, From March 1 to April 30, only 
65 percent of the regularly pre- 
scribed maximum load may be 
operated over gravel or bituminous 
surfaces, with 75 percent of maxi- 
mum load over cement surfaces. 


A Vermont measure 


transfers authority for issuance 


Carburetor Firm 
Suspends Output 
In ‘Fraud’ Fight 


AGAWAM, Mass.—Production at 
Research and Engineering Co. 
here, maker of a self-feeding car- 
buretor, has been halted because 
of difficulties in whieh the car- 
buretor manufacturing concern 
now finds itself as a result of the 
Post Office department’s action in 
impounding its mail. 

J. Robert Fish, president, said 
that because the company cannot 
receive mail, and because the post- 
al department had been returning 
mail to senders marked “fraudu- 
lent,” some concerns supplying the 
company have questioned whether 
they wished to continue doing busi- 
hess with it. Fish said also that 
parts needed for the completion 
of 4,000 carburetors at the Aga- 
Wam factory have been held up. 

The company has obtained a 
federal court order prohibiting the 
Postal department from returning 
mail to senders, and it is now im- 
Pounded at the Agawam post office 
> mr ga further action of the 
court. 


“The big suppliers have not been 
Stared away,” Fish said, “but a 
Number of small concerns are re- 

it to continue our business 
telationship, even though the parts 
&fe vitally needed.” 
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hicles within a combination. 


Limits 

of oversize and overweight per- 

mits to the commissioner of 
highways. 

The “double-deck” law prohibit- 
ing vehicles of two levels used for 
transporting ean vehicles has 
been repealed by passage of a West 
Virginia bill. 

Except where special permits for 
oversize and overweight vehicles 
are issued, a maximum width of 
eight feet and height of 12 feet 
6 inches is permitted in Wyoming, 
as is a single vehicle length of 40 
feet extreme overall dimension in- 
clusive of bumpers. 


Weight is governed by an axle 
limit of 18,000 pounds and by the 
formula W equals 850 (L plus 30) 
with W the total gross weight and 
L the distance in feet between the 
extreme front and rear axles of 
the authorized vehicle or combi- 
nation, or of any group of two or|In January total Borneo produc- 
more consecutive axles of such ve-|tion was 4,457 tons, as compared 

, with 10,622 tons in October, 1946, 


Rubber Output 


Off in Borneo 


WASHINGTON. — Production of 
rubber in Dutch Borneo has de- 
clined sharply since last October, 
according to reports received by 
the Office of International Trade 
here. 

Total new supplies in Borneo 
during January were only half of 
the average amount available in 
September and October, OIT said. 


UNION 
ra 


When the Beaver State presents its business card, it 
could justifiably read, “Enterprise, Unlimited.” Indus- 
try re-discovered Oregon during the war. It found 
boundless opportunities capable of providing a liveli- 
hood for 10 times the state’s present population. 


Topographical, soil and climatic features make ible 
a variety of agricultural pursuits. The fabulous Willa- 
mette Valley—some three million acres—is a cornucopia 
of agricultural wealth. A tremendous quantity of lum- 
ber is available. The state has one-fourth of the coun- 
try’s standing saw timber. Salmon fisheries and woolen 
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Finance Totals 
. € oe 
Climb in Canada 

MONTREAL.—Financing of both 

new and used motor vehicles sales 
was considerably higher in Feb- 
ruary, according to figures re- 
leased by the Dominion Bureau ‘of 
Statistics, it was disclosed here 
last week. 
Mites "tue| New vehicles financed in Feb- 
ruary numbered 2,764 units with 
a financed value of $8,711,879. 
Transactions were more than three 
times as numerous as in February 
last year when 891 units were 
financed for $1,072,902. 

Although outnumbered by new 
passenger cars, commercial ve- 
hicles formed a sizeable portion 
of the total financing transactions 
in the new vehicle field. The num- 
ber of new passenger cars financed 
was 1,621, while the total of com- 

pean vehicles was 1,143. 
j 


and 7,495 tons in September. 

According to reports of Foreign 
Service Officers, the decrease in 
production is due to political un- 
rest and to an increase in smug- 
gling from Borneo to Malaya. De- 
terioration of economic relations 
between the Indonesians and Dutch 
in the Netherlands’ Indies has been 
reflected in reduced purchases of 
rubber by the Rubberfonds, official Increases in used vehicle financ- 
Dutch rubber buying agency. ing over February, 1946, were fair- 
on enemieianen oe rename jy uniform for both passenger and 
Severns Names Weaver commercial models, amounting to 

Carl Weaver has been named/|39 and 42 percent, respectively. 
service manager for Severns Mo- | - errs 
tor Co. Buick distributor in Che- | ,,!t,co's You about a penny-a-day 10 keep 


halis, Wash. | new NOW! 





One of a series of ad- 
vertisements based 
on industrial oppor- 
tunitiesin the states 
served by the Union 
Pacific Railroad. 


oods are world-famous. Portland’s roomy harbor is a 
ourishing gateway of foreign commerce. 


Huge Bonneville Dam assures ample and economical 
power. A new development program calls for four more 
dams. Oregon is noted for low electric rates. 


Union Pacific provides Oregon with excellent freight 
and passenger transportation. Gigantic locomotives 
haul the state’s products eastward over the “strategic 
middle route.” Knd—just recently—Union Pacific in- 
augurated daily Streamliner service on the “City of 
Portland” between Portland and Chicago; the first 
railroad to provide such service. 


For future industrial enterprise, remember Oregon. For 
assistance in selecting industrial sites and for unsur- 
passed rail transportation, just... 


be Specific - say “Union Pacific 


% Address Industrial Department, Union Pacific 
Railroad, Omaha 2, Nebraska, for information 
regarding industrial sites. 


PACIFIC RAILROAD 


THE STRATEGIC MIDDLE ROUTE 


Scie Saar 
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AMA Battles Truck Barriers 


Sees Fight As One of Facts vs. Prejudice to Break Artificial Barriers 
Against Most Useful Form of Transportation 


loads, the trucks move in where, Assn. AMA has a separate truck | °ent. 
oo forms of transportation leave | division, but all departments have 


Managing Bator 


fone seeen Ree. eiwaye been © 
~# nat 


Many devices have kept their 
dates with destiny. The truck 
there ahead of time, and is still 
pushing on. Destiny will have to 

go like the devil to 
ee catch up. 
~ ed to their tracks. 

Airplanes need big airports, and 
bow to the whims of the weather. 

Boats can go only where the 
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off. 
A load of food in the rail 


yards, 
at the dotks or on the airport isn’t | of transportation. 


much good. Trucks bring it to mar- 
ket, distribute it to stores where 
you and I can get it. 

It is the truck that gives almost 
anything you can think of its ulti- 
mate usefulness, for the truck car- 
ries the load .that all-important 
last mile to home. | 

Wherever there is need for speed 
and flexibility in transportation 
you'll find the truck. 


. by Barriers 

The truck just can’t be stopped 
because it gives all people the 
things they want. Yet for all of 
this, the truck has been ringed 
with artificial barriers inspired by 
selfish groups. 

It is the whipping boy of the 


.| transportation system. 


That is why the truck plays such 
an important role in the operation 
of the Automobile Manufacturers 


this is heightened when it is re- 
membered that the board repre- 
sents industry, and industry pro- 
duction is made up of 85 percent 


trucks in normal times. Right now, 
truck production is running 24 per- 


Karl M. Richards, who heads the 
a part in advancing the interests|truck division of AMA as well as 
of this much misunderstood form/|the field services department, 
points out that only three states 
in the nation meet the new recom- 
mendations of the American Assn. 
of State Highway Officials for 
length and weight of 
trucks. These recommendations are 
12% feet for height, 35 feet length 
of single vehicle, 50 feet for trac- 
tor and semi-trailer, 60 feet for 
other combinations and _ 73,280 
pounds for weight. 

terest lies. 7. * * 


Directors of IVING 20 percent for each fac- 
AMA have de- G tor, here’s how the states line 
oe that- re- up: 
moval of the bar- 

100 percent—California, Nevada 
riers to truck and Arizona. 


transportation 
should be the| 80 percent— Washington, Utah, 


The drive is on to knock down 
artificial barriers—barriers 
of prejudice rather than 


facts. So the battle for free use 
of the highways will be one of 


EF 


the industry in|Mexico, Michigan and Delaware. 
the present pe- 
riod 





a Virginia, New York, South Caro- 
Karl M. Richards The import of|lina, Florida, Washington, x. < 


passenger cars and 15 percent 





first interest of | Montana, Wyoming, Colorado, New 
60 percent —Idaho, Ohio, West 


race ge oneesee eee 
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KELLY INDICATES HE WANTS 
TO RUN AND PROBABLY WILL 


Edward Joseph Kelly has been the. mayor of 
Chicago for fourteen years. 

Appointed in 1933 to serve out the term of 
assassinated Mayor Cermak, he was re-elected 
three times by the Democratic organization 
he controls, has since come to be considered 
a permanent fixture . . . 

So, on last December 14th, Mayor Kelly’s 
announcement that he would try for a fifth 
term rated only a routine story in Chicago papers 
... but drew a plainly pointed page one editorial 
from The Chicago Sun ... 


To the Democrats : 
CHICAGO WANTS 
A NEW MAYOR 


... which demanded not only a new candidate, 
but a better brand of city government, less 
politics, more progress . . . put it up to the 
Democratic party to produce — or lose! 


TUOHY FAVORED BY MACHINE 


Five days later, Jacob M. Arvey, Cook County 
. Democratic Central Committee chairman, set 
up State’s Attorney William J. Tuohy as a 
possible substitute candidate . got into 
headlines and hot water... 


To the Democrats: 
A KELLY STOOGE 


WON’T DO, EITHER 

. . with another front page Sun editorial that 
reviewed Tuohy’s record . . . found little or no 
evidence of fitness for office, recalled instances 
of machine influence, warned Democrats that 





Tuohy was not the candidate the city needed 
and wanted . . . would get no support outside 
the machine . . . or from The Sun. 

Next morning The Sun got action! 


Democrats Draft 
KENNELLY FOR MAYOR! 


This time the Sun’s simultaneous page one 
editorial endorsed the candidate — Martin H. 
Kennelly, business man, Red Cross executive, 
independent . . . insisted that he refuse offers 
of machine aid, urged that he accept the draft. 

Following day The Sun announced .. . 


KENNELLY WILL RUN— 
WITHOUT ANY STRINGS 


And in the April 1st election, Kennelly, Sun 
candidate, became Chicago’s new mayor. . . 


GOOD MORNING, MR. MAYOR— 
KENNELLY BY 273,354 


The five-year-old Sun has never had machine 
affiliations, cannot influence the majority vote 
or dictate patronage distribution. But The Sun 
is already a force in Chicago because its readers 
have intelligence and principle, resent apathy, 
make themselves felt in public affairs as well as 
private activities . . . give The Sun an influence 
far beyond its circulation figures .. . have made 
it a major medium in a major market, worth 
to advertisers the 13,700,000 lines it carried last 
year .. . Sun circulation — more than 300,000 
daily and 450,000 Sunday — in no sense reaches 
all of the Chicago market . . . but no advertiser 
today can reach all, or the best, of the Chicago 
market without The Sun! 


¢ CHICAGO SUN 


40o West Madison Street, Chicago 6, Ill, * 250 Park Avenue, New York 17, N. Y. 














Maryland, Rhode Island and Mas- 
sachusetts. : 
40 percent—Oregon, North and 


South Dakota, Nebraska, Kansas, 


Oklahoma, Texas, Mississippi, Iowa, 
Missouri, Arkan- 
sas, Wisconsin, 
Illinois, Minne- 
sota, Alabama, 
Georgia, Tennes- 
see, Kentucky, 
North Carolina, 
New Jersey, Con- 
necticut, New 
Hampshire, and 
Maine. 

20 percent—Indi- 
ana, Pennsylvania 
and Virginia. 

There has been some progress, 
however. In 1935, 12 states re- 
stricted height to less than 12% 
feet, in 1940 nine states and in 
1947 only two states, Indiana and 
Oregon. 

On length, 22 states restricted 
a single vehicle to less than 35 
feet, 15 states in 1942 and two, 
Pennsylvania and Virginia, in 1947. 

On length for combinations, 11 
states restricted trucks to less than 
45 feet in 19385 and by 1947 these 
were reduced to three, Indiana, 
Connecticut and Maine. 

As for weight, in 1935 weight 
of heaviest vehicle or combination 
was restricted to less than 40,000 
pounds by 13 states and none in 
1947. 

In the last two instances, the fig- 
ures used are the old recommenda- 
tions, which were superseded April 
1, 1946, by AASHO. 

Eyes Opened by War 

Much of the progress made, of 
course, was accomplished when 
war and national defense showed 
how blind some states had been in 
restricting a device so necessary 
to the welfare of the country. 

Wars, with their added strain 
on a nation, always show up weak- 
nesses, and sometimes this leads: 
to progress. After World War I, 
for instance, there was the good- 
roads movement, which did so 
much for the country. 

It is hoped that now it will be 
possible to eliminate the bar- 
iers to free use of the highways. 

Trucks, it must be admitted, are 
vulnerable to criticism on _ the 
point of congestion. However, the 
answer is not to put up barriers 
to prevent the normal group of 
an important service. It is to seek 
an answer through an informed 
approach, free of the prejudice 
that has marked legislation of the 
past. 


Walton Schmidt 


* * * 


A™4 sees hope of an informed 
approach through the work of 
the new committee on economics 
of sizes and weights of trucks, on 
which Richards represents AMA. 
The committee is set up under the 
Highway Research Board of the 
National Research Council, a semi- 
governmental agency. 

Richards points out that the 
larger the truck the greater the 
efficiency up to the point of dimin- 
ishing returns. Where this line 
crosses the line representing the 
increased costs of highways and 
bridges to handle the larger trucks 
probably would be the point of 
greatest efficiency, To be consid- 
ered, too, is national defense, and 
Richards speculates that this would 
move the intersection up a notch 
or two. 

Trucks Pay Their Way 

And here Richards points out 
that trucks pay their way. While 
only one in every six vehicles on 
the road is a truck, and only one 
in every five miles traveled is by 
truck, one in every three highway 
tax dollars is 
paid by trucks. 

In 1946 there 
were 5,659,628 
trucks and _ 27,- 
954,936 cars. The 
taxes paid by 
trucks totaled 
$739,400,000 while 
the total automo- 
tive taxes were 





Set 


ove 
John H. King 
that much of the 
congestion in cities can be elim- 
inated by better roads, better city 
planning and provision in future 
building in the city for trucks in 
the way of loading platforms. 

As for safety, AMA is cooperat- 
ing in a program of specifying on 
plates on trucks the gross vehicle 
weight. Brakes, for instance, which 
are designed for a ton-and-a-half 

(Continued on Page 22, Col. 1) 
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Se i 
from a Woman's 








7. “1 don't know synthetic enome! 
from @ box of my children's polos... 
but synthetic enamel is whot it 
tokes to moke thot beoutifl shiny 
Ford finish, 'm alt for itt 


Laren to the ford Show warring Dinch Shore on Colum ion 
Networt Stonons Wedee doy Evening. 


4, “The interior of our Ford k 
srictly my deportment! \'s tailored 5. 

with the dreamiest broudcloth. Such © “Deo you bike lovely silver, beou- 
fitully simple ond chose looking? 
Thot's whet | ghwoys think of when | 
touch those smprt Ford door handles 
ond window openers. 


© perfect fit' Mary Jone says women 
help design Ford interiors. There's 
Certainty a woman's touch there! 





the encnine, side of a Ford 


“ ..the ladies of today have increasingly more 
to say about the spending of the family car dollar...” 
says Ford in its advertising to dealers. 


An advertising eampaign in four-color pages, “... directed 
exclusively at the women of America through special copy...” 
recognizes the difference between men and women— 

that selling a car to women calls for a different sales 
strategy —a different language —than that used in selling to men. 


Ford makes sure the greatest magazine audience 
of women anywhere (4,700,000 of them) will see this 
campaign in their favorite magazine — 


ladies’ heme 
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No other magazine is so closely linked with the Automotive Industry as 
The Saturday Evening Post. 

It’s not hard to understand. Survey after survey shows that automo- 
tive jobbers and dealers overwhelmingly prefer to handle Post-advertised 
products. They've learned. . 


— that people who read the Post are invariably their best 
customers—the men and women who set the buying habits 
in their community. 

— that people naturally look to the Post for news of auto- 
motive products. 


And people know and prefer the pgaducts they’ve met in the adver- | 


tising pages of the Post. Sales records prove it. 


No wonder the Automotive Industry places more of its advertising 
dollars in the Post than in any other magazine. 
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AUTOMOBILE AND AUTOMOTIVE AFTERMARKET 
ADVERTISERS IN THE SATURDAY EVENING POST 


Acme Air Appliances Company, Inc. 
A. C. Spark Plug Division, 
General Motors Corporation 
Adcrafters Company 
Allis-Chalmers Manufacturing Company 
American Bantam Car Co. 
American Chain & Cable Company, Inc. 
Anderson Company, The 
Armstrong Rubber Company, The 
Auburn Spark Plug Co., Inc. 
Auto-Lite Battery Corporation, Subsidiary 
of The Electric Auto-Lite Company 
Autopulse Corporation 


* Bear Mfg. Co. 


Belden Mfg. Co. 
Bell Company, Inc., The 
Bendix Aviation Corporation 
Black & Decker Mfg. Co. 
BMC Manufacturing Corp. 
Borg-Warner Corporation 
Bowes “Seal-Fast’’ Corporation 
Bright Star Battery Company 
Buick Motor Division, 

General Motors Corporation 
Burgess Battery Company 


Cadillac Motor Car Division, 
General Motors Corporation 


Carpenter Manufacturing Company 
Casco Products Corp. 
Casite Corp., The 
Caterpillar Tractor Co. 
Champion Spark Plug Company 
Chevrolet Motor Divis 

General Motors Corporation 
Chicago Streamlite Corporation 
Chrysler Corporation 
Chrysler Division, | 

Chrysler Corporation 
Continental Oil Company 
Crosley Motors, Inc. 
Cushman Motor Works 


Delco-Remy Division, 

General Metors Corporation 
De Soto Division, 

Chrysler Corporation 
Diamond T Motor Car Co. 
Dodge Division, 

Chrysler Corporation 
Donaldson, Inc. 
du Pont de Nemours & 

Company Incorporated, E. I. 


Elear Coach Corporation 

Electric Auto-Lite Company, The 
Electric Storage Battery Company 
Ellinwood Industries 

Ethyl! Corporation 

Exola Products, Inc. 


Federal-Mogul Service 
Division of Federal-Mogul Corporation 
Firestone Tire & Rubber Co., The 
Fisher Body Division, 
General Motors Corporation 
Fisk Tire Company, Division of 
United States Rubber Company 
Ford Motor Company 
Fram Corporation 
Fruehauf Trailer Company 


Galvin Manufacturing Corporation 
General Electric Company 

General Motors Corporation 

General Tire & Rubber Company, The 


Glostex Products Co., Inc. 


* GMC Truck & Coach Division, 


General Motors Corporation 
Goodrich Company, The B. F. 
Goodyear Tire & Rubber Co., Inc. 
Grizzly Manufacturing Company 
Guide Lamp Division, 

General Motors Corporation 
Gulf Oil Corporation 


Hastings Manufacturing Company 
Higgins, Incorporated 
Hollingshead Corporation, R. M. 
Hollis Company 

Hove Engineering Co. 

Hudson Motor Car Co. 

Hull Mfg. Co. 


International Harvester Company 
International Mfg. Co. 


Johnson & Son, Inc., §. C. 


Kaiser-Frazer Corporation, 
Graham-Paige Motor Corporation 

Karriall Corporation 

K-D Lamp Company 

Kelly-Springfield Tire Company, The 

Kendall Refining Company 

Kerkling & Company 

Kit Manufacturing Co. 


Lee Rubber & Tire Corporation 
Lighter-Lite Corp. 
Lincoln Division, 

Ford Motor Company 
Lubaid Company 
Lyon, Incorporated 


Macmillan Petroleum Corporation 
Mack Trucks, Inc. 
Make-A-Lite Division 

Chefford Master Mfg. Co., Inc 
McBurney, A. D. 
McQuay-Norris Mfg. Co., Inc. 
Mercury Division, 

Ford Motor Company 
Minnesota Mining and 

Manufacturing Company 
Moguloid Company of America 
Moog Industries, Inc. 
Muskegon Piston Ring Co. 


Nash Motors, Division of 
Nash-Kelvinator Corporation 


~ National Battery Company, 


Gould Commercial Div. 
National Carbon Company, Inc., 
Unit of Union Carbide and 

Carbon Corporation 
New Departure Division, 
General Motors Corporation 
Noblitt-Sparks Industries, Inc. 
Nu-Enamel Corp. 


Oldsmobile Division, 
General Motors Corporation 


Packard Motor Car Co. 
Palace Corporation 
Parker Rust Proof Compan 


Pennsylvania Rubber Company 
Pennzoil Company, The 
Perfect Circle Company, The 
Petroleum Solvents Corp 
Phillips Petroleum Company 
Plymouth Division, 

Chrysler Corporation 


Polaroid Corporation 
Pontiac Motor Division, 

General Motors Corporation 
Publicker Industries, Inc. 
Pyrene Manufacturing Company 
Pyroil Company 
Quaker State Oil Refining Corporation 


Raybestos, The Division of 
Raybestos-Manhattan, Inc. 

Ray-O-Vac Company 

Reo Motors, Inc. 


Schrader’s Son, A. (Div. of 

Scovill Manufacturing Company) 
Schult Corporation 
Sealed Power Corporation 
Seiberling Rubber Company 
Shaler Company, The 
Shell Oil Company, Inc. 
Sherrill Instrument Company 
Simoniz Company, The 
Simplex Products Corp. 
Sinclair Refining Company, Inc. 
Socony-Vacuum Oil Company, Inc. 
Standard Oil Company of California 
Stewart-Warner Corporation 
Studebaker Corporation, The 


Texas Company, The 

Thompson Mfg. Co., Earl A. 

Tide Water Associated Oil Company 
Timken Roller Bearing Company, The 
Trailer Coach Manufacturers Assn. 
Trico Products Corporation 

Turk Corp., C. K. 


United Motors Service, Division of 
General Motors Corporation 

United States Asbestos, Division 
of Raybestos-Manhattan, Inc. 

United States Electric Mfg. Corp. 

United States Rubber Company 

U. S. Industrial Chemicals, Inc. 


Wagner Electric Corporation 
Walker Manufacturing Company 
of Wisconsin 
Warner-Patterson Company 
Wayne Pump Company, The 
Westinghouse Electric Corporation 
White Motor Company, The 
Wilkening Manufacturing Company 
Willard Storage Battery Company 
Willys-Overland Motors, Inc. 
Winchester Repeating Arms Company, 
Division of Olin Industries, Inc. 
Wind Turbine Co. 
Wittie Mfg. & Sales Co. 
Wolf's Head Oil Refining Company. 


“X” Laboratories, Inc. 
Zecol, Inc. 





y THE SATURDAY EVENING 
Pennsylvania Grade Crude Oil Association e > fb 
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Battle of Truck Barriers 


AMA Sees Fight for Freedom of Highways 
As One of Facts vs. Prejudice 


(Continued from Page 18) 


truck are not up to the job when | discussion and action on produc- 
the owner carries a five-ton load|tion and maintenance problems. 
on 3. Provides member companies 
with ICC on safety factors, such| with a bulletin service containing 
as fuel tanks to minimize fire haz-|important information regarding 
ard, and safety devices in buses.| motor truck production, sale and 
use, particularly as the public in- 
terest is affected thereby. The bul- 
letin reports government policies 
originating in various administra- 
tive agencies, as well as legisla- 
tion of especial interest pending 
in Congress. 

4. Coordinates —_ activities 
with national organ ions repre- 
motor truck committee Pe senting shippers and commercial 

a ee ‘eites: iin etl 

5. In cooperation e - 
oe, on bed when such a tistical department, compiles and 
— ae Unde tise onto ae issues “Motor Truck Facts,” a sta- 
desirable. Under the guidance o tistical digest of commercial ve- 
hicle transportation. 

6. Analyzes reports from gov- 
sound and equitable laws govern-| .-nment and transportation agen- 
ing motor truck operation. cies. ee 

2. 7. Represents members at meet- 


facturers an opportunity for group|ings or conferences dealing with 


/ 


HOUSEHOLD. 






town homemakers. . 








relationship between truck and 
bus operations and other trans- 
portation agencies. 

8. Encourages the development 
of effective organizations repre- 
senting commercial vehicle users 
and operators. 

9. Maintains a staff man in the 
public relations department of 
AMA who devotes himself exclu- 
sively to motor truck public rela- 
tions. 

10. Prepares material for speech- 


Qdea“Plonned a ( . 
down-to-earth “dreamers” ~~~. 


@ "Dream" book of more than 2,000,000 small city and 
. that’s Household. It’s idea-planned 
from cover to cover—packed with practical suggestions 
for turning aspirations into accomplishments. No wonder 
the editorial and advertising pages of Household get action. 


And no wonder it’s profitable action. For Household 
families are bigger than average — their homes are bigger 
and their needs more impelling. Yes, for advertising results 
in America’s small cities and towns, Household has no rival. 
Just ask the advertiser who got a 62,000 coupon response 
from a single back cover Household ad. 


NE OF ACTION 


(Meainllced FOR SMALL CITIES AND TOWNS 


CAPPER PUBLICE TIONS, INC. © TOPEKA, KANSAS 


HOW TRUCKS HELP BUILD ROADS 
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reflecting the views of the indus- 


try. ' 

13. Disseminates educational lit- 
erature in the interest of better 
commercial vehicle drivers, more 
effective safety regulations and a 
better understanding between truck 
and bus operators and other high- 
way users, 

On AMA Staff 

On the truck division staff are: 

Walton Schmidt, assistant, who 
joined AMA in 1923 on the truck 
staff, left to work for Chevrolet 
as district manager and divisional 
used-car manager in 1933, and re- 
turned to the AMA truck division 
again in 1943. 

Glenn Nixon, assistant, 
joined AMA Dec. 
12, 1945, after 10 
years on the 
Washington staff 
of U. 8S. News 
and 3% years in 
the Navy. Nixon 
was a Nieman 
journalism fellow 
at Harvard in 
1939 and collab- 
orated on a book 
on the defense 
program, “Amer- 
ica Prepares for Tomorrow.” 

John H. King, of the Washing- 
ton reporting staff, who was with 
Railway Age for eight years and 
did publicity for ODT. King, who 
majored in transportation econom- 
ics at the University of Oregon, 
writes the motor truck bulletin, 
contacts government departments 
for information as well as high- 
way and trucking groups in Wash- 
ington. , 

John Cummings, who was men- 
tioned earlier in the article on 
public relations, is assigned full 
time to handle truck public rela- 
tions for AMA. 


Aussie Urges — 


No New Models 
For 3 Years 


MELBOURNE, Australia. —A 
“gentleman’s agreement” among 
the world’s automotive manufac- 
turers to freeze the design of car 
chassis and body styles until the 
end of 1950 has been advanced as 
the answer to the problem of pro- 
viding the world with much-needed 
personal and commercial transpor- 
tation at a price people can afford 
to 


es and radio broadcasts and sup- 
plies speakers for conventions and 
meetings of users’ organizations, 
educational groups and others. 

11, Produces and distributes in- 
stitutional motion pictures which 
tell the motor truck story and aid 
in building good will for the in- 
dustry. 

12. Compiles factual data for 
pamphlet material and news stories 













who 





Glenn Nixon 



















pay. 
Presented by H. B. James, pub- 
licity manager of Dunlop Rubber 
Australia Ltd. the plan calls for 
adoption of such an international 
plan as would annually save the 
the cost of retooling and would in- 
sure uninterrupted production until 
the huge backlog of world auto- 
motive orders are successfully 
filled. 

The savings of such a plan, 
James pointed out, would be re- 
flected im reduced prices of new 
cars and the subsequent creation 
of new markets. 

The present new-car models, 
James says, apart from high prices, 
leave very little to be desired in 
comfortable and safe transporta- 
tion. Production of these same 
models for four years would do 
much to fill the needs of the world 
and could be marketed at a price 
more suitable to the average-man’s 
purse, he adds. 

In Australia alone, 577,570 pas- 
senger cars and 318,576 commercial 
vehicles are in operation today. Of 
this number, 25 percent are over 
16 years old and many are nearer 
20 years. 

It is estimated that Australia will 
need 400,000 new vehicles by the 
end of 1949 to even partially mod- 
i ernize her road transport system. 
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What this farmer wants 
most is rain... 






What the Martins 


sons-in-law ... 


' You win your objectives with greater speed, economy and effectiveness 


in Chicago when you build your promotion around the medium recognized 
by manufacturers and dealers alike as Chicago’s most productive 
medium for “big unit” products of every kind—the Tribune. 


Every day of the week, the Tribune gets the attention of the people 
who account for the bulk of the sales made in auto showrooms and home 
appliance outlets in Chicago and suburbs. 


In addition, the Tribune’s coverage of cities and towns adjacent to 
Chicago makes it a regional medium noted for its ability to build sales 
and win dealer co-operation thruout the central states. 


Make the Tribune your number one Chicago medium and you make 
from 515,000 to 725,000 more consumer contacts on week-days than 
other Chicago daily newspapers can make for you. On Sundays, you 
make from 375,000 to 1,030,000 more such contacts than other 
Chicago Sunday newspapers can make for you. ‘ 

To get more of what you want in this rich market, build your promotion 
around the Chicago Tribune. Rates per line per 100,000 circulation are 
among America’s lowest. 


What the straphanger 
wants most is a seat... 





want most are some 





— 


What Mike wants most 
is a breeze... 


w models? 


Faster acceptance of ne 


More Larger percentage of your field? 





dealer organization 
Stronger 4€4 or WHAT? 


What do 
you want most, 
Mr. Advertiser? 


MN 
A 
Ne 


You get more of what you want in a 
when you build your promotion around the 


Chicago Tribune 





More new passenger cars were sold in Cook County (Chicago) in 
pre-war years than in any other county in America. In this 
number one market, the Tribune is the one newspaper which 
delivers the equivalent of majority coverage of all the families. 


February average net paid total circulation: Daily, Over 1,040,000— Sunday, Over 1,500,000 









Chicago Tribune representatives: H.N.King, 810 Tribune Tower, Chicago 11—€. P. Struhsacker, 220E. 42nd St., New York City 17—Fitzpatrick and Chamberlin, 155 Montgomery St., San Francisco 4—W.E. Bates, Penobscot Bidg., Detroit 26 


MEMBER: AMERICAN NEWSPAPER ADVERTISING NETWORK, INC., FIRST 3 MARKETS GROUP, AND METROPOLITAN SUNDAY NEWSPAPERS, INC. 












Highways and Safety ee 


Right to Drive Lost 


By 318,000 


R drunken and reckless driv- 

ing, failure to comply with 
safety responsibility laws and other 
law violations, 318,000 motorists lost 
their privilege to operate cars last 
year, according to a survey re- 
leased last week by American Assn. 
of Motor Vehicle Administrators. 

This is the first time that na- 
tionwide totals have been made 
public on driver license suspen- 
sions and revocations. They were 
compiled from reports made to 
the AAMVA by its membership, 
comprising all state motor ve- 
hicle administrators. 


According to Otto F. Messner, of 

Pennsylvania, president of the 

A, most of the licenses were 

taken away primarily as a precau- 
tionary measure. 


“The main objective of license 
suspension or revocation is not 


Motorists 


laws provide that this action is 
mandatory when a driver is con- 
victed three times within 12 months 
of a ‘moving violation’.” 

A “moving violation,” Messner 
explained, is one in which the ve- 
hicle is in motion, as contrasted 
with a parking violation. 

The survey shows that the period 
of license suspension ranges from 
three days up to life. The average 
for the country last year was 45 
days. 

Nearly a fourth of the total re- 
sulted from license suspensions 
which new safety responsibility 
laws require where drivers involved 
in accidents failyto show proof of 
financial responsibility. 

Of the remainder, by far the 
most frekuent cause for suspen- 
sion reported was drunken driv- 
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| out of convictions. of drunken 
| driving. 

| There were 146 charged to hit- 
and-run convictions; 272 for reck- 
less driving, 11 in cases of invol- 
juntary manslaughter and 1,619 
|from miscellaneous violations, in- 
lcluding mandatory suspensions 
arising from the safety responsi- 
bility law. 





Booklet Gives Survey Tips 
On Traffic, Congestion 


“Just a driver, a car and an ob- 
server for several days” is all that 
is necessary for a city to make a 
survey of parking congestion and 
violations in its business district 
This tip to police and city officials 
is given by Henry K. Evans, di- 
rector of the traffic engineering 
division of the National Conserva- 
tion Bureau, accident prevention 
division of the Association of Cas- 
ualty and Surety Executives, 60 
John St., New York 7, in a pam- 
phiet published last week. 

: The pamphlet, “How to Make a 
Two-Man Business District Park- 
ing Survey,” gives detailed instruc- 
tions for a spot check method em- 

























lin uncovering major parking dis- 
eases. Charts and illustrations of 
checking forms are also included. 


W ould Cut Payroll 


Far-reaching 
structural organization of the Wis- 
consin state highway department 
and in its functional relations with 
the 71 county governments of the 
state will be proposed to the state 
legislature by Griffenhagen & As- 
sociates, a firm of personal con- 
sultants. The survey report 
that if the recommended changes 
are adopted a personnel saving of 
about 10 percent could be effected 
by the department, whose person- 
nel now ranges from 300 to 600, 
according to the seasons. 


Crashes Are Costly 


Motor vehicle crashes in Okla- 
homa during 1946 caused damage 
estimated at $3,557,951, or $1,531,647 
greater than the 1945 total, Paul 
state safety 
sioner announced. All figures in- 
clude damage or loss sustained by 
the contents of vehicles, such as 
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TRANSMISSIONS 
TIMING CHAINS DRIVE SHAFTS 

OVERDRIVES CARBURETORS 

SYNCHRONIZERS RADIATORS 

CLUTCHES TAPERED WHEEL DISCS a hadach heb nc 






Executive Offices, Chicago. These units form Borg-Warner: sornG & BECK + BORG-WARNER INTERNATIONAL 
BORG WARNER SERVICE PARTS + CALUMET STEEL + DETROIT GEAR ~- DETROIT VAPOR STOVE + INGERSOLL STEEL 
LONG MANUFACTURING + LONG MANUFACTURING CO., LTD. - MARBON + MARVEL-SCHEBLER CARBURETER + MECHANICS 
UNIVERSAL JOINT + MORSE CHAIN + MORSE CHAIN CO., LTD. - NORGE + NORGE-HEAT +» NORGE MACHINE PRODUCTS 
PESCO PRODUCTS + ROCKFORD CLUTCH + SPRING DIVISION + SUPERIOR SHEET STEEL DIVISION + WARNER AUTOMOTIVE 
PARTS « WARNER GEAR + WARNER GEAR CO.,LTD + WISCONSIN TRANSMISSION 












punishment,” Messner stated. “Its ing. In a typical state, for exam- | ployed successfully by severa]|cargoes and personal effects. In 
purpose is to protect the public| ple, 3,582 licenses were suspended | cities in evaluating the serious- May, September, October, Novem- 
safety. In most of the states, the| or revoked, of which 1,585 grew | ness of their parking problems and|ber and December, damage ran 





















above $300,000 monthly. November's 
total, $350,950, was the heaviest. 
+ + * 


Old and New 


The oldest and newest cars on 
the roads in West Virginia were 
the ones most frequently involved 
in accidents in 1947's first two 
months. Vehicles more than 10 
years old accounted for 131 of the 
603 in mishaps, while the postwar 
models only one year old added 
another 101, a compilation dis- 
closed. Next in line were those of 
1941 vintage with 88 accidents. 

e + + 


Parking Bill Passed 


Gov. Turner has signed into 
Oklahoma law a bill authorizing 
Oklahoma City to issue self-liqui- 
dating bonds for the construction 
of underground parking facilities. 

. + 


Still At It 
Another Gas Tax Push 


Pondered by Ore. 


Back in the dirt road days of 
the Stanley Steamer, Oregon pio- 
neered the state gasoline tax for 
the nation with a 1-cent levy. Then 
nobody could foresee the tax one 
day would cost the motorist al- 
most as much as the basic price 
of fuel. 


Since then, however, the gaso- 
line tax has become a stormy 
petrel of politics, and one of 
Oregon’s biggest sources of tax 
revenue, netting the state $18,- 
$14,506 last year. 

The current move in the legis- 
lature to hike the present 5-cent 
tax to 6 cents is the state’s way 
of recognizing the taxing of mo- 
torists as “big business.” The extra 
cent would fatten the revenue by 
$3,192,400 this year, according to 
estimates of the house assessment 
and taxation committee, which has 
approved the rise. 


* * 


od 
Expansion Strips 

The steadily growing pressure 
from local units of government for 
larger state road improvement and 
maintenance subsidies is reflected 
in a bill introduced in the Wis- 
consin assembly by rural members 
demanding an increase in the state 
gasoline tax by one cent a gallon. 
Since 1931 the state has had a four- 
cent gas levy. . . . Provision for 
settlement or ruling the financially 
irresponsible off the road is seen 
as a major result of the new Colo- 
rado law requiring that accidents 
involving personal injury or prop- 
erty damage of $50 and more be 
reported. The law is_ effective 
Oct. 1. 

Elwin B. Hodgins, Pittsfield, 
was elected president of the New 
West Virginia voters will decide 
on the issuance of $50,000,000 in 
bonds for the construction and 
maintenance of a secondary road 
—_ + « « Houston (Tex.) po- 

take moving pictures of 
drunk drivers and show them to 
the jury on an experimental ba- 
sis now. 

Courses for traffic court judges 
and prosecutors will be added next 
fall by Northwestern University 
Traftic Institute. . . . Prior to ad- 
journment, Indiana legislature re- 
jected a proposed gas tax jump 
but enacted a bill which would give 
counties and municipalities the 
bulk of all net receipts above $30,- 
000,000 from the present tax. 

Legislation providing for limited 
access highways has been intro- 
duced in Arkansas, California, 
Connecticut, Delaware, Maine, New 
Hampshire, Oregon, Texas, Wash- 
ington, Wisconsin and Wyoming 
A majority of the measures have 
as their objective the construction 
of new highway systems. In Cali- 
fornia, Delaware, Maine, Oregon 
Washington and Wyoming bills 
would allow conversion of present 
highways into limited access fa- 
cilities, extinguishing access rights 
through exercise of the power of 
eminent domain by state highway 
authority. 


Toll charges, as a method of 


restaurants on Merritt Parkway. 

A West Virginia proposal for a 
turnpike commission with author- 
ity to build toll-financed super- 
highways has become law. 
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Dealer Business Counsel 


Net Losses on Customer Labor Sales 
Continue to Climb 


By J. B. Van Tassel 

7714 secant survey that I con- 

ducted for a large metropolitan 
dealer trade association, covering 
the service department operations 
of its members, 
it was revealed 
that the final net 
loss on customer 
labor sales vol- 
ume for these 
service depart- 
ments, increased 
from a net loss 
of $36,060 in the 
first five months 
of 1946 (Jan. 1 to 
May 31, inclu- 
sive) to $198,994 
in the five months period from 
July 1, 1946, to Nov. 30, 1946, in- 
clusive, or an increase of 451.84 
percent. The total customer labor 
sales volume for these two pe- 
riods remained about the same, 
but the cost of customer labor 
sales (mechanics costs) increased 
15.7 percent and the direct ex- 
pense in the department increased 
19.64 percent in these periods. 

The reasons the cost of labor 
(mechanics cost) increased 15.7 





The individual direct expenses in 
the department, that were account- 
able for the lk of the total di- 
rect expense increase, were non- 
productive salaries and wages 
(service manager, foreman, service 
salesmen, clerical help, porters, 
etc.) whith increased 22.91 percent 
in the second period; stationery 
and office supplies which increased 
29.71 percent; other shop supplies 
and tools increased 17.77 percent: 
advertising expense increased 13.16 
percent; rent 15.02 percent; main- 
tenance of equipment 18.9 percent, 
and miscellaneous expense 27.96 
percent. 


No Officer Salaries 


Were Included 


HIS net loss on customer labor 

sales volume amounted to $39.48 
for every thousand dollars of cus- 
tomer labor sales volume in the 
first period and a net loss of $217.30 
for every theusands dollars in the 
second period. Also it is interesting 
to note that, in pro-rating admin- 
istrative expense to the service de- 
partment in this analysis, we did 
not include any proportion of the 
salaries paid owners and officers 
of the dealerships. This excessive 
net loss on customer labor sales 
is exclusive of any amount paid 
owners and officers for salaries, | 
bonuses or any other compensation. | 

We purposely eliminated this 
class of expense so that the me- 
chanics and unions could not say 
that these excessive losses on 
customer labor were the result 
of any excessive salaries paid 
owners and officers of the dealer- 
ships. 

Also in order to eliminate any 
comeback from the union or me- 
chanics in regards to the service 
department claim for some of the 
profit on parts and accessories sold 
in repairs, we showed in a separate | 
report this same net loss in these | 


The Other Side of the Picture 
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y FIRST I'D LIKE TO 


labor sales volume, but still showed 
$9.03 per thousand. 


Yet Mechanics Want 


, Another Increase 

periods and applied a credit of/[N OTHER words this group of 
25 percent on all of the parts and/| + dealers could not possibly make 
accessories sold in repairs against /a profit on customer labor sales, 
these losses, which changed the/including a credit of 25 percent 
net loss in the first five months/on the parts and accessories sold 
period to a net profit of $133.09/in repairs, on the basis of their 
per thousands dollars of customer |actual operations in the second 





“The simplest way to open a mind is through an interesting bit of information” — 





1947 


YOUNG MAN- 
Avot or 


five months period. Yet the me- 


a net loss in the second period of |chanics union in this area are de- 


manding another increase of ap- 
proximately 25 percent in the hour- 
ly rates of mechanics, body and 
paint men and helpers. 
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By Fred Kempf 
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MECOMM END THAT 
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shop be kept informed of these 
trends and emphasis made on 
the fact that the service depart- 
ment cannot continue to keep 
open on such a basis. The de- 
partment must be made to stand 
on its own. 


Karstens Enlarges 


H. W. Karstens jr. (Chrysler- 
Plymouth), Norwalk, Conn., has 
taken an adjoining store and now 
has a frontage of 80 feet on West 
Ave. 


More thon 3,500,000 adtive minds 
with incomes To match 





of leading dealers everywhere 
ADVERTISING OFFICES + MEW YORK « CHICAGO - GOSTON + PHILADELPHIA + CLEVELAND + OETROIT » §7. UDUIS » SAN FRANCISCO » TORONTO » MONTREAL 
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Flying Aids 
Stinson Develops Line 
Of Utility Items 


WAYNE, Mich.—The Stinson di- 
vision of Consolidated Vultee Air- 


tional equipment for the four-place 
Voyagers and Flying Station Wa- 


gons. 
The utility equipment includes 
both floats and skis for optional 


SL 
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"* is the slogan of Brennan-Hogan Co. 


“THREE MINUTES FROM DOWNTOWN 
(DeSoto-Plymouth), Abbey and Gehring Ave., Cleveland. The dealership’s new head- 
were completed recently. 


equipment available to 
tomers without deviating from pro- 
duction line manufacturing meth- 
ods,” said William H. Klenke jr., 
general sales manager. With the 
optional alighting gear available, 
Stinson purchasers have high-per- 
formance aircraft for operations 


op- | from land, snow or water, he added. 
eens 


Tucker Dealer Named 
Thomas Hughes and Samuel 
Solone have been appointed Ro- 
chester (N. Y.) distributors for the 
Tucker automobile. They operate 





AUTOMOTIVE WASHINGTON 


Tax Relief Program 
In Political Arena 


By yee Uliman 


Washington 
the 


and has emphasized 
Democratic legislative lead- 
ers. He wants the tax relief 
bill stopped in Congress so that he 
won't be placed in the position of 
vetoing legislation which would 
help some 40,000,000 taxpayers— 
and VOTERS. He is aware that if 
he signs the bill after having op- 
posed it, the Republicans will get 
the credit. 

On the other hand, the situa- 
tion could be reversed if he pro- 


the Auto Car Truck Service at 4| poses a tax cut te Congress in 


Alexander St. 


aid: 


SERVICE... 


" Send for the 


Reynolds Library on Aluminum 


6 “WELDING ALUMINUM” Gives detailed infor- 
mation on 11 alaminum welding processes 
from edge preparation tofinishing. Fully illus- 
trated with photographs, charts and tables. 


“MACHINING ALUMINUM ALLOYS” 124 pages 
packed with practical up-to-date facts. Eight 
double-page charts of easily usable data on 
tooling, speeds and feeds for eight important 
types of machining operations. 


“HEAT TREATING ALUMINUM ALLOYS” The 


“What, Why, and How” of the metallurgy 
and heat treatment of ‘all types of aluminum 
alloys. Tables, photographs and charts cover 
96 different alloys and tempers. 


“ALUMINUM ALLOYS AND MILL PRODUCTS 
DATA BOOK” Contains 248 pages, 106 tables, 
20 photographs. Chock-full of specific facts 
about aluminum alloys and aluminum mill 
products. Complete information on ordering 


to your needs. 


“RALOY SELECTOR” Two settings give you me- 
chanical properties, chemical composition, 
physical constants, thermal treatment, and 
specification number of 18 aluminum alloys. 


“METALS WEIGHT CALCULATOR” Simple... ac- 

curate... fast. Calculates weights of alumi- 

num, magnesium, steel, brass, copper and 
, nickel in various forms (sheet, rod, etc.). _ 





TITL 
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NAME. 


¢ ) “Welding Aluminyum”—$1.00 
( ) “Machining Aluminum 
( a for Aluminum” (2 vol.) ¢) 


t Treating Aluminum Alloys’’—$1.00 
*Please do not sénd purchase orders, cash or stamps! 


1948—the year of the national 


Aluminum Production ....p.1 
(A brief resumé of the 
processes) 


Questions and Anewers...p.2 


and Hall 


—Mink Wa 


"Colors in Alloys 
—Sofa Bed Frames 
—Portable Kitchens 


Welding Aluminum ....p. 3,4 


rrespondent 
REPUBLICAN EFFORTS to provide immediate relief for 
tax-weary millions have moved from the .economic plane to 
litical arena where Administration politicians see the 
ts having an important bearing on the 1948 Presidential 
election. President oe is opposed to a tax cut this year, 
> ———— 





William Ullman 
$3.8 billion tax 
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The Reynolds TECHNICAL ADVISOR 


People are asking questions about aluminum today... seeking 
information on using aluminum mill products most effectively. 


To meet this demand for technical information Reynolds is 
publishing the “Technical Advisor,” a monthly four-page 
bulletin sent free to anyone interested. In it is the latest tech- 
nical information on fabricating and processing aluminum. 


You will also want the new up-to-date handbooks prepared 
by the technical staff of Reynolds Metals Company. They con- 
tain authoritative answers to today’s aluminum problems. Mail 
the coupon below with check or money order to Reynolds 
Metals Company, 2539 South Third Street, Louisville 1; Ky. 


REYNOLDS METALS COMPANY 
TECHNICAL EDITORIAL SERVICE 
2539 SOUTH THIRD STREET, LOUISVILLE 1, KY. 
Please put me on your free mailing list to receive the 
Reynolds Metals Technical Advisor. 


COMPANY 
ADDRESS. 
CU TEV socrersipecsentinellaiabeptpsicetiacptienens LON Boece tA TE 
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Also please send me: ‘(I enclose check or money order)* 


¥ ( )Al 
”*..$1 DO 


uminum Alloys and Mill Prod- 
ucts Data Book—$2,00 
Alloy Selector—$1.00 
( “<n Metals Weight Calculator 
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elections. The 
President and 
his party would 
be in a position 
to cash in on 
whatever ac- 
claim would fol- 


low a tax cut. 

It was with this 
situation in mind 
that House Dem- 
ocrats waged a 
stout but futile 
fight against the 

relief measure 















which was approved by an over- 
whelming vote. They camouflaged 
their opposition by contending that 
all the 1948 fiscal surplus should 
be applied to reduction of the debt, 
that the bill was a “rich man’s” 
bill, that too little relief was in- 
tended for the lower bracket in- 
comes, and kindred reasons. 

But that didn’t fool House Re- 
publicans. As a matter of fact, the 
Democrats were merely shadow- 
boxing. They weren't strong enough 
to defeat the bill and knew it. They 
merely laid the barrage for the 
main battle in the Senate, where a 
Republican majority is slimmer, 
and where the leadership is not 
united. 


* * o 
Political Division 
In the Senate 


POLITICAL division in the Sen- 
ate is 51 Republicans and 45 Demo- 
crats. If the Democrats can pre- 
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a veto. It would be close. 

House debate is tentatively sched- 
uled for this week. The Senate com- 
mittee hopes to finish its bill with- 
in the week. No time has been 
scheduled for consideration on the 
Senate floor. 
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Farm-Tire Peak 


Goodrich Sees 1947 Sales 
Above $100 Million 


OKLAHOMA CITY.—More than 
$100,000,000 worth of tractor tires 





Automotive Finance .. . 


Liquidity Recommended 
By Advisory Firms 


By Staff — 


b 
year, J. A. Hoban, merchandise 
manager of B. F. Goodrich Co., 
























DETROIT. A isal of Auto cheeme erties ational 
-— Appra of some .7 Apri 
of the uncertainities in the busi-| Chrysler .......... 68 ” Fann Ciiemmngie Cons > ae 
ness outlook, especially the price | Qrosley ............ 10% 10% said that since the end of the war 
structure, is bringing mote advice | General Motors 58% the dollar volume of tractor tire 
from investment analysts for the| Hindson ........... 16% 17% business has been “more than 
maintenance of a liquid position. Kaiser-Frazer ..... 6% 7 seven times what it was in 1941.” 
They generally point to the in- SOE v.40 os cee ebcees 16% 16% Rubber tires on farm equipment 
ee eee eee PIE ios cick on aun can save a farmer 24 working 
days hold that many fac- Studebaker ........ ine 1% days and 675 gallons of fuel yearly 
tors are against extensive | Willys ............ —for each 150 acres worked—ac- 


cording to exhaustive tests made 
to determine the improvement in 
farm vehicle performance when 
rolling on rubber, Hoban said. 


Builds Service Annex 
Main Street Motor Co. Ine. 
Sharpsburg, 


quarter. Interests close to the 
company look for volumes this 
large or larger for the current 
three months. Costs are up and 
still rising, but these increases 
are being absorbed with little or 
no adverse effect on profit mar- 


gins. (Chrysle uth) 
“We believe 1947 net should rise rysler - Plymouth), 
to at least $6 a share. The new 50- -| Pa. has constructed an addition 


cent quarterly dividend is secure : . E. Wyman, Wyman Motors, Inc., Maplewood; Harry | 0 be used for paint and body work. 


In view of favorable comments 
by several sources recently 
ing the prospects for Borg-Warner, 
the opinion on this company in the 
Apr. 5 issue of Poor’s Investment 
Advisory Service provide an inter- 
esting background. It states that 
earnings are running well above 
the 1946 rate, and the increase for 





the full years seems likely to run ” 

and there is a good chance that | Koplin, Hagin & Koplin, Newark; Leo Durr, Durr Motor Sales Co., Orange; Jack Dunn, | The parts department has been en- 
60 a See x re- divestess will te an extra along J. W. Otte Plectner Ir trina cn Mota re tne nooatiin, a me agree larged as part of the expansion 
ten ings : toward the end of the year.” program now underway. 


“Profits were $3.66 a share last 
year, compared with $3.84 for 
1945,” Poor’s adds. “Of the 1946 
total $2.02 came from operations 
and adjustments in the final quar- 
ter. This pace has been largely 
maintained since the start of the 





LETTERS THAT MEAN BUSINESS 





v=Tne trend tn beth antometiv --.is yours here? 








If you are an automobile dealer, you undoubtedly received a 
letter from your manufacturer inclosing a proof of Collier's P. S. 
spread on Spring Tune-Up, made up in the form of a self-mailer. 


Auto-Lite Sales Top 
Prewar by 31%; 
Chiefs hanes 


TOLEDO.—Royce G. Martin was 
reelected chairman and president 
of Electric Auto-Lite Co. and D. 
H. Kelly was renamed executive 
vice-president at a meeting of di- 
rectors last week following the 
annual stockholders meeting. All 
other directors and officers were 
reelected. 


P. S. comes out three times a year... spring, summer and fall. 
Those dealers who use our self-mailer are cashing in through 
creating habit among all their customers. 


Habit of coming back to them for service. 

Habit of having a complete checkup made three times a year. 

Habit of expecting them _to catch the nee about fo give way : SS" A IL 
and of suggesting its replacement before it actually breaks down. XK 


Use P. S.! It’s for you! 


The company’s annual report 
showed net sales in 1946 of $122,- 
802,591, or 31 percent greater than 
in the prewar year of 1941. 
Consolidated net earnings were 
$4,071,609, equal to $2.72 a share 
on 1,494,855 shares outstanding 
ners ee ee ae ee 
. Se SS 


aiisinkstimeseiicua a win 
of $11,000,000 were exempted in 
ataen Goee nae toteeiod 
our new manufacturing 
plants in operation. 


American Bosch Shows Profit 
For First Quarter 


American Bosch Corp. operations 
in the first quarter of this 
were carried on at a slight profit, 
stockholders were informed at the 
annual meeting. Management rep- 
resentatives said that they had no 
official information concerning 
when the Office of Alien 


i 


Oa teepbeencmace 
erpett = 68 quabty ot hw pan 
nd Ceagi 


ed a member of'the board. Despite 
net sales of. $13,693,975, which were 
triple the volume of some prewar 
years, Bosch had a loss of 

for the year aaaed Dec. 31, after 
taking advantage of an excess prof- 
its tax credit of $975,162. The loss, 
before applying the credit gained 


me Ka 
Glenn Martin Purchases 


It. costs you about pene e- tne op Saep 
os > ow automotive news—better 
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; tools, announces the opening of a/| Tucker after 13 years on the comp- 
P ] technical office at Sao Paulo,|troller’s staff of Cadillac. 
Auto Personne Brazil. With Stearns in the financial 
P Pha R. Wyler, vice-president and — are 7 other former = 
rector of the export executives, Martin Brei 
the research laboratories of the |Sales activities of it and eight | division, eayetatel i p,| bach, Tucker budget director, and 
petroleum industries for the pur-|other production plants located in| Rudy manager of the new office.| Thomas W. Kimen, named assis- 
pose of effecting closer coopera-| principal cities of the U. 8. Rudy has been Thor representative | tant controller. 
tive technical studies in the field.| Hoffer has spent about 10 years/in Brazil the past two years. Pa 
Se ee ee TS ee ee ee oc es Hobbs Heads GM Club 
to in Corp. central service di- William W. Hobbs named 
the company. They | vision, and about the same time Dieter Gets Kit Post president of the Gakere’ ttatees 
~~ W. L. Dieter, veteran aircraft/Ciub of Jacksonville recently. 
. engineer, has been appointed chief | Hobbs is dealer relations manager 
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Peirce New ASTE Chief; 
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ee engineer of Kit Mfg. Co., Inc., Nor-|of Ge 1 See 
en sg and Gilbert Way, western Dinger Is W. Pa. Agent wolk (Calif.) builder of the Kit/ Corp. it -suseeer W. G. Power 
regio bs Si For Grote Safety Li line of trailers. Dieter during the | zone r of Chevrolet. : 
. ik Goodyear’s Wilson Named H. P. Schade, sales manager of | colidated-Vultee Aircraft Corp.’s ‘, Suanaiten, at Chavseben aoe 
officers elected are: ‘|For Philadelphia Talk the automotive division of Grote/ Pennsylvania division, and more | president; C. B. Mahaffy, of GMA 






: Mfg. Co., announces the appoint-| recently was retained in ad- : Donaldson ~: 
aah Ge tumans 7 ident | ment of Ted Dinger as western ndebatsaiios engineering onguaily GMAG. aie r 
Tire & Rubber “Co. will deliver Fenneyivenie representative for the | by Willys-Overland. ; * * 
the third annual Parlin memorial|jamrs and flares” — Pa Neg Lee Plastics N. Y. Office 
ae | Dinger, Don Oleson and Frances| Tucker Picks Cost Chiefs Lse Plastics, Philadsiphia, an- 
lection | Stewart ‘are now operating for| Establishment of - | Bommoes opening of a branch 
as lecturer and his topic, “Sales-|Grote with headquarters at 1005| sive cost control progran te cn. | fice in the Empire State building, 


P a8 a Profession,” was! Peoples Hast End Bldg. Pittsburgh. | operate in engineering and devel-|Teitelkems wil hom eee 
» * 






Holland, general superintendent, 
small tool and gage department, 
Pratt & Whitney division, Niles- 
Bement-Pond Co., Hartford, Conn., 
first vice-president; R. B. Bougias 
industrial engineer, Montreal, sec- 
ond vice-president; George C. 
Johnson, chief engineer, W. F. and 
John Barnes Co., Rockford, II, 
third vice-president, and W. A. 










na eee 








- —- Dawson, branch manager, F. F.| dent of the Philadelphia chapter, ae opment of the new Tucker "48 is : 
Barber Machine Hamil American Marketing Assn. Pneumatic Tool Co. Opens revealed by Preston Tucker, i- 
’ - rad =e dent of ‘Seane Corp., whe an- Hunderup Elected 


Soe 





* * * 
Allied Plan Appoints Hoffer Brazil Office Under Rudy nounced appointment of James D.| Leo F. Hunderup, vice-president 
General Sales Manager Independent Pneumatic Tool Co.,| Stearns as controller heading the|of Van Norman Co., Springfield, 
Chicago, manufacturer of Thor/|corporation’s financial administra- Mass., has been elected president 
i. M. Hoffer has been appointed | portable pneumatic and electric | tion department. Stearns joined /of the Springfield Taxpayers’ Assn. 


SERVING THROUGH SCIENCE 


Dis secretary. E. Conrad 
of it was reelected executive 
: * a 





IHC Announces Changes 


In Branch Management 

International Harvester Co. has 
announced the following changes 
in branch management: 

W. E. — a a 
manager at cago’s north side 
branch, has been appointed assis- 
tant branch manager at the Chi- 
cago motor truck branch. L. A. 
Weinmann wil) continue as assis- 
tant manager. 

A. L. Metz, formerly credit and 
manager at Fort Wayne, 


s 











unease Sacro eee oe 
nee ee ee ESR Ss . 












sistant 
motor truck branch, and V. 
Pearson, formerly retail manager 
at Baltimore, have been appointed 
assistant managers at Boston. 
Ray Cross, formerly retail man- 
ager at Providence, R. I, has been 
appointed assistant manager at 
Albany. 









Gerity and Shanks Head Up 
Mich. Die Casting Co. 

The Gerity-Michigan Die Cast- 
ing Co, has announced that James 
Gerity jr. chairman of the board 
of directors, has become president 
and general manager and Charles 
R. Shanks, formerly vice-president 
in charge of the Adrian (Mich.) 
division, is now executive vice- 

assistan' 














tinues as vice-president. 
Other changes are: John F. 





counsel and director. 


Bachman Is Director 


Of Ford Marine Sales 
Appointment of J. F. Bachman as 

director of the Ford Motor Co.’s 

industrial and marine sales de- 


ere is announced by J. R. 
vis, director of sales and adver- 













tising. 

Bachman will direct the expan- 
sion of Ford’s activities in the in- 
dustrial and marine engine field. 
He joined the engineering division 
of Chrysler Corp. in 1931 and has 
been chief engineer of the Chrysler 
marine and industrial engine di- 
vision since 1943. 

* * 


Heil Co. Appoints Miller 
Central States Sales Chief 
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Republic Sees 
No Early Drop 
In Steel Demand 


CLEVELAND.—T. M. oe 
hairman, and C. M. White, presi- 
dent of Republic Steel Corp., told 
Republic stockholders in the an- 
nual report last week that the steel 
demand continues at an abnormally 
high rate with no evidence of any 
decrease in the immediate future. 

“Every ton of steel ree we 
can produce,” the Repu execu- 
tives said, “is urgently needed by 


DES MOINES. — Approximately 
176,000 Iowans are ready to buy 
new cars this year at a cost of 
about $245,000,000, the Iowa Poll 
conducted by Des’ Moines Sunday 
Register has reported. 

A total of 508,000 Iowa residents 
are not planning to buy a new 
automobile, the poll found, al- 
though about 50,000 of these are 
desirous of obtaining a used ve- 
hicle. 

In an Iowa Poll survey a year 
ago, it was determined that the 
state’s new-car market was 156,- 


000 at a cost of about $195,000,- 
situations arise which cannot now om 


shoul The greatest demand for new 

maxim on - eer nas lot eads Den Firm cars comes from Iowans who al- 
‘ blast fur- | wages to Republic employes, it was Marsh H. ver 

nt said. Joseph J. Marsh, on leave as 


in the corporation is in pro- a Sen ae eee ee 
duetion.” a Net me test, ae oe = ong = oo aa highway pa- =. a ae cae = = 
ross sales operating reve- 469—5.3 percent retu ro n dent most own 
: for 1946 ae $415, 749,808, a comaeasanet and slightly less than | Swayne-Wimbush Motor Co., Ford, this group given as 1940-47 ——- 
decrease 4 percent on the sales dollar. Net| Denver, Colo. Marsh still puts in} Iowans owning older m n 
income for 1946 was at the rate|three or four hours a day at patrol (1928-87) show the greatest de- 
of $2.53 per share of common stock | headquarters. mand for used = e = re- 
and for 1945 at the rate of $1.36| |. cresting items in Bob Piniay’s adver-|Vealed. Farmers show the strong- 
per share of common stock. tising column. 








steel strike early in 1946 repre- 
sented a loss of 700,000 tons of 


steel production and $11,000,000 in 


EQUMYENT 


AMERICA’S GREATEST TRUCKS 


est desire to purchase second-hand 
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COMPANY 


6600 EAST JEFFERSON AVENUE, DETROIT 32, MICHIGAN 


Automotive Sales Division 


8675 EAST AMANEIM TELEGRAPH ROAD, LOS ANGELES 22, CALIFORNIA 


Iowa Market Rises 


Poll Finds 176,000 Would Buy ’47s Now. 
Against 156,000 a Year Ago 





















vehicles, the poll placing the num- 
ber of farmers in this category 
at 16,000. 

The following questions were 
asked by Iowa Poll field reporters: 

“Will you buy a new passenger 
automobile this year, if you can 
get one?” 

(Answers to the above question 
are projected on the 701,000 fam- 
ilies in Iowa to give the approzi- 
mate market for new cars.) 


Total City 
Yes .........,..176,000 74,000 
Oni redet ean 
Undecided ..... 17,000 9,000 
Town Farm 
- 34,000 68,000 
De ee wala eiidse 118,000 130,000 
Undecided ..... 4,000 


Iowans who said “no, they are 
not ready to buy a new passenger 
car this year” were asked the fol- 
lowing question: 

“Would you buy a used car?” 

(Here again, percentages are 
projected to show the number of 
families interested in used cars.) 

City 


Total 
MOD: 1.0.6. anibeuan 57,000 =. 27,000 
cieee UV CNS 424,000 218,000 
Undecided . 28,000 15,000 
Town Farm 
OD: ini 14,000 816,000 
WG 06 EE Ne 98,000 108,000 
Undecided ...... 6,000. 7,000 


The same representative cross- 
section of Iowans was asked the 
following question: 

“Did you think last year that 
you might buy a new car but gave 
up the idea?” 

Total City Town Farm 

Yes ..... 23% 19% 19% 30% 

DOO: cbvies> 716 79 79 69 


remember 1 2 2 1 

The 23 percent of Iowans who 
planned on buying a new car last 
year gave up the idea for various 
reasons, Most of this group of po- 
tential buyers named “too hard to 
get” and “high prices” as impor- 
tant reasons why they changed 
their minds about buying an auto- 
mobile last year. 

Other reasons named by this 
group are “waiting for better cars,” 
“other financial obligations,” “re- 
paired old car” and “bought used 
car.” 


Lockwood Heads 
Casco Engineers 


In Plant Shuffle 


BRIDGEPORT, Conn.—E. H. 
Lockwood, expert in the electrical 
field, has been placed in charge of 
the engineering department of the 
Casco Products Corp. in a depart- 
mental shakeup announced here 
last week by the corporation. 

Also mentioned was the allying 
of the activities of the quality con- 
trol department with that of the 
factory inspection départment. By 
dovetailing the testing activities of 
each of these divisions, Casco has 
created a more thorough check of 
both its product material selec- 
tion and fabrication of its heating 
pads and auto accessories, it was 
explained. 

A separate division has been cre- 
ated to investigate and design new 
apparatus to meet changing pro- 
duction and testing needs, it was 
declared. This division has also 
been placed in charge of carrying 
through whatever alterations in 
procedures and equipment are ne- 
cessitated by these findings. 


To save time in working out 
engineering and production prob- 
lems, Casco has moved its engi- 
neering divisions into one building. 
The testing laboratory and model 
shop will be located on the first 
floor and the engineering offices 
will be enclosed on the second 
floor, Casco said. 


McCaughey Invests $185,000 
In Lincoln-Mercury Plant 


Hamilton McCaughey, Lincoln- 
Mercury dealer in Reno, Nev., is 
building a dealership representing 
an investment of $185,000. 

McCaughey has been associated 
indirectly with the Ford Motor Co. 
since 1939 and in 1944 became an 
active partner in Albany Motors, 
Albany, Calif. 
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Commercial Car Registrations, 45 States for January, 1947-1941 





, 
~ | Janua: "41 HH a tele $a im ise 08 12640 | i e433! 51 


wene eT a 
5 eee ee aa oe 


action forecast, A 
that shortages of materials used in| 45 States for 4 8 p24| 15215| 624 9 3183, (145) : 5 1 6! is 12; 2 16: 
whitewall Janua ‘41, 156 71| 18985| _ 382 3960} _ 109) 13195 3| 2980| 63! 6612! 516 65} _—32|_—«-236! 528) 69| 852) 48947 


“aphid” he seort ‘eagns|  COmmercial Car Registrations, 18 States for February, 1947-’41 - 


“| “el sl “Sol "| is 





eecE< 
bi 
fitehs 
a 
baits 
paneetcte 





| 
: 
i 


fe 
5 Ss 
$ 

ao 

39 

= BE 
ot 

_ 8 
HY 


gm 
5 
a 


sa | 3 a eT ee at 
4 oe 1 267 
2} | oh _ a0 


if 
01 


E 
s 
F 
A 
af 
ge 





: 


ee 

4 

lk 

zg 

2 

i 

: 

: 

= 

Be 

a 

; 

# 

az|3 

F.W.D. 

slani@alss|s 
r 


too would resume, protuctien ef | Nox paroa— st i_t—m- 1 mg | ly Pe ale 
whitewalls, although oe = ' RR Ld 14 79 11 1| 821 ! 2 al 269 
cred at art ‘by shortages of tite Net: ee | " 0? bt. Sel Ba a if i | a3 
Titanium oxide, the white pig. |'=!n!* a @dSe 8 1 Ym Ae ee eee te BR 8 TS. St 
ment ordinarily used in whitewall 

making, is in short supply because | W!sconsin “47 400, 21) 10) 165) aay 193} i) 8 23) #«+t) of 2 92) 99 

of heavy demand mee many in- | | 326 i 2 32 é 46| 8 163, 2 | 3| 3| al il 2a] 1008 1013 

CaS eal: eit SY a DASE Ee Ge Pee oe eee 
fg. mnde ayaa to the F 
a my a ame Car Registrations, 45 States for Jats, 1947 1941 


ve developed & 
general Parpom = de ‘over this shortage. 
Tucker Chairn Chairman Pare i 























lh 


Ht La 


Piltiel iH) bed 


HIE Ai 





























mci fo atseny an capes |_ Sener” a! Stet! Sl oo S| Sel *4| HE Saat Ste ont Sas Zrmn ast! Sot aS ofl Soe 
Gy and "Washington || aa! tl_ tl Ties 1s dae oa ee | 
chairman of the" “tl|_ 100330) Sel 2S) ™ ‘as vm] Sel 7) ela) SS] a) as) e) ee) 8) Slate 
tors of Tucker| Wome a] Sl el tl et BO | 
cnmoumcea"ent| Sumer ‘Sl Sel = am wos} Sec) 7] ibe] itt] Sine] ete] Sl atte| dete fae ise] oe] Sunes 

ieadasen cimes 

Toulmin also. ts 

Resa ant eave 

and the Cogion of Meri He hold 
arte tenth eae a ea aw a a 
president of Hydro Power, inc,| o's’ al Sel al tH "| lial al YBN i 2 | ee 
ith Biginecring Gorp. ot |= aot fat a tm sam te a em ot tt 
vestment Corps Business. Corners Illinois — 1So ss a7 oo ¢ rrr “a Sat = pb 7 7” B34 Tal ine on eel i7a3| Seal | oa oo 
—. koe SR OS 
rircitolley Transfer Masmachusetts Gi] Sal opel oft] SL] Sal see : : : _ - . a2 _ _ sa amet 
' me Mote dl al ol lB lO eB a Bl Bl itl |e 

Faith in Its ‘ 

ee ee ee Oe ee 
Gnally modernised its tranaports:| ‘al aldol atl : ee et at at a 
tion a. oe an South Carolina fi 338 30) 3 2) * se ag | 4 ™ 3 $l oy uel i za - s $l | sens 
ae eee ; a a 
have boon replaced by trolley bunee |" |S. Sl amet! 1) EB) SLR) tse lel S| 
cral tires. Akron “Transportation | Wo’ "F™™ | Gaal eal ah o_o oto) 
roti that rubbencivog trot |=OO™ “EOS gl eet al eet) ml“ mL Bl te eal oe ae ae el fa 
——aeew ye 8 RM EO 8 ae 88 Ow | 


Gretchor Motor Co. | sist" °Sl_ Gal sit S| Hau) 9] tam) ca aed | teal "| _ a Sie Sn) Ga) Tal Set ak el eel ae 


A a Ee “al|_Sioanl_Setal servo sfoor Se Mrsl Geral "| Hert] Steel esol Swale Sono] 26000) Socal iris) ose] Suseoe 





Brown. 5 (Compfied ty BR. L. Polk & Co., Detroit. Reproduction rights reserved.) 


AZaAheiti oe 24 th eee OU 


Serpeornse As Fee Weenrwe .3 te wlier erene wae 


RSS 8885 trenesteoueer 


SOESE ‘AUN SSee'sss - 


Ee 


s 
os 


SESs9. sey 37 


PA 


INSlwWSI SRS! 


1s] BS! wot] OR] ABlGal nal wPi Vi jwise ! 


[Sul Sel aolieeian! 


SISSISAISEIL AS! wl Sel oe] oe! Se! 


-_ 
oe 


1$B1 S81 eS1 2a1 Ss! 281 Ss! 


—. 
~ 


AUTOMOTIVE NEWS, APRIL 14, 1947 





No Favoritism in *46 


Sales by Regions Substantially Same as 41; 
Only Slight Gains in South, West 


By George Deery higher population figures in those 
Staff Writer localities. 

DETROIT.—If your dealer friend Telling a dealer that 1946 was 
an abnormal year is like remind- 
ing his association in New York 
state that it will snow again next 
winter. It bears repeating that 
sales volume last year was 
pretty much a duplication of pro- 
duction figures. 

Ten makes increased their per- 
centage of total registrations last 
year over their share of 1941 sales. 
The greatest gain was shown by 
Nash. 


































were sharply boosting shipments to 


Blackhawk Catalog 


A new 24-page catalog ‘is an- 
nounced by Blackhawk Mfg. It 
covers Porto-Power hydraulic shop 
equipment in 2, 4, 7, 10, 20 and 50- 
ton capacities, for repairing, re- 
building and reconditioning. Write 
Blackhawk Mfg. Co., catalog dept., 
tes. | Milwaukee 1, Wis. 


That’s another claim whose sta- 
tistical worth doesn’t stand up, 
an of 1946 registrations 
by Automotive News reveals. 

No one section gained substan- 
tially or showed a sharp drop. The 
from the 1941 pat- 


tributed to increased income and 


Willow Run Lease 
Extended by K-F 
Through 1965 


WILLOW RUN. — Kaiser-Frazer 
has signed an agreement -with the 
RFC and the WAA under which 
the automobile company has the 
option to extend its present lease 
of the Willow Run plant for 18 
years up to Dec. 31, 1965. 

The corporation has also leased 
the Willow Run spare parts build- 
ing, according to an announcement 
issued by Henry J. Kaiser, chair- 
man, and Joseph W. Frazer, presi- 
dent. 

The terms of the original lease 
for Willow Run were from Nov. 
1, 1945, to Dec. 31, 1950. A second 
option was arranged for five years 
and the agreement just announced 
adds an option for an additional 


10 years. ‘ 
parts building, now 


The spare 
housing the K-F experimental divi- 
sion, service training school and 
model service garage, has an area 
of 470,000 square feet. It is situat- 
ed on 36 acres adjacent to the 
Willow Run-Detroit express high- 
way and has been occupied“ by 
Kaiser-Frazer on a “telegram of 
intent” since April 1, 1946. The 
lease figure for this building is 
$200,000 annually. - 

Leasing of the additional build- 
ing to er-Frazer brings the 
government a total rent of $1,050,- 
000 in 1947 and $1,400,000 in 1948 
and thereafter. 

Kaiser-Frazer may take up its 
new 10-year option any time prior 
to Jan. 1, 1955, according to terms 
of the U. S. agreement. 

The lease arrang-2ments embrace 
the main manufacturing and as- 
sembly building of 2,650,000 square 
feet; additional balcony space with 
a total of 1,000,000 square feet, and 
the administration, commissary, 
power plant, training building an 
other structures. The airplane han- 
gars and landing field are excluded. 


2 District Chiefs 
Named by Heil 


Raperetten cone The Heil Co. 
announced appointment of 
Leonard ~ oe as district 
Manager o Tict 8, coverin 
California, Arizona and Menadn. 
with headquarters at Los Angeles. 
Andersen has been sales coordina- 
tor of Heil’s six divisions for the 
Past four years. Kar] Mindemann, 
who has been with Heil Co. for 10 
years in various supervisory posi- 
tions, will take over as sales co- 
ordinator in Milwaukee. 


Also announced at the same time 
Was the appointment of Herman 
a Wiesanaien Mi 
chi, Illinois, 
Indiana, Ohio and Rentenie, with 
uarters at Milwaukee. Wa- 
fen has been sales representative 
‘for Heil truck bodies and hoists 
)# this area for several years. 
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GEORGE YOUNG, INO. (Chevrolet), Santa Barbara, Calif., recently moved inte this 
structure square feet of sales and service space. Young has been a 
Chevrolet and previously was employed in the sales department 





pension of aut-o-matic. drive, no 
clutch pedal, no gear shifting. 
Stamping of body and fenders has 
already started at the factory, he 
said. 
Production of over 100,000 Play- 
boy cars is scheduled for 1948, 
Thomas said. It will sell for ap- 
proximately $950, he said. 


Duncan Motor Co. 


Duncan Motor Co., Inc., Temper- 
anceville, Va., of which Clarence 
E. Duncan is president, has en- 
larged its purposes, according to 
an amendment to its charter filed 
with the Virginia Corporation 
Commission. 


Playboy Showing 
In New York 


NEW YORK.—The Playboy Mo- 
tor Car Mfg. Corp., Buffalo, an- 
nounces the premier New York 
public showing of the new 1948 
Playboy automobile, will be held 
in the main lobby of the Hotel 
Pennsylvania for four days start- 
ing Saturday, Apr. 12, and ending 
Apr. 15. 

Charles D. Thomas, vice-presi- 
dent of the company, and designer 
of the car, declares that the Play- 
boy features rear engine rear drive, 
full four-wheel independent sus- 


PRODUCTS— TODAY. 


Out of Business 
Court Will Formally Declare 
Fisk Rubber Bankrupt 


CHICOPEE FALLS, Mass.—The 
Fisk Rubber Co., will legally cease 
to exist today (April 7) when a 
hearing on a special master’s pe- 
tition for discharge is held in Fed- 
eral District court, Boston. . 

Litigation concerning bankruptcy 
of the company has been in the 
court since Aug. 21, 1934. United 
States Rubber Co. acquired the 
Fisk Co. property from a succes- 
sor corporation about eight years 
ago. 

A fund of balanee of 
Fisk’s assets, will be paid to the 
clerk of the district court for the 
benefit of those persons who are 
entitled to portions of the money. 
John B. Pierce, the special master, 
is asking the court to order the 
burning of all securities of Fisk 
Rubber Co. 


Young Motors, Ine. 
Young Motors, Inc., Fredericks- 
burg, Va., with maximum capital 
of $75,000, has been formed here 
to do a motor sales and service 
business. Frank D. Young, of Fred- 
ericksburg, is president. 





ready for delivery NOW 


for" 


Is an empty showroom getting you down? Then listen ... 
Wise automobile dealers everywhere are making use of their 
showrooms by displaying and selling HANEY ‘Life-Long’ prod- 
ucts. The trend of smart automotive merchandising is toward 
the development of a complete line of home and automotive 
appliances to be sold in conjunction with new and used cars. 
Not only does this practice give dealers added profits from exist- 
ing overhead, but it also increases store traffic and builds cus- 
tomer contacts which are so necessary in normal times. 


LIFE-LONG 
APPLIANCES 





The HANEY ‘Life-Long’ line of appliances provides you with 
side-line sales now, and in the future. Each item is a real value, 
combining finest material and highest quality workmanship. 
Priced competitively with attractive dealer discounts, this line 
is available to you immediately in quantities which will allow 
you to build real volume sales. 


SEND FOR FULL INFORMATION ABOUT HANEY 'LIFE-LONG’ 





In addition to the items pictured here, there is a complete line of 
HANEY automobile accessories and other appliances. All details, in- 
cluding prices and discounts, are yours on request... write TODAY! 


eee Ae ee 
HANEY MOTOR COMPANY, INC. 


1700 Walnut Street, Philadelphia 3, Pa. 
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THE 1947 EASTER BONNET, ESPECIALLY DESIGNED FOR NASH BY THE FAMOUS SALLY VICTOR! 





THE BonneET:—A brand new creation designed by Sally Victor, 
nationally famous hat stylist! Wait ’til your wife gets a look at that! 


THE Poster:—The April “Highway Honey” by Nash! Designed 
to be the hit of the Season! 


THE Facts:—We’re not keeping this under our hat; we’re “blowing 
the lid” from coast to coast! 


THE REsuLT:—Strictly ‘“Top-Coverage”’ for a grand bunch of dealers 
we know are “Tops”! 


Ce lead wile ~ 





NABH MOTORS BIVISION, NABH-KELVINATOR CORPORATION, DETROIT 
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Service and Used Car Reconditioning 
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BAUERVIC of Arling- 

ton Motors ( ), certainly 
hit his potential se customers 
with a “H ” im when 


on the old “rol de dol,” Arlington 
Motors made what is usually just 
a nice affair of showing off a build- 
ing to factory “brass” and friends, 
a merchandising event that has 
already paid huge dividends. 

While we have had stories come 
to us of dealers who made an 
effort to get people into their serv- 
ice shop—some even have had the 
mechanics on the job—Charlie’s 
afternoon and evening affair was 
the first one of its type that your 
roaming reporter has ever had the 
oppostunity of visiting. 

And I can tell you dealers right 
now—if you plan to hold a party 
on the opening of a new dealer- 
ship—take a tip from this boy 
Bauervic, who came up to a major 
dealership the hard way. and put 
some action in your shop during 
the showing. It’ll draw people into 
the shop to see things being done 
that would never go out behind 
the “wailing wall” under any other 
circumstances. 

“ + * * 

THE PAYOFF—a 200 percent 
increase in customer labor the 
first week following the showing. 
And that’s not to be sneezed at 
by any dealer these days. 

Charlie had all of his mechanics 


on the job—all dressed up in their | balan: 


regular uniforms (but clean)—and 
had an extra group of actors in 
the persons of several equipment 
salesmen to show his guests “how 
they do it.” The Bear rep was 
there with his wheel spinner, the 
brake lining man had a full setup 
of bonded lining equipment—and 
all down the service line, each had 
some action stuff to put on. 

Ary dealer who could see crowds 
of 15 to 20 people—ladies, in their 
Sunday best, and gentlemen—un- 
der the lube hoist, craning their 
necks to get a worm’s eye view 
of the underside of a car while 
the mechanic did his stuff, teMing 
them what each rod and lever was 
for and why lubrication was an 
essential service for an automobile 
—standing around the wheel spin- 
ner eight deep while the mechanic 
demonstrated the difference be- 
tween a balanced wheel and one 
that was unbalanced—would never 
miss that bet of putting as much 
emphasis on the shop as he did 
the showroom. 

Charlie put approximately 5,000 
people through his establishment 
during the afternoon and evening, 
made a whole slew of car owners 
in his neighborhood conscious that 
there is not only a new dealership 
but an outstanding service tow 4 


came in the front door sign a card 
for a door prize of a new Bendix 

machine, he procured a 
(See BACKSHOP, Page 44, Col. 1) 







eee rece eee 


TPIT eA E A 


Section fol 


> Million Votor 


Wheel Balancing 
Problem Licked 
On Most °47s 


Trim Rings, Big Hubs, 
Rims Cause Trouble; 
New Weights Designed 


DETROIT.—Dealers who’ve 
tried to balance the wheels on 
the 1947 model cars are find- 
ing that, on some makes and 
under certain conditions, it is 


impossible to install weights on 
present rims. 


Most of the trouble has been 
caused by trim rings and extra 
large wheel hubs. On several cars, 
however, notably Studebaker, 
Plymouth and DeSoto, the trouble 
is caused by the width of the rim 
itself. 

When these conditions were 
to the attention of the 


The only wheel that now cannot 
be balanced, according to the bal 
ance weight makers, is the Cadil- 
lac with the large chrome hub cap 
that completely covers the whee) 
and snuggles right up under 
tire rim, leaving insufficient room 
to get a snug fitting weight on 
the outside of the wheel rim. Since 
the brake comes so close to the 
tire rim on the inside, the new 
“strap type” weight cannot be used. 
On the inside, this weight would 
hit the brake drum. 


It is impossible, say the balance 
men, to balance a wheel with the 
weight on one side at the rim and 
on the other hanging down 1% 
inches from the rim. So until this 
hub cap is redesigned to allow suf- 
ficient room for the application of 
weights, it will be impossible to 
ce these wheels—or any other 
wheels with large hub caps that 
comé out to and under the tire 
rim. 

In the case of Studebaker—as 
in the case of Plymouth-DeSoto 
—the trouble primarily lies in 
the fact that there is no stand- 
ard that controls the amount of 
metal that is left on the outside 
of the rim when it is made. Pres- 


ent standards call only for the 
(See BALANCE, Page 46, Col. 3) 


Extra-Duty Oil 
Amalie’s New Product 


Offered for Fleets 


NEW YORK.—Cleaner engines, 
more power, improved gas and oil 
mileage, and smoother, more de- 
pendable lubricating performance 
are claimed as advantages gained 
from the use of a new fleet motor 
oil announced by the Amalie di- 
vision of L. Sonneborn Sons, Inc. 
The new product, Amalie E-D (Ex- 
tra Duty) motor oil, is designed 
for use by gasoline-driven fleets. 

Developed after intensive  re- 
search and engineering work, the 
new extra-duty motor oil is de- 
signed to protect against carbon 
and varnish formation, sludge de- 
posits, bearing corrosion and break- 
ste) or deterioration of the oil 

If. 


Operators of gasoline - driven 
trucks, buses, tractors and com- 
mercial cars will be interested in 
the fact that Amalie B-D contains 
new ingredients formulated to keep 
engines , assure quick, easy 
starting, ald in prolonging engine 
life, reduce ring 
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STORE-AT-YOUR-DOOR parts truck of Hawthorne Auto Sales Co., Hawthorne, N. 


utilizes a bus chassis and body not only 
te create a ‘‘parts showroom on wheelis’’ 
to advantage. 


4., 
to deliver parts to the independent trade, bu 
where parts and accessories can be displayed 


Early Tire Price Cutters 
Seen Facing Squeeze 


DETROIT.—The chips are seem- 
ingly already down for dealers in 
one branch of the automotive in- 
dustry—the tire dealers—as price 
cutting on a wide basis breaks out. 
Several department stores and dis- 
tributors have come out in the open 
recently with reductions as high as 
25 percent on tires and 50 percent 
on tubes being advertised. 

These price cutting tactics to 
gain volume, even before the 
small dealers in the line have 
been able to get sufficient tires 
to complete their stocks, so that 
they can offer a rounded line, 
are more than reminiscent of 


leose with price cuts on tires, 
either to bolster falling volume 
sales or to use tires as a leader 
te bring in customers for other 
merchandise. 

In recent instances, while several 
large distributors have been offer- 
ing discounts on tires since the 
first of the year (sometimes as 
high as 25 percent), it took Gim- 
bel’s New York store to really put 
the Barnum & Bailey in their 
price-cutting announcement. Gim- 
bel’s advertisement read: “These 
tires come from a. fameéus two- 


syllable name maker whose name 
we dassn’t even whisper.” 

Checks at the store showed that 
the tires so advertised were Ajax, 
Racine and Murray tires and In- 
land tubes—all two-syllable names. 

A 6.00 by 16 tire, regularly listed 
at $16.10, was featured at $12, with 


the tax of $1.16 extra. This price if 


held true with all the department 
store ads. Other prices quoted were 
6.50x16, $14.75; 7.00x15, $15.35, and 
7.00x16, $16.80. These covered four- 
ply tires. 

The 6.00x16 six-ply casing was 
offered at $15.20, against a list of 
$20.15. The six-ply 7.00x16 was sold 
at $21.30, whereas the list is $27.75. 

A 6.00x16 tube was offered at 
$1.95; 6.50x15, $2.35; 6.50x16, $2.30; 
7.00x15, $2.40, and a 7.00x16, $2.45. 


some with saw-tooth tread, some 
with zig-zag tread,” held the in- 
terest. 

The department store price-cut 
advertisements were run in New 
York, Brooklyn, Boston, Columbus, 
O., Chicago and Philadelphia and 
created considerable discussion 
among independent dealers, who 
enly within recent weeks could 

(Continued on Page 388, Col. ¢) 
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portunity Seen 
For All Dealers 


To Wholesale 


Large, Small Operators 
May Use Parts Setup 
To Broaden Profits 


DETROIT. — Thousands of 
dealers who found to their 
amazement that they could 
not only pay their entire bur- 
den or overhead, but. make 
money in addition, from the sale 
of replacement parts and customer 
labor, are now either investigating 
the possibility of widening their 
parts sales activity or are actively 
getting into the wholesale parts 
business. 

Wholesale parts selling is not 
only a natural part of dealers’ car 
and truck selling activity but 
should be a basic part of their’ busi- 
ness. While dealers have heen liv- 
ing in a car selling Utopia since 
production of new vehicles resumed 
after the war; only the most trust- 
ing soul—and we might add, with- 
out former automotive selling ex- 
perience — could possibly _ believe 
that the present setup will go on 


ness, look to what is already tak- 
ing place in the tire business, and 
in other businesses where manu- 
facturers have been able to get 
sufficient material to produce all of 
the products the market would 
readily absorb—and aren’t nearly 
so optimistic. 

They know that it is only a 
question of material availability, 
after which the greatly expanded 
manufacturing capacities of the 
various builders will be seeking an 
outlet for their production ability. 
And human nature being what it 
is, there will be enough dealers 
who love the thrill of mass selling 
to try to give each factory the vol- 
ume outlet it desires. 

Dealers, who have taken off 
their rose-colored glasses and are 
looking at their industry in the 
cold light of actuality, know that 
sooner or later all dealers are 
going to need good sound second- 
ary profits to bolster the profits 
possible from the sale of new 
and used vehicles. 

Some smart traders may go along 
as they did before the war, out- 
trading their competition and mak- 
ing money on their used car lots, 
but the great majority of dealers, 
they are to maintain anywhere 
near their present rate of profit, 
will have to depend upon those de- 


partments of their business where 
(Continued on Pagé 39, Col. 1) 


Grain Cited As Base 


For Future Auto Waxes 
CORPUS CHRISTI, Tex.—Au- 
tomobile waxes made from 
grain is one of a series of ex- 
periments being conducted in 
research lIaboratories of the 
Corn Products Co. Dr. H. L. 
svn chief of the chemical divi- 
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RUBBER UPHOLSTERY. 23 BRT oe we we: 
*LOOR MAT. PLASTIC. OYE © TINT, ae rae 3 , 
PATCH. GROWN BLACK BLUE. 


As Good As New 


Pontiac Says Its Kit for Refurbishing Used Cars 
Meets ‘Phenomenal’ Dealer Favor 


PONTIAC.—Pontiac Motor divi-| ance by the dealers has been phe- 
sion has developed and placed in| nomenal.” 
use a new idea in used-car recon- The kit contains all-purpose 
ditioning to enable its dealers “to| adhesive, carpeting, rabber floor 
quickly and effectively renew the} mat patch, plastic dye, uphol- 
appearance of their used cars,” ac-| stery cleaner, tinting and spot 
cording to L. W. Ward, general} remover, chrome cleaner, flock 







sales manager. and flock adhesive, bak: worn steering wheels are 

It is the used .| quick graining material and vated by an application of 
conditioning kit, and of it Ward| steering wheel paint and putty. | the steering wheel putty and 
says: According to Ward, a primary om. 


If the headlining is dirty, the 
upholstery cleaner renews it. If 
there are holes, a patch is applied 
with the new all-purpose adhesive, 
and then the entire headlining is 
covered with an extremely attrac- 
tive flock application. 


Riverside Motor Sales 

A business name has been 

for Riverside Motor Sales, 722 Ton- 

awanda St., Buffalo, by Theodore 
Loranty. 


“The average age of good used | Objective in designing the kit was 
cars now is between five and six|to simplify methods so that un- 
years. And we know from experi- skilled men could do the work 


ROME. CLEANER well. In order to use the kit, he 
ence that while a used car may said, most dealers need scarcely 


THE USED CAR appearance reconditioning kit for Pontiac dealers. A primary ob run well and have fairly good| snytni 
in designing Wan te cmgity axnthede oo wat emaidiied wun ceuta Go ae wach wel paint, there will be sales resistance ng. Seen See 
W. Ward, general sales manager. However, the use of flock—a fine, 
ah ait ieee if the chrome is rusted, the trunk fuzzy textile material used for re- 
r of the Martin Sales Co, | faded, dirty or torn. Months ago,/ other interior surfaces, entails the 
(Oldsmobile) in Mullins, S.C. Allen| we began research on this idea/| use of a flock gun and transformer. 
was formerly associated with the | and the Pontiac appearance recon-| First two steps are routine pro- 
General Motors Acceptance Corp. | ditioning kit is the result. Accept-' cedure in any careful used-car re- 
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Enjay Marketing 
New Gum Solvent 
To Gas Refiners 


NEW YORK.—Improvement in 
the performance of motor gasoline 
is said to be gained by use of 
Paradyne Fuel Improver, an upper 
lubricant and gum solvent designed 
to be helpful in the removal of : 
deposits formed around valves. | © 
The product is marketed by Enjay 
Co., Inc., 26 Broadway, New York 
City. 


Use of Paradyne Fuel Improver 
is based on the results of labora- 
tory bench and engine tests which 
are said to have demonstrated that 
the addition to gasoline of a small 
amount of a non-volatile compound 
with high solvent power is bene- 
ficial in reducing fuel induction- 
system deposits and.valve sticking, 
with consequent improved engine 
performance. 

Paradyne Fuel Improver is mar- 
keted only to petroleum refiners 
and compounders to be incorpor- 
ated in gasoline which they dis- 
tribute or to be packaged and sold 
through service station dealers and 
automotive specialty stores for 
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Winning Friends No one Ramco 10-Up feature does the the Ramco 10-Up features enable these 
New Ford Loaned to Customer whole Ramco Re-powering job. It’s the rings to compensate for wear in worn 
aces care 0s" unique Ramco 10-Up combination of cylinders, and to adjust automatically 
thing new in the way - aceme- features which does that. It’s the same and anticipate wear in re-bored cylin- 
tion and customer service is cur- with those 7 Ramco seals in a3 ring ders. That makes these ALL-PURPOSE 
aw a. oe = a piston. No one of them does the whole _ rings, best for re-bore AND re-ring jobs. 
For the convenience of custom- job; each one does its part, and more Best for building your business, too. 
ors and to make them Ford car besides. Spiro-Seal’s unique Alternat- St Loci, cop erent Agrpereh Raney =f 


minded, the Weiss brothers have ‘ : . 
started ai entirely new customer ing Action is an example...Together, Michigan; Toronto, Canada. 


courtesy service. New 1947 Ford 
cars are loaned to owners of any 
make cars needing large repairs 
This is aimed at not inconveni- 
encing customers while their cars 
are undergoing repairs here. C 


Ramco 10-Up STOPS “Rocking Chair Action” LONGER 


= 
The maximum mileage allowed 
on the use of the new Ford car 


2-PO wenKking 


ca ee oe BEST FOR EVERY JO8—RE-BORE OR PF-RING—PROVEN BY 10,000 MILE RING ANO LASOR WARRANTY 


_ Sara 








| alin Aig ocr 


trae 


ee 


Epa Ls Ric 


at apie 


si 4, 
— 


Seperate sae far Noes eed 


Bing 


oe 


36 ; is AUTOMOTIVE NEWS, APRIL 14, 1947 








A GENERAL VIEW of the assembly line at Downtown Ford Engine Rebuilder’s on- 
gine reassembling plant at Canton, 0. 


New Engine Rebuilding Plant 
Opened for Ohio Dealers 


painting and tagging, the engines 
are ready for delivery to dealers. 
Engines are guaranteed for 90 
days or 4,000 miles, the same as 
engines. 


new 

At present, capacity of the Can- 
ton plant is 700 engines per month. 
The company is planning to add 
a second shift of workers which 
will more than double production. 


CANTON, O. — (UTPS) — The 
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of them World War I veterans, 
are em; All workers are 
given coveralls with their 
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chips and shavings. and 


and baffles are 
cylinder heads are to 
tension by use of wrenches 












streamlined beauty but they’re also super-efficient. You pull in customers by merchandising 
this beautiful equipment—then you keep them coming back because of the better work 
you do. The full line includes chassis 


lubricant pumps, gear lubricant pumps 
and portable waste oil drains. 








Service Sales Contests 


They’re Back Again As Packard’s PDQ Campaign 
Gets Under Way Among Dealers 


DETROIT.—A nationwide ser-|up the productivity of the entire ._ out. Brand names in- 
vice sales contest among Packard| parts and service organization,” 
dealers and their employes is now|Greiner explained, embraces three 
i. sr swing oon earliest returns | related activities: 

cate a “terrific "to the; 1. An intra-dealership prize con- 
incentives offered, Karl M. Greiner, with advertised 
Packard’s parts and service man- = eae 
ager, said last week. 


Known as the PDQ (Packards 
Deserve Quality) Service Cam- 





merchandise offered in 


want and are limited only by the 


started ickly, their progress toward and 
col ei begions Ganaae Mey Bi. ai Eoae me ebnen can ver thelr PDQ Service Campaign ‘ 
“Estimates of new car produc- emt sciete eee | ™ ‘ 
Son Seis year Sali te suppest Ge dices te Gas ees ean oe . 1 
cach and everyone ie’ going te |Dighest percent of performance | Fast Charge Unit 
among fortunate » |against quota. Their employes ° 5 
Gr sia “This option will share equally in a grand prize Available Now . 


pool of prize-points to be added 
to their individual totals. 

8. Direct mail to both custom- 
ce, ers and employes is designed to 
is in-|f0cus their attention on the fact/t Fast 
me to|that “Packards Deserve Quality” 
service. One of the four mailings 
to owners will offer a valuable pre- | harm 


the PDQ Service Campaign 
tended to bring this fact ho 
them.” 
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FINEST, SMARTEST INDIVIDUAL AUTOMOTIVE 


MODERN! STREAMLINED! PACKED WITH SALES AND 
MERCHANDISING “FLASH”. Here’s the kind of equipment that will set your 
establishment head and shoulders above competition. These individual 


units for portable or stationary installations not only have rich, modern 





















Van Norman Sales 
Show Expansion 


SPRINGFIELD, Mass.—Machine | 2 consol 


tool business of Van Norman Co. 
last year accounted for less than 
20 percent of the combined dollar 
volume of sales, according to the 
report of James Y. Scott, presi- 
dent, to stockholders. The figure 
shows how Van Norman has in 
recent years been getting away 


LUBRICATION 


from the straight machine tool 
field, he added. 
Net sales of the company for 
1946 totaled $17,611,729 and resulted 
dated net 


070,025, equal to $2.97 per share on 
the 360,000 shares of common stock 
outstanding. Net income in 1945 
was equal to $1.24 a share on 240,- 
000 shares of common. 


eS at 


Want to buy or sell new 
ide back cover) 


Classified Want Ads (see insi 
will solve your problem. 


EQUIPMENT 
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By Charlies Cates 
Staff Correspondent 


DALLAS, Tex.—Service volume 


and goodwill are being achieved 
with telling effect in a_ triple- 
pronged follow-up program on all 
repair jobs that go 


of Orand Buick Co., Dallas 


Buick dealer. 


The feature of the consistent 


campaign is that emphasis is 
placed on the mechanic’s interest 
in future performance of the car 


and the dealer’s concern over the |p 


customer’s satisfaction with the 
work done. 

The follow-up by the mechanic 
who actually did the job on the 


Service Follow-Up 


Dallas Buick Dealer Finds It Profitable to Exhibit 
Personal Interest in Owners’ Cars 


seven lines on which the mechanic 
may list defects that should be 
corrected for safety and proper 
performance. Just above his signa- 
ture the mechanic says: “I would 
appreciate your requesting my 


the | name when you bring your car in 


again for service.” 

2. The Orand company leaves a 
detachable business reply postal 
card on which the customer is in- 
vited to check questions on satis- 
faction of work, delivery at time 
romised, and courteous attention. 
On the attached card are signed 
statements by the mechanic and 
tester pledging that their best effort 
has been made to “give you a full 


car is the convincing selling punch, | 4°llar in a oe every dollar 
, head of | You pay,” e car clean 
ade and hold down the cost of parts by 


the concern. 


Here’s the Orand system: 

Ll. The mechanic leaves a signed 
card in the car addressed to the 
customer saying: “I have checked 
your car and I find the following 
items need attention.” There are 


EVER DEVELOPED 


replacing only those too worn to 
use. 


8. Lastly, the Oramd company 
sends out a mailing piece, about 
five days after the customer has 
his car back, and has had time to 





repairs needed has brought 90 
cent of favorable reply—and quick- 
ly. The customer comes back, 
ders the repairs suggested and in- 
variably asks that the mechanic 
who signed the card do the job. 

2. The company’s query on 
vice satisfaction has netted about 
a 30 percent return with the in- 
formation checked. If any minor 
dissatisfaction prevails with the 
customer, he doesn’t fail to men- 
tion it. The big majority of 
30 percent voice no complaint. 

8. Only four or five percent re- 
turn was made on, the oe 


$ 


ing even if replies. are nil. 
While there has been a seasonal 
decline in service in 
area, averaging around 
or more during the month 
follow-up has been in effect, 
service volume would have suffe 
more during the slump had it not 
been for the new program. 


nificant that the customer has re- 
the 


Bendix Products 
Sets Up School 
In Service Sales 


SOUTH BEND.—A permanent 
service sales school, complete with 
faculty and equipment for visual 
and practical instruction on Ben- 
dix products has been set up by 
the service sales department of 
the Bendix Products division of 
Bendix Aviation Corp., it was dis- 
closed here last week. 

Instructions are for service sales 
managers and their salesmen as 
distinguished from strictly techni- 
cal courses for mechanics. T. A. 
Kreuser, service sales manager for 
Bendix, stated that the school is 
housed in a separate building, lo- 
cated in a park across from the 
main offices of the South Bend 
plant. A modern equipped class- 
room and school Shop have been 
provided. 

Kreuser pointed out that the shop 
work is to give salesmen an op- 
portunity to learn product features 
and sales applications by actually 
working on the various devices as 


OPENS UP COMPLETELY 
FOR EASY SERVICING 


The entire front opens up wide and 
away from the main cover—the top 
swings up out of the way. Drums 
can be changed quickly and easily, 
without mess and without marring 
the finish of the unit. 














PORTABLE . 
WASTE OIL DRAIN 


Matches the other deluxe equip- 
ment in beauty. The drain bowl 
telescopes to any desired height. Use 
any 100-Ib. drum in cabinet to catch 
‘ waste oil. Unit rolls easily on spe- 
cial, ball bearing, swivel-type casters. 


For full details of all models included in the gorgeous new Alemite super deluxe equipment 
write Alemite, 1878 Diversey Parkway, Chicago 14, Illinois. 


Asvuher Pract 0 


WARNER 


well as by hearing the course of 
| sales talks. 


| FABRICS 


FOR 
MANUFACTURERS 





of Seat Covers 


“SATIN TWILL” 


Vat Dyed and Water Repellant 


Maroon, Navy, Royal Blue, Green 
Brown and Silver Gray 
40” WIDTH 


Sample Swatches on Request 
PLASTIC FABRICS INC. 


83 Elizabeth Ave. Newark, N. J. 
JOBBERS & CONVERTERS 


| 
| 
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Taking the Initiative 


Valley Cadillac Installs Tower Control, 
Parts Conveyor in Streamlining 


N. ¥.—(UTPS)— Yon om to find out ~ progress 
Valley Cadillac Corp. is really go-|of each repair task and each me- 
ing after postwar in chanic in a moment, eliminates 


time the finished job was prom- 
Another novel approach was the 


the crest of that wave, they 
are Z to hold that | installation of a conveyor from the 
trade and increase repair work | parts department on the first floor 
even further. 


to the main repair shop on the 
second floor. One man is assigned 


ing the mechanics thounasiie of 
steps and hours. 

“We have had to keep the 
wires humming 


department, which em- 





ploys about 50. The entire organ- 
ization has 76 people, is headed by 
Daniel J. Meagher, president, and 
John T. Hanefy, treasurer. 

Valley Cadillac has been operat- 
ing in Rochester since 1936. 


Service Chiefs 


Unite in Tacoma 


TACOMA, Wash—After many 
years of inactivity, the service 
managers’ club of Tacoma has 
been reorganized with membership 
including shop foremen from the 
23 members of the Tacoma Auto- 
mobile Dealers Assn. 

Tony Falsetta, Titus Motors 
(Ford), has been elected president 
with Steve Gabrielsen, Winthrop 
Motors (DeSoto-Plymouth), and 
George Herold, Irwin-Jones Motor 
Co. (Dodge-Plymouth), serving as 
vice-president and secretary-treas- 
urer, respectively. Meetings will be 
held monthly. 


Bultmann Appointed 
The appointment of Ed P. Bult- 
mann as retail sdles manager of 
Collord Motors, Inc. (Dodge-Plym- 
outh), 1331 S. Broad St., New Or- 


Raymond Taylor is manager of leans, has been announced by I. 


R. Collord, president. 
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WHEEL BALANCING Is one of the 
service department of Valley Cadillac, 
5@ employes. 


operation: 
Rochester, N. Y. 


is covered in the 50,000 square foot 
The service division has about 





Early Tire Price Cutters 


Seen Facing Sq 


ueeze 


(Continued from Page 34) 
look on presentable inventories for|at least through 1947. Rubber offi- 


the first time in years. 


cials estimate the total world con- 


And these price cuts came when| sumption of rubber in 1947 at 1,- 
the industry announced that avail-| 700,000 tons, whereas total produc- 
able statistics indicate that there| tion of crude is expected to be only 


will be no surplus of crude rubber 


Another LINCULN Installation 





Lubricating Equipment Group #131 on the job! 


Dealers, who recognize the service-sales value of modern 


Heve your Lincoln Wholesaler show you the new 
Lincoln Catalog. It illustrates and describes Lincoln 
“Matched Equipment Groups" so you can easily 
visvalize how this outstanding lubricating equipment will 
modermize and step-up efficiency in your own department. 





LINCOLN ENGINEERING COMPANY 
5701 NATURAL BRIDGE AVE., ST. LOUIS 20, MO., U.S. A. 


Lubricating Equipment, will find Lincola Group 131 an out- 
standing combination of engineered utility, compact construction, 
and brilliant styling. It features the famous Lincoln Masterluber* 
which houses three original 100-lb. containers and three air- 


or operated lubriguns with five complete hose assemblies 


mounted on air-operated, automatic retracting reels—two for 
gear lubricant, two for chassis lubricant and one for air. Only 
One air line connection required to place Masterluber in dper- 
ation. The group also includes two Lincoln Drainmobiles* and 
a Lincoln Servmobile* with Specialized Lubriguns*. The group, 
designed for one or two lift operation, permits two men 
to work at the same time—speeds up lubrication jobs and 
increases service-volume. 

*Trade Name Registered U. S. Pacent Office. 


Complete Lubrication Departments 


Easy to Order... One Price 


Call Your LINCOLN Wholesaler 
Or Write Us 


Dinuter Puil, ert sg Py 
baal cer 2 a 11d a i es CHMMEEUA Lubucating —quchmenl 





1,200,000. Man-made rubber can and 


Perfect Circle 
To Add Plant 


RICHMOND, Ind.—An appropri- 
ation for a new plant here 
been voted by the board of direc- 
tors of the Perfect Circle Corp. 


ating in a leased portion of the 


be finished by May 1 of this year, 
and the completion of the building 
by Apr. 1, 1948. 


Probe of Gas Price Rises 
Is Demanded in Texas 


A resolution calling for a — 
lative investigation of gasoline 
price increases has been intro- 
duced in the Texas legislature. 

The proposal would create a 
committee to investigate “the rea- 
sons for the increase in the cost 
of gasoline during the past year 
and examine fully into the justifi- 
cation, if any, for such increases.” 
Retai prices in Texas 


1 gasoline 
‘have increased 3 cents a gallon 


during recent months. 


N. J. Garage Bill 
Two House-approved bills to per- 
mit Newark to construct a parking 
garage under Military Park in 
that city were passed by the Sen- 
ate and sent to the governor for 
signature. 


It costa you about a penny-a-day to keep 
abreast of the automotive news—better re- 
new NOW! 
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May Broaden Profit Base... . ume without a considerable fight 


Parts Wholesaling Seen pers an aera sees 
For All Dealers 


flow. 
(Continued from Page 34) 


It will be easy for the dealer 

there isn’t such a great element of | do-it information; who knows how 
risk and where it doesn’t take the |to organize and hold clinics for 
trading instinct to such a highly | the independent repair shop owners 
developed degree to carry most/and mechanics, and who knows 
of their overhead expense. how to get turnover without let- 
Dealers, who have jumped their | ting his stock get top-heavy or out 

of balance. 

Wholesale stocks shoukd turn on 





| 








have.to worry about the coming of | the — of four or five times 

those days. They know that @ year, the fast-moving items turn-| THIS PARTS BAR is one of several new of near a cash 

will not only pay their overhead jing about six times and the slow- | department of Greenlease-O’Nelll, Inc., cues St Sos. od ton touaieth atntoena tee little contingent ability, ae “any 
but, in most cases, make a very | moving items from one and a half | mobile dealers. Now doing the largest parts and service business for Oldsmobile in com-| P&Ft of his business. 
comfortable profit from their parts | to three times. pany history, Greenlease-O’Nelll attributes the Increase in sales of parts, both retaii| And from the mass selling deal- 
business alone. They will be doing A recent survey of jobber | %"4 wholesale, to the recent improvement program which has bettered service for|©TS’ Standpoint, the situation is 
as much parts business as the stocks, taken by the Motor and | !dsmobile customers. the more cars he puts 
average large jobber—and having on the street, the more customers 


Equipment Wholesalers Assn., 

found that the turnover rate in | that vehicle builder prices on re-) able to sell approximately $600,000,- | he developed for his parts depart- 

1945 was 6.05 and that the 1946 — parte are mt cnly very ae parts for replacement during|™ent and customer labor service. 

com ve y, con-/} 1 when it was very difficult for aoe 

sales increase over 1945 was an tinue to be competitive with out-|them to get many Tease for re- Archer-Deyo Chartered 

average of 51.9 percent, with an 

i i Caen of side offerings as time goes on. placement stocks and when the} The Archer-Deyo Motor Co., 

ons tae ee tory The dealer who goes into parts| factories were short of the same| Mercedes, Tex. has been {ncor- 
perce wholesaling in a big way can bank | items for production. The factories | porated by C. F. Archer, J. C. Deyo 

It is becoming more apparent !on the factories, which have been/| will not give up much of that vol-! and J. V. Adams. 
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need Shock Absorbers, too! 
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It was nearly fifteen years ago that Houdaille* Hydraulic 
Shock Absorbers first proved their efficient practicability i 
when used for seat control 6n vehicles destined for the 
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toughest of rough riding. ; 
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Since then Houdaille engineers have cooperated with 


Two typical examples of the adaptability soe : . : ine 
‘ manufac »rs in pli e se ylications for 
of Houdaille Hydraulic Shock Absorbers many manufacturers in planning seat applications 


to seat control. 


h 


tractors, trucks and buses. Invariably, the result has 
been greater driver comfort contributing to increased 
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alertness, efficiency and safety. 


: 


g 
5 
: 

tf 


g 


Houdaille is ready to place its experience in this 
field at the disposal of any manufacturer contemplat- 
. ing new seat designs. 
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*Pronounced Hoo-dye 








SPE eS ae ne ae ees 


2 SR aR Tat oe mee Pe 


40 AUTOMOTIVE NEWS, APRIL 14, 1947 SERVICE SECTION 
NEW PRODUCTS 


A new powdered car wash, that 
is claimed to leave a film-free, 
streakless finish without hand wip- 
ing, is manufactured by 
Penetone Co., P2, Tenafly, N. J. 
The product is known as Pene- 
solve 20. 


Penesolve No. 20 is described as 
concentrated cleaner with- 


Many fleetowners are said to be 
protecting the painted surfaces, fin- 
ished metal and interior trim of 
their autos and trucks with a new 


water-thin, crystal-clear plastic fin- 
ish. 


Created by chemists during the 
war, this new plastic is said to have 
been used to protect certain types 
of shipments for ocean transporta- 
tion and is now available for civil- 
ian use. Manufacturer is Reyam 
Plastic Products Co., 1525 E. 53rd 
8t., Chicago, mu i 


Sealtight Plug Protectors 
Said to Stop Losses 

Sealing up of the only unprotect- 
ed portion of the ignition system 
and completely stopping all elec- 
trical losses is the claim for the 


new Sealtight Spark Plug Con- 
nector. 

Sealtight connectors are sold on 
@ money-back basis by the Seal- 
tight Corp., 219% 3rd- Ave., Cedar 
Falls, Ia. 

a * s 
Far Better Accuraey 


Claimed for Ring Mike 
The Ring Mike, a dial instru- 
ment which measures piston rings 


BRINGS 


AGAIN AND AGAIN 


The company said other measur- 
ing devices cannot gauge accurate- 
ly because the center line of the 
ring changes with each size ring. 
This is overcome in the 
Mike, the producer said, by draw- 
ing the ring to be measured into 
an angle, instead of against a pin. 


Underbody-Coating Set Up 


cubeEige 
Leet 


a3 el 


More business coming your way... 
when you dress up your lube depart- 
ment with new postwar ARO Lubri- 
cators! They're as smartly styled as 
the new cars they serve! Do better 
work, faster and easier. ARO pleases 
old customers and attracts new ones 
for you... more business... more profit! 

Ask your Aro Jobber about the 
complete new line of ARO Quality 
Lubricators...the right equipment 
for modern, profitable service. The 
Aro Equipment Corp., Bryan, Ohio. 


LUBRICATING 
EQUIPMENT 


GROUND HAS been broken for Chicago's newest 
‘alton Motors, Ine. (Chrysier-Piymouth) on Michigan 
represent an investment of approximately $250,000. It 
with a frontage of 250 feet on Indiana 
president 


Indiana Ave., 
Levy. 


eae 


‘Finishes for Aluminum’ 
Topic of Reynolds Book - 


Aluminum offers many valuable 
and interesting combinations of 
surface finishes for enhancing its 
appearance, according to a book 
recently released by the Reynolds 
Metals Co. entitled. “Finishes for 
Aluminum.” 

The first book, section one, is 
wire bound and contains 108 pages 
devoted to eight cleaning treat- 
ments, 17 mechanical surface fin- 
ishes, 15 chemical surface finishes, 
11 electrolytic oxide treatments, 12 
electroplated coatings, seven paint 
application methods and seven 
paint coatings. 

The second book, section two, 
supplements this information with 
120 pages of shop data on mate- 
rials, equipment, solution prepara- 
tion, procedure and control for 
more than 30 of the most widely 
used finishing processes. 

Copies are available from Reyn- 
olds Metals Co., Dept. 27, 2500 8S. 
Third St., Louisville 1, Ky. Price 
is $2 for both volumes. 

* m im 


'K. O. Lee Circularises 


Its Arc Welder Line 


Descriptive folders concerning 
four K. O. Lee Co. A-C arc weld- 
| ers are being circularized by the 
company in presenting its port- 
able welding equipment. Models 
W200 and WC275 and models W180 
and WC275 carry a six-year guar- 
antee against transformer burn- 
| out, faulty workmanship and de- 
fective material. 

Also illustrated is the new K-3 
knockout valve refacer, said to be 
‘one of the most versatile of its 
‘kind on the market today. Full 
‘details can be had by writing to 
K. O. Lee Co., Aberdeen, 8. D. 


* e » 


Self-Adjusting Goggle 

The MSA Speedframe, a selif- 
adjusting welders’ goggle which is 
claimed to eliminate the waste mo- 
tion and time of tiresome hand ad- 
| justment of goggles, has been in- 
troduced by Mine Safety Appli- 
} ances Co., Braddock, Thomas and 
| Meade Sts., Pittsburgh 8. 


INDIVIDUALLY TAILORED OOVER* 
In Plastic, Fibre & Sailcloth 


PROMPT DELIVERY 
1947 Catalog on Request 
PERFECT Fig’ AUTO 
SEAT COVER, INC. 


' 1776 Broadway, New York 19, N. Y. 
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528 Makers in MEMA 


Alltime High Is Reported With Issuance 
Of List of Newest Members 


NEW YORK.—A. H. Ejichholz, 
general manager of the Motor & 
Equipment Manufacturers Assn., 
announces issuance of the new 
MEMA roster listing an alltime 
high in members, credit service 
subscribers and associate members. 
To date 528 manufacturers are af- 
filiated with the MEMA. 

Following are those that have 
been as members and/or 
credit service subscribers since the 
notice of Oct. 1, 1946, was distrib- 
uted: 

Aircraft Standard Parts Co., Inc., 
Rockford, Ill; Air-Speed Tool Co., 
Los Angeles; Allied Automotive 
Corp., Detroit; Anchor Post Prod- 





ucts, Inc., Baltimore; Apco-Moss- 
berg Co., Attleboro, Mass.; Atom- 
ized Materials Co., Pittsburgh; B. 
G. Eingineering Co., Inc. Haw- 
thorne, Calif.; Banite, Inc. Buf- 
falo; Barmatic Products Co., Cleve- 
land; Better Monkey Grip Co., 
Dallas; Brooks Mfg. Corp., San 
Francisco, Calif.; Builders Orna- 
mental Iron Co., Chicago; Butler 
Engineering Co. New Orleans; 
Campbell Filter & Mfg. Co., Cleve- 
land; Capewell Mfg. Co.,’ Hartford, 
Conn. 


Central Tool Co., Cranston, R. L.; 
Chatsworth Mfg. Co., Chatsworth, 
Ga.; Champ Items, Inc., St. Louis: 
Chesley-Sarnes Co., Detroit; Chi- 
cago Pneumatic Tool Co. New 
York; Clayborne Mfg. Co., Chicago; 
Cristy Chemical Corp., Worcester, 
Mass.; Defiance Mfg. Co., Los An- | 
geles; Drico Industrial Corp., New | 
York; Durkee-Atwood Co., Minne- | 
apolis; Electric Auto-Lite Co., To- 
ledo; Electroline Mfg. Co., Cleve- 
land; Evco Products Co, New 
York; Ewing Mfg. Co., Oklahoma 
City; F & B Mfg. Co., Chicago. 

Howard Farbach & Co., Cincin- 
nati; Farber Bros., Inc., Memphis; 
Fibre & Metal Products, Inc., Dow- 
ney, Calif.; Formax Mfg. Co., De- 
troit; General Motors Overseas 
Operations, New York; Goodyear 
Tire & Rubber Co., Akron; Grant 
& Grant, Los Angeles; Grayson 
Tool Co., Hastings, Neb.; Green 
Line Co., Cleveland; Handy Sales 
Mfg. Co., Inc., Cleveland; Heyer 
Products Co., Inc., Belleville, N. J.; 
Independent Pneumatic Tool Co., 
Chicago; International Mfg. Co., 
Boston; Interstate Mfg. Corp., Chi- 
cago; Kings County Centerless 
Grinding Co., Union City, N. J. 

Knight Morley Corp., Detroit; 
Kwik-Ezee, Inc., New York; Lac- 
querwax Co., Hartford, Conn.; Lec- 
trolite Corp., Defiance, O.; Lempco 
Products, Inc., Bedford, O.; Lighter 
Lite Corp., Chicago; Mall Tool Co., 
Chicago; Manbee Equipment Co., 
Inc., Chicago; Marquette Mfg. Co., 
Inc., Minneapolis; Martin Steel 
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Products Co., New York; Master 
Mfg. Co., Chicago; Merck & Co., 
Inc., Rahway, N. J.; Modern Chem- 
ical Co. Philadelphia; Monarch 
Insulated Wire Co., New York; 
Nason & Co., R. N., San Francisco. 


National Formetal Co., _ Inc., 
|Cleveland; National Machine & 
Tool Co., Inc., Jackson, Mich.; 


Paragon Products Corp., Newark, 
N, J.; Penetone Co., Tenafly, N. J.; 
Perfect Equipment Corp., Kokomo, 
Ind.; Permo Products Co., Denver; 
Plastiform Mfg. Co., Inc., Los An- 
geles; Polaroid Corp., Cambridge, 
Mass.; Porte Mfg. Co., Inc., Brook- 
lyn, N. Y.; Pratt Industries, Inc., 
Frankfort, N. Y.; Precision Uni- 
versal Joint Corp., Chicago; Rad- 
El-Co Mfg. Co., Cleveland; Rausch 
Industries, Inc., Ashland, O.; Regal 
Metal Products Corp., New York. 
Rite Tool Inc., Fall River, Mass.; 
Rottler Boring Bar Co., Seattle; 


Rubco Automotive Products Co., 
Flushing, L. L, N. Y¥.; Sanatex Co., 
Seiberling Rubber Co., 
Shurhit Products, Inc., 


Chicago; 
Akron; 





| 


New York; Standard - Thomson 
Corp., Dayton, O.; Stream Line 
Tools Inc., Conover, N. C.; Sure- 
Rite Products Co., Philadelphia; 
Swiss Laboratory, Cleveland; U. 8. 
Axle Co., Inc., Pottstown, Pa.; 
United States Electric Mfg. Corp., 
New York; Waterbury Tool Div. 
of Vickers, Inc., Waterbury, Conn.; 
Whale Tool Corp., New York; 
Witco Chemical Co., New York, 
and Zip Abrasive Co., Cleveland. 

Automotive Affiliated Represen- 
tatives — manufacturers’ represen- 
tatives who are MEMA associate 
members—also has an _ alitime 
high, currently numbering 217, 
Eichhol said. 





Wis. Funds Pared 


Numerous state road repair 
projects originally scheduled for 
this year in Wisconsin have been 
cancelled because of a reduction 
in the state highway department’s 
maintenance budget. The depart- 
ment had set up a $10,000,000 budg- 
et for the year, but was forced 
to reduce the figure to $7,500,000 
in order to allow free funds for 
matching of federal highway aids 
for new construction jobs, James 
R. Law, commission chairman, ex- 
plained. 
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THE NEW BULLDING of Packard 


BMC Mfg. Reduces 


Lock Wrench Prices 

BINGHAMTON, N. Y.-— Reduc- 
tion of retail prices of BMC pres- 
sure lock wrenches has been an- 
nounced by BMC Mfg. Corp. to 
take effect immediately. 

The changes now make the price 
of the No. 7 wrench $2.29, down 
from $2.45. The No. 9 wrench is 
now $2.59, as against $2.95. The 
price of the No. 11 wrench, a new 
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Tampa Motor Co., Tampa, Fis. Heary 
it of the new dealership; J. Earl Waters, assistant general 
Matthews, general service manager; Raymond C. 
parts manager. It is a three-story building, reinforced 
with floor space of 60,000 square feet and represents an investment of 
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; 
E 


heavy-duty type just introduced, 
is set at $4.89. Discounts to both 
jobbers and dealers have been in- 
creased, the company said. 


Alden Motors Opens 
In New Macon Quarters 


John Alden Motors (Hudson) has 
formally opened its new home 
755 Third St. in Macon, Ga. 
building contains 13,875 square feet 
of floor space. 


de 








PUROLATOR PRODUCTS INC., Newark 2, N. J. - in Canada: PUROLATOR PRODUCTS (Canada) LTD., Windser, Ontario 





Dealer 


Mueller of San Antonio 
Expands Public Contacts 

Mueller Motors (Chrysler-Plym- 
outh), San Antonio, co-sponsor o 
broadcasts of the San Antonio Mis- 
sion’s baseball games last year and 
presently sponsor of twice-weekly 
broadcasts by H. V. Kaltenborn, 
news commentator, has entered 
into use of direct mail advertis- 
ing to acquaint Texans with the 
new features and services of the 
dealership. 

Owners are Herbert and George 
Mueller. Bob Angel is sales man- 
ager and Houston Thompson, serv- 
ice manager. 

* * a 


IHC Outlet at Olympia 
Sold to Shumate Concern 


Sale to Shumate Truck Service 
Co. of the Olympia (Wash.) Inter- 
national Harvester truck dealer- 
ship has been announced by the 
MeMurdy Truck & Equipment Co., 
holder of the franchise for the 
past 2% years. 

The Shumate firm has been en- 


Prices: Standard Steel Model (16° Wheels) $6.95 Per Set of Four. De luxe 

Steel Model (15° and 16° Wheels) $9.95 Per Set of Four. Sets of Five Priced 

Higher. A Fair Trade Product Sold Under Applicable Fair Trade lows. . 
*WHITEWALLS are the exclusive trim- 


ring product of Lyon Incorporated. 
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Doings 


gaged in log trucking in the Olym- 
pia area for over 30 years and 
opened a truck service garage sev- 
eral years ago. Partners in the 


f| enterprise are Jim Shumate, man- 


ager; Robert Shumate and W. F. 
Bolender. x 

* * + 
Nixon Motor Constructing 
1,500 Sq. Ft. Addition 


Additional shop and display 
space is being provided for Nixon 
Motor Co. (Dodge-Plymouth), Win- 
lock, Wash., through construction 
of a 30-by-50-foot extension onto 
the firm’s present building. Mate- 
rial shortages have held up work 
for several weeks but the addition 
should be completed by the latter 
part of May. 


* * * 


Boyer Enlarges Plant 
In Bloomsburg, Pa. 


Harry R. Boyer, Bloomsburg, Pa., 
who claims the honor of having 
sold the first Chrysler car in Co- 
lumbia county, Pa., 


has opened 


large additions to his facilities. He 
now has eight mechanics and the 
dealership is being equipped to 
handle an increasing volume of 
business. 


Tucker Outlets 
Berry & Klier Awarding 


Franchises in Wis. 


Tucker Distributing Corp. of 
Wisconsin, handling the Tucker '48 
car, ran a four-column ad in the 
newspapers Sunday, March 30. 

The owners of the Milwaukee, 
Wis., dealership, A. J. Berry and 
Lewis Klier, announced that dealer 
franchises were being awarded in 
the state. The salesrooms of the 
distributor are located in down- 


town Milwaukee. 
* + - 


Bailey-Walsh Sales of Wis. 
Purchases Monitor Motors 


Bailey-Walsh Sales Co., Lancas- 
ter, Wis., has purchased Monitor 
Motors, Inc., including the sales- 
rooms and garage building in that 
city. The new owners recently. in- 
corporated the company. . 

The former owners, Harry Phil- 
lips and Ivan Kinney, will continue 


HAVING COMPLETED its showroom and parts service department, 
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Johnson Auto 


Ce. (Ford), Madison, Neb., is making extensive improvements in the shop. The dealer- 
ship has represented Ford since 1920, according to Wm. R. Johnson. Prior to that, 
starting in 1909 im Atiantic, Ia., the firm had handled Buick, Cadillac and Dodge. — 


with the new firm in the sales 
and parts departments. The prin- 
cipals in the new company are G. 
Alex Bailey and Joseph F. Walsh. 


K-F Outlet in Fairmont 


Moves to 3-Story Home 


Northwest Kaiser-Frazer Motors, 
Inc., Fairmont, Minn., has moved 
to its new quarters at 1518 Henne- 
pin Ave., according to Irving Eng- 
lish, general manager. 

The dealership is three stories 
high and has 100-foot frontage and 


O ITEM you sell or service you render makes you more money per minute than 

Lyon Whitewalls. In the time it takes to lubricate a car you can snap on four sets 
and make over eight dollars! In the time it takes to repair a tire you can put on five 
sets and make over fen dollars! That's fast money for easy, quick work. 


Without neglecting the basic jobs which take most of your time, it pays to compare 
the profit Lyon Whitewalls bring you in the same number of minutes. Whitewalls are 
easy to sell because they appeal to the eye, make cars look better because they 
accomplish what designers want—smaller looking wheels and larger looking tires. 
Also, they're easy to keep clean, are not exposed to scuffing, and cost less than half 
the price of old-style white sidewall tires. You can talk about these features while 


a iim pees aE 


you're cleaning a windshield. 
Thousands of motorists have bought Lyon Whitewalls! So you can see how it pays 
to display them prominently and talk about them to every customer. Order Lyon 
Whitewalls from your tire supplier now! . 


178-foot depth, with a used-car lot 
across the street. 
* > 


Sky's the Limit 
Peteler-Pearson Shoot Works 
In Pasadena Opening 


The eyes of southern. California 
recently have turned to Pasadena 
where, showing a new burst of 
business expansion, such structures 
as Bullock’s and Barker Brothers’ 
branches have recently been opened 
on Lake Ave. So that’s where Pe- 
teler-Pearson Motor Co. (Stude- 
baker), chose to erect their ultra- 
modern sales and service home, a 
striking structure just opened with 
plenty of premiere style, accord- 
ing to L. E. Minkel, regional man- 
ager for Studebaker Pacific Corp. 

No fewer than 15,000 persons 
were clocked through the doors of 
the Pasadena showroom during 
the recent two-day week-end for- 
mal opening, it is reported by Rob- 
ert L. Peteler. This is said to be 
a real record for any formal open- 
ing in the City of Roses. 

Banks of flowers, a Mexican 
troubadour band, a battery of sil- 
very searchlights at night—they 
didn’t spare the horsepower in 
Staging a real show, it is reported. 

The entire front, 150 feet wide 
on Lake Ave., is one solid show- 
case of slanted plate glass, Minke! 
says. He terms it one of the finest 
retail motorcar establishments in 
the West. 

The unusual building was de- 
signed by S. V. Marston, Pasadena 
architect of school buildings and 
other edifices. The former Peteler- 
Pearson establishment, just across 
the street, has been turned into 
an exclusive Studebaker truck 
dealership. 


* 
Reinhart 
Reinhart Motors  (Chrysler- 
Plymouth), Montesano, Wash., has 
added a paint shop and a body and 
fender department to its service 
facilities. 


* 


Enlarges 


Hollingsworth Service, Inc. 


Hollingsworth Service, Inc., Char- 
lotte, N. C. has been authorized 
to deal in automobiles with author- 
ized capital stock of $100,000. Listed 
as subscribers to stock are W. O. 
Hollingsworth, Marie G. Hollings- 
worth and F. E. Gwinn. 

o * t 


Greenville Willys Opens 


Greenville (S. C.) Willys Co. has 
opened in temporary quarters at 
118 N. Laurens St. Don Irvin is 


manager. 
* * 


Crosley Names Trimble 


Trimble Auto Co., 414 Broad St.. 
Chattanooga, Tenn., has been ap- 
pointed dealer for Crosley. J. L. 
Trimble is head of the dealership. 

* oe 7 


Stigall Motor Co. 


Stigall Motor Co. of Wharton, 
Tex., has been incorporated by T. 
V. and Grace Stigall and J. E. 
Boles. 


Greenlease Moore OK 


Greenlease Moore, Inc., Okla- 
homa City, has been granted CPA 
approval to construct a warehouse 
to cost $3,600. 

* * 4 

Wilson Motor Co. (Lincoln-Mer- 
cury), 310 Wall St., Joplin, Mo., 
has announced the appointment of 
Jack Locklin as service. manager, 
Freddy Frazer as head of the body 
department and Bill Easley as sales 


manager. 
- * 


* 

A new super-insecticide has been 
discovered in Illinois. Dealers will 
still find, however, that the best 
way to kill the bugs that cause 
lagging profits is to pay strict at- 
tention to service and TBA sales. 
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Willys Appoints Ginsberg 
To Hollywood Franchise 


ae of a new Willys- 
Overland dealer for the Hollywood 
area is announced by Robert L. 
Butler, Los Angeles general man- 
ager of Transport Motor Co., Caii- 
fornia Willys distributors. The firm 
is California Willys Co., located in 
a new building at 433-445 S. Ver- 
mont Ave. 


The owner is Louis Ginsberg, 
former Dodge-Plymouth dealer in 
Des Moines. Edward Ginsberg, son 
of the owner, is office manager, 
and Sid Miller, Ginsberg’s son-in- 
law, has charge of the parts and 
service department. 

* 





* 


Hershfelt Joins Obermeier 
As Chief of Operations 

James L. Hershfelt, vice-presi- 
dent and general manager of Will- 
cockson Motors, Buick distributor, 
in St. Louis, up to the time of its 
dissolution several months ago, has 
been elected president and general 
manager of Obermeier Motor Co. 
(Packard), located at 5960 West- 
minster place. 


Frank Obermeier, owner of the 
concern, stated that Hershfelt will 
have complete charge of operations. 
The new ‘executive, whose experi- 
ence in the automotive field began 
in 1921, assumed his new duties 
last month. 


* * * 


Sloat Chevrolet Seeking 
OK on $275,000 Project 


Application has been made by 
Sloat Chevrolet Co., Inc., Hartford, 
Conn., for a permit to construct 
a new sales and service building 
at an estimated cost of $275,000. 

Before the permit is issued the 
application must be approved by 
the zoning board of appeals, be- 
cause of the inclusion of a service 
station. 


* * * 


Ark. Motors Plans Building 


For Farm Equipment 


Arkansas Motors, Inc. (Dodge- 
Plymouth), Pine Bluff, Ark., has 
announced plans for erection of a 
$100,000 brick and steel building 
to house sales and service units 
for J. I. Case farm machinery. The 
new firm will operate as a unit of 
the automobile dealership with J. 
P. McNulty as president of both 
concerns. 


a a cs 

Mitchell Succeeds Father 
As Texas Assn. Director 

F. D. (Bud) Mitchell, secretary- 
treasurer of Central Motor Co., 
Waco, Tex., has been elected Waco 
area director of the Texas Auto- 
motive Dealer Assn. He succeeds 


his father, J. N. Mitchell, in this 
office. 


* * + 
Nash Awards Honor Plaque 
To McMullin in Ark: 


C. M. McMullin, president of 
Mac-Nash Motors, Inc., Tenth and 
Spring Sts., Little Rock, Ark., has 
received the Nash 10-point select 
dealer plaque from R. L. Alexan- 
der, Memphis zone manager. 

* a * 


Ward Occupies New Home 


In $85,000 Investment 


Fred Ward, Inc., distributor of 
Hudson cars in the Denver area, 
has moved into its new home at E. 
13th Ave. and Lincoln St. The 
building, formerly occupied jointly 
by the state highway patrol and 
the state highway planning de- 
partment, was purchased recently 
for $65,000. An additional $20,000 





Jeep Station Wagon Bodies 





Retail Price FOB Cleveland, 0., $195 


Immediate Delivery Anywhere in the 
United States 


LIBERAL DEALER DISOOUNTS 


STATION WAGONS INC. 
Cleveland 3, 0. 
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Doings 


was spent in converting the three- 
story building into salesrooms and 
repair department. 

Fred Ward, president, announces 
that Karl Geddes has been ap- 
pointed sales manager for the firm 
and E. W. Miller wholesale man- 
ager in charge of distribution of 
new cars to Denver dealers. 

* v * 


Texas-Tucker Sales Named 


Houston Area Distributor 


Tucker Corp. has named the 
Texas-Tucker Sales Corp., 1801 
Commerce Bldg., as Houston area 
distributor. 


Dealerships for the new automo- 
bile are being established in 45 
counties in the south Texas area 
and in four parishes in Louisiana. 
Appointments are being made by 
Ray Lasley, vice-president. 

* 


Harris-Trimble (Reo) 


Harris-Trimble Motor Co., Pine 
Bluff, Ark., organized a year ago, 
has been named dealer for the Reo 
truck. J. W. Harris and W. Brad- 





WITH FEW 1947 MODELS available for showroom display and the need for added 
parts facilities Paulsen-Gibson (Buick), Glendale, Calif., solved the problem by using 
the showroom for a parts department. A unique and streamlined partition was con- 
structed around half the dealership’s large showroom and bins for parts set up behind 
it. The other half of the showroom is used for displaying new Buick models. 


ley Trimple are partners in the|ing to an announcement by Robert 


firm. 
+ . oo 


Gordon Buys Ford Firm 


The Maercklein- Farrow Ford 
dealership in Milwaukee has been 
transferred to Gordon, for- 
merly of Sanchez Motors, accord- 


Maerchlein, president. Gordon’s po- 
sition with Sanchez Motors is to 
be taken by Malcolm Powri, who 
recently came to Milwaukee from 
Los Angeles. ‘ 


Hicks Named in Waco 


43 


Tex., junior chamber of commerce 
named as one of its vice-presidents 
Dewitt T. Hicks jr. of Hicks Mo- 
tor Co. ° 


* * * 


Strowd Motor Co. 
Strowd Motor Co., Chapel Hill, 
N. C., has been incorporated with 
capital stock of $100,000 to deal 
in automobiles. Principals are 
Strowd, 


Bruce J. B. Johns and Bil- 
lie S. Johns. 
* + * 
Witt Motor Co. 


The Witt Motor Co., Inc., Rich- 
mond, Ky., has been incorporated 
with its financial structure made 
up of 100 shares of stock of no 
par value. Lillion O. Witt and J. T. 
Sowders are the incorporators. 


a. * + 
Peoples Motor Sales 
Peoples Motor Sales, Inc., Louis- 
ville, Ky., capital of $1,000, has 
been incorporated by Evelyn and 
Oscar F. Feldenkamp and William 
E. Buzzan. ; 


Monarch Cuts Stock 


The Monarch Auto Co., Louis- 
Ville, has filed amended articles 
of incorporation reducing its capi- 


In a recent election, the Waco,/tal stock from $100,000 to $30,000. 








In determining the actual effect on the driver's efficiency of 
the jars, jolts, bumps and all-around rough ride he must 
endure in a truck equipped with the usual kind of seats, the 
startling fact comes to light that even on a “smooth” high- 
way, the total vertical travel of his body is about 30 feet per 
mile or nearly one and three-fourths miles per driving day! 


Not so—with Monroe Hydraulic E-Z RIDE TRUCK 
SEATS, where the bumps and jolts are absorbed hydraulically 
before they can reach the rider. These amazingly comfort- 
able seats are built to carry the driver alone—in perfect no- 


bounce ease. 


Here is the seat every fleet owner and truck operator has 


long been looking for. Now available for Dodge, Inter- MONROE E-Z RIDE TRUCK SEAT 


national, GMC, Ford and Chevrolet trucks. Easily installed 4, special Monroe Direct-Double-Action Hydran- 
: lic Shock Absorber controls jars and jolts. 


in three simple steps. 


Write or wire. 








2. Exclusive variable-rate coil — acting in 
hook 


unit with Monroe Hydraulic 
assures easy-chair comfort for driver of any 
weight. No adjustment required. 

3. Pivot point and stabilizer bar take care of side 
sway—just as important to health and endur- 
ance as cushioning the up-and-down jolts. 


4, Easily installed! 


Originated and manufactured exclusively by 


MONROE AUTO EQUIPMENT CO., MONROE, MICH. 


Absorber 
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live ey prospect list 


another make of car and then to 
a full deal on Dodge, should make 
Forest Akers, Ed Quinn and the 
other “brass” in the Dodge sales 
department very happy to know 
they have such an operator around 
when the chips go down on car 
sales. 


* * * 


WHILE AT the Arlington party, 

I had the opportunity of wishing 

one of my old-time car factory 

ler friends—Don Furlong—the 

tt of good wishes as he goes into 

a dealership of his own up in the 

center of Michigan’s oil fields—Mt. 
Pleasan 


t. 

Don has a partner by the name 
of Donald, so the boys are plan- 
ning to call themselves the two 
Dons. I suppose that by the time 
the tourists are flocking up to their 
neck of the woods in droves, you 
will see them decked out in Mexi- 
can bull fighting togs and really 
doing their stuff. 









more and 






always 





With new automobiles in better supply, 


road—buying oil. 


Heres an idea that will 
help your oil business grow ¢ 


Tell them why Quaker State Motor 
Oil lubricates better, lasts longer, is 


every gallon. 
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Seriously though, Don Furlong 
should do all right by himself up 
in the oil well country. He knows 
trucks—or should after the years 
he has put in teaching dealers how 
to merchandise them. 

When I first knew Don he was 
the Ford branch truck man, trav- 
eling out of the Dearborn branch. 
He and I used to cook up many 
a transportation story together— 

of the most interesting that I 
recall now was a road making fill 
just out of Lansing where the wa- 
ter induction process was used for 
the first time to squash out the 
muck underlying a long fill so that 
a hard road could be set on a solid 
foundation. 

On this fill, trucks were pushing 
their rear axles out so fast that 
he had set up a repair station at 
the fill so that new axles and 
housings could be thrown under 
the trucks with the least loss of 
time and get them back on the job. 
. 


HERE IT was that I also saw 
for the first time a pair of long 
poles used to get mired trucks out 







more new motorists are on the 


dependable—every quart— 


QUAKER 
STATE 
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QUAKER STATE MOTOR OIL ¢ QUAKER STATE SUPERFINE LUBRICANTS 
QUAKER STATE OIL REFINING CORPORATION « OIL CITY, PENNA. 
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of the soft shoulders of the fill 
after they had dumped their lad. 
The trucks had to back up to the 
edge of the fill where it was soft. 
When the dump body went up, the 
entire weight of the load would 
come down on the rear axle and, 
of course, it would go out of sight. 
The contractor had a couple of big 
buckaroos there, each armed with 
a long round pole about three 
inches in diameter. They would 
jam the poles down in front of 
the truck’s rear wheels, between 
the dual tires, gnd pry up as the 
driver gave the truck the gun. 
And up the poles, like a monkey 
going up a rail, the trucks would 
come out of the loose dirt. 


For the past several years Don | .. "5199 Natural Bridge Ave., St. Louis. In addition to keeping 
ship and eye-appeal into the merchandising of the = 


has been Dodge truck man in this | merchandisers put 
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THE LINCOLN SERVICE MERCHANDISER, manufactured by Lincoln Engineering 


tools orderly these 


showman: 
territory and has instituted several | automotive services by reflecting efficiency and cleanliness. One of these 
good merchandising stunts for for each department—brake, ee fuel pump, engine, transmission, etc., gees 


truck sales. So he should be able | ~?sir shop modernt 


to do all right up there where| ment is 


fast service. And Don has 


night service planned already. and smoke. 
* + * 


going the direction I was walking 








As new car drivers, they have no first- 
hand knowledge of oil. But they do know 
what they read and hear. Millions of them 
read Quaker State «dvertising—and have 
friends who use and are enthusiastic 
about Quaker State Motor Oil. 














/ 







Tell them that Quaker State Motor Oil is made solely. trom 
pure Pennsylvania grade crude oil—by a special process— 
in Quaker State’s own modernly equipped refineries. 







Bring in those new customers—get them started using 
Quaker State Motor Oil, and Quaker State quality will 
help you make them steady customers. 











located. As the traffic 
trucks get the hardest kind of | ground down to a stop, one driver 
service and where the owners| hopped out of his car and threw 
really appreciate the value of good/ up the hood and out of the engine 
got | compartment shot a flash of flame 










Coming toward me at the time 
A§ I came up from the parking | were two firemen, ostensively start- 
‘ garage to the office the other|ing out on an inspection round. 
day, cross traffic stopped the cars| Before the driver had gotten out 
of his car, one of these boys ran 
at a corner, where a fire one back to the firehouse and by the 





the individual services. 


time the driver had raised his 
hood, a fireman was there with the 
extinguisher. 

One of the oldtime firemen "to 
ing in front of the fire house t 
his knit cap back on his head and 
exclaimed: “Well, by gosh, if you 
have a day off, they even bring 
the fires to you now.” 

co + +* 


BUT WHAT I was going to tell 
you guys was that a little while 
later, Ray Davis of Power-Pak 
walked into my office and I told 
him the story, adding the comment 
that if the guy had had a Power- 
Pak in his car he could have put 
that fire out quickly. And Ray, be- 
ing one of those quick-on-the-trig- 
ger merchandisers, came _ right 
back and said, “Yes, and the own- 
er would have had to go right back 
to his dealer and get a refill for 
his extinguisher and no doubt 
would have had the dealer fix up 
his car.” 

The more I thought about that 
remark, the more I got to wonder- 
ing how many of us—dealers in 
particular—figure the angles on 
the things we sell. T'll admit that 
all I thought of with the extin- 
guisher was its ability to kill a 
fire or inflate a soft tire. But here’s 
a natural—you sell the gadget— 
the owner wants to see if the thing 
works so he shoots something— 
and immediately he has to have 
a refill. The dealer not only gets 
the customer back in his store but 
makes a small profit on the return 
call. Everytime the owner uses the 
gadget, he must exchange it for 
one filled with gas—at a profit to 
the dealer. And everytime he 
brings it in he exposes himself to 
other sales. Some day I am going 
to figure out how many things a 
dealer could sell that would have 
not only a first profit but the abil- 
ity to draw customers back to the 
shop time and again—at a profit 
on each call. 

* * 

[pPALaRs living in cities where 

the parking problem is getting 
acute—and where isn’t it—can now 
obtain from the American Auto- 
mobile Assn. a new booklet deal- 
ing with this almost universal 
problem. It’s called the Parking 
Manual. The book deals with traf- 
fic studies and offers problems and 
solutions, for both curb and off- 
street parking. 

x * * 

GINCE the outbreak of tire price 

cutting—and the fact that many 
parts distributors and jobbers are 
loaded to the gunwales with mer- 
chandise and may be tempted to 
start unloading by the well known 
price-cutting methods to save 
their business lives, I am going 
to invite the wrath of many well- 
meaning gentlemen in the indus- 
try by reviewing quickly and in 
as little space as possible an ar- 
ticle titled “Pricecutting — Good 
Trade or Dirty Work? Perhaps 
Both,” by Fred Merish, which ap- 
peared in the March issue of Tires. 
I believe every dealer and manu- 
facturer should read it and keep 
it in mind as we get further along 
in the disappearance of our busi- 
ness honeymoon. 

Merish divides price cutting into 
six categories--the clearance cut, 
the economic cut, the technologi- 
eal cut, the promotional cut, the 
goodwill cut and the well known 
sucker cut. All of the first five, he 
claims, are justified at some time 
in business but the last is an in- 
vitation to the sheriff to come with 
the padlock. 

The Clearance Cut is used com- 
monly by chain and department 
stores to move shelf warmers, 


trailers and obsolete items and 
(See BACKSHOP, Page 45, Col. 1) 








s 


_ 


SS8s3 on 4eeae e co 








pn | SERVICE SECTION a Apieeli selene aiidiacta Se ee binant ak % 


Backshop .. . 


(Continued from Page 44) 









































seasonal goods. This, he claims, |and still make satisfactory profits | 
is good business and not price cuts. |—-a goal desirable in our postwar 
The Economic Cut results from |economy if we are to keep full 


over-loaded markets and will be | employment. e o 
The Sucker Cuts are the arbi- 
trary cuts made just to meet the 
other fellow’s prices and usually | 






the one resorted to by distributors 
and factories in the replacement 
automotive market, if repair work 

does not come back in volume soon | gives the dealer trouble. Wise mer- | 
with so many warehouses bulging | chandisers never use it. The suck- | 
with material for which the opera-|er cut differs from other cuts “as 
tors are having trouble meeting | democracy differs from commun.- | 
their bills. Merish says that busi- | igm.” 
nessmen should never try to coun- 





"GET THE WHEELS OFF!” 






















fins teract the law of supply and de- ° 
ies mand and, when loaded, should Cleveland Judge a a 
4 move surpluses by this method. fs ; 4 / B EF A 4 
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THB TECHNOLOGICAL CUT Denies 2nd Plea | WOE he i 
is is the price cut that always oper- ° 
hie | Mes th 0 free market aod | Or Picket Ban | Waa Lee a eeyA RM Lda M Las 
backed by industrial efficiency. CLEVELAND.—For the second ae a ae eee anew Sigel 
id- This is the step by step cut that |time in two weeks, Common Pleas 
fed | brought cars down from $5,000 or | Court Judge Frank J. Merrick has 
nd more to what they were in pre-/had to rule in a labor dispute in- 
rou war. volving an automobile dealership 
ing The Promotional Cut is used to|and a mechanics’ union. 
build volume, such as loss leaders In the second case, Regal-Nash 
are used, and chains grow fat On |Inc, lost its suit to obtain an in- 
ell such knifing, Merish claims. But | junction against picketing when 
ile this cut the small dealer and mer- | evidence showed the dealership had 
‘ak chandiser must handle with care—| fred three employes for union ac- EXTRA I 
old he must not only know his — tivities. sAact 
ont ket thoroughly but have the st Regal-Nash had been picketed 
ek of stock records. for ~ week by members of Auto- 
on The Goodwill Cut. Merish says | mobile techanies Union No. 1363, JOH | BEAN a ate ‘HO 
sol merchandisers able to give such|, subordinate of the International 
oe cuts are the salt of the earth, be-/ Assn. of Machinists (independent), 
cause they are helping to decrease | because of a grievance against the LANSING 4, MICHIGAN 
+ the cost of distribution, get goods | company. 
“a to _the consumer at ; lower prices Holding that there existed a le- 
bt gitimate labor dispute, Judge Mer- 


rick refused the injunction peti- 
tion. An agreement between coun- 
sel for the company and the union, 
however, provides that no more 
than four pickets at any time 

















in 
on would patrol the company’s terri- 
at tory. 
n- A week previously, Judge Mer- 
a rick ruled against the union and 
p’s granted the Lloyd P. Jones dealer- 
ae ship an injunction banning picket- 
ng ing when it was shown that no 
‘a cause for picketing existed. 
ve LT 
ts ' 
ut Moss to Head 
rn 
h 
a © 900 ROOMS WITH BATH, CHAIR- Battery Sales 
to SIDE RADIO, SERVIDOR, AND eae Elevation of John H. 
he oss to the managership of stor- 
to CIRCULATING ICE WATER age battery and brake lining sales 
1g is announced by 
a @ TWO EXCELLENT RESTAURANTS Goodyear. 
ve Moss, assistant 
iL- manager of the 
of © COCKTAIL LOUNGE department for 
fit the past two|- Seat? er aes 
© CONVENIENT LOCATION years, succeeds 
E. R. Hardy, who 
re is leaving the 
a @ GARAGE AND PARKING FACILITIES company to go « ' a 
w into private busi- é é 
$s John H. Moss Moss § started 
HOTEL with the com- 


pany in 1934, as store manager in 
St. Paul, Minn. He had previously 
been in the tire retail and whole- 
sale business in Minneapolis, and 
was associated later with a large 
rubber manufacturing company in 
retail stores. 
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SUN PROTECTION PLUS BEAUTY 
WITH THE NEW CHROME CENTER STRIP 


NO HOLES 


4. E. FRAWLEY, GENERAL MANAGER 
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- Ni-Rod Said to Salvage 

- a 

e Countless Castings 

: A new are welding rod, Ni-Rod, 
5 is said to provide the answer to 
# cast iron welding where porous 


welds, poor fusion cracking or slag 
inclusions hamper the operation. 


Ni-Rod_ is said to work on either 


Ss 

+i men alternating or direct current, sel- 
S. dom requiring pre-heating and pro- 
- viding a smooth weld which is 
p easy to machine. Reports from a 


| Sizes Fit Most Cars—-Please Specify Cars When Ordering 





*‘Weather-Proof” Sun Visor Features PRICE SCHEDULE 
LIST PRICE 
ad wide variety of industries, it is| ,. pRass BRACKETS CHROME PLATED $2995 
> C ; claimed, indicate this rod can an- weathe STPROOF 
Everybody knows that most nually salvage hundreds of thou-| * Withetends all See ” (Puinted and Installed) 
a of the 825,000 Elks are busi- |sands of dollars in castings that| * Easy to install. NO HOLES TO CAR DEALER'S COST 
t, ness men! Owners, partners, |otherwise would be scrapped. e Made from Heavy Aircraft ALUMINUM. / BAERS 
i- executives, supervisors, man- e Comes unpainted. PAINT TO MATCH CAR. $1575 Late 6 $1667 Lots 6 
e agers, wholesalers, jobbers, |Davis Opens Buick Outlet « Won't Tear or Rip. or *(Unpainted) . 
. retailers; small business and At Eau Claire, Wis. e Cenferms with contour of car, and when painted Sold in Carten Lote Only—6 to a Carton—Wt. 18 Ibs. 
e large. Dwight Davis, former city man- is the most beautiful Visor ever produced. Termse—C.0.D. Immediate Delivery 
i ~wee a ager for Buick in Minneapolis, is A angle. F.0.B. Milwaukee - 
h |now operating the Davis Buick, © AaGEEy fF ony 
Ine. at Eau Claire, Wis. DISTRIBUTORS 

> Davis has been associated with 
t a products since 1919 and was CHARLES DISTRIBUTING CORPORATION 
3, with Oldsmobile for 17 years prior! 379g w. WISOONSIN AVE. MILWAUKEE 3, WIS. 








d meme 'to joining Buick in 1935. 








| New Presses Hum | (is02"m'¢r's total cf 58. presses Balance 
‘ Soon at Will 8 up to 1,400 ton capacity have al- (Continued from Page 34) 
ready been installed. The shop will depth of metal on the inside or 


a 


TOLEDO. — A five-million-dollar |e completed within a 90-day pe-| (jisroiing edge of the rim and 
stamping shop, which will use 15,- | "04. the contours of the rim itself. 
000 tons of sheet steel a ménth, Eom. If the metal is wide, it leaves 
will begin production before May| The Tri-County Motor Co., Man-| too much on the outside of the rim, 
12, Willys-Overland Motors has/|hattan, Kas. has begun construc-|and it is impossible to get any 
announced. tion on a $16,000 showroom anf | normal weight over the roll on the 

According to William E. Paris, | garage at 307 N. Third St. edge. This is what happened on 

some Studebaker rims and, while 

not an alarming number got 
through with too wide a rim, cases 
o are bobbing up where two or three 

AM TEMS CTCL A | winceis’ ono car can be. balances 
and the others cannot. It is un- 

/ derstood that this condition has 
ie been remedied by joint action of 


/ Studebaker and the rim source. 

a E A similar condition was found 
> WITH... in the Plymouth-DeSoto wheels, 
ek but here it was in reverse—too 
eS little rim was left on the outside 
th | T APPET of the wheel and only one make 
4 of weight, it is claimed, can be 
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applied. And then only when the 
air is let out of the tire, the weight 
installed and the tire again in- 
flated. This condition has been 
remedied by the factories, but 
again some hundreds of cars are 


a FORD and MERCURY V-8’s--- out in service with rims having 


too short an outer lip to hold con- 


THE JOHNSON adjustable TAPPET: any tae aed Wola 


trouble is found in the chrome 
trim rings, such as are being in- 
stalled on Chevrolet and Pontiac, 
according to the wheel-balance 
people. Here the weights must be 
installed on top of the chrome 
rings and the thickness of the two 
rims—tire and trim—is so great 
that unless great care is used in 
installing the weights, the jaws 
will be spread so wide that there 
will be no clinging pinch to the 
weight and they remain loose. 

If they are not thrown off 


21 


ae eae see 


this JOHNSON adjustable Tappet in 
Ford and Mercury V-8’s (85— 100 HP 
engines). You make more profit and 
gain more satisfied customers. 
Special spanners are included with 
each set of tappets, leaving both hands 
free for quicker, more accurate adjust- 
ments . . . without fitting of valves and 
with cylinder heads in place. Once 
adjusted, the JOHNSON Self-Locking 
Tappet Screw maintains its setting and 
gives many thousands of miles of su- 
perior engine performance. 
JOHNSON Tappets are designed 
i} and produced by “Tappet Specialists” 
| + ++ Suppliers of tappets of all kinds 
| to America’s leadirig engine builders. 












impact. 

A special weight with a wider 
jaw and more arc to the top of the 
clamp is being designed by the 
weight makers now to handle this 
condition, but it is very improb- 
able that these weights will be on 
the market for at least another 
y 60 days. 

f The weight makers are also de- 
) FACTORY-DUPLICATE TAPPETS ARE ALSO AVAILABLE | signing a weight that is longer and 
eh; . follows the contour of the rim 

FOR POPULAR MAKES OF CARS AND TRUCKS closer, to get away from the pre- 
vailing trouble of bulging white 
sidewall rims when they are in- 


at 

| You can’t go wrong when you install 
i 

is 

. 





DISTRIBUTED TO N. A. P. A. JOBBERS 
stalled on balanced wheels. Today 
By BALKAMP of Indianapolis these plastic or metal rims must 
go on over the weights and bulge 
the rims out. 
CALL Your N. A. P. A. JOBBER TODAY These bulges not only “whistle 


in the wind” and warp the rims 


aT aL TS a2, Be mae en 


MUSKEGOWN ane aera. 


under the rims around the weights, 
thereby destroying the balance of 
the balanced wheel. 

Trim rims, say the wheel bal- 
ance men, must leave enough 
space—at least 3/16 of an inch 
—for the weight to fit in under 
the tire rim if wheels are to be 


| NOW! Parking and Safety || 3 "Sit" Se 


maintain that as long as cars 


Lines at Walking Speed! | =:.c7mt tc imate 


rubber and hub caps continue to 


.The “FLORLINE” | 23's. 


; MARKING MACHINE speeds where out of balance 


/ 





wheels “bounce and shimmy.” 
a Need is seen for a closer tiein 
i ‘ s between the accessory departments 
} J Operates on Gravity Feed! and the engineers on much of the 
<> R I wheel trim that is now being of- 
} fered for sale, as well as action 
ep aces Slow Hand by the standards committee of the 
Wheel and Rim Assn., setting up 
Methods! standards that will control the 
width and amount of roll on wheel 
’ $ 50 rims, to the end that wheels may 

: be balanced in the field. 

; ) F.0.B. DETROIT U. S. Rubber Retails 


Anti-Static Powder 
DETROIT.—A powder than can 
be blown into automobile inner 
tubes to reduce static shock and 
a car radio static will soon be avail- 
dealers, service garages, factory maintenance men and able to motorists through distrib- 
parking lot operators are enthusiastic about the “Fiorline”. utors of U. S., Fisk and Gillette 
Gives you one-hand «+ « One-man operation. Nothing to go tires, it was announced here last 
wrong. Easy to use... easy to clean. It’s portable! It’s sturdy! week by United States Rubber Co. 
Its compact! It’s lightweight! Simple to store. Makes curved or Rise tte 2 ERTS 
straight lines 4 inches wide. Operates efficiently in narrow aisles. Barkan Ownership Shifts 


Dealerships Available Some Areas Albert D. Phillips announced pur- 


H. C. SWEET COMPANY in the Bartow Motors, Ine, Bartow, | 
ebro Deo a eh aaah 
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Walker-Ward Motors in motors, motor vehicles of all 
Walker-Ward Motors, Inc., On- kinds and other mechanical devices 


Neat from the customer's side! User has 
catalog data at correct reading angle 
with both hands free. Binding in 1- -inch 


Save Time, Temper, Money! 


Do you use loose leaf data in buying, selling, speci- 
fying? Then you need EVER READY. Every cat- 


alog sheet is instantly available and in place. No po | B A R C 
-— \ 


delay, no annoyance, no chance to mislay any sheets 
or to miss related sheets and items. Each section 
holds one inch of punched sheets. Each section stays 
in place, yet is removed or replaced instantly. 
Remove any single section for page replacement 





without disturbing the balance of the whole set. Cc 
EVER READY is lifetime built, handsome. Tens A. Open Section 8. Replace sheet, 
of thousands in use. Order yours today! close section C. Replace section 


ORDER TODAY! ALL SHIPMENTS EXPRESS 


Geneve Mfg. Co., 410 Stevens St., Geneve, Ill. 
Gentlemen: Please ship me: 

.---Ne. 12 EVER READY Holder. 15 in. wide, Compeny.._..... ....-. ..-...--.- -+ ---00--s 

1244 in. deep, $% in. = Sturdy steel, 

dark green boked enamel. Capaci a 

tions. With wings and 2 sections: Yoast An. of 

Ne. 24. like No. 12. With wings ap 2 Addres 

sections. 29 in. wide, 1244 in. deep. Capac- 7 

ity, 24 sections. $8.50 Eo. 

..-- Add't Sections, $1.00 Ec. 

NOTE: Check Kolamazoo 4-post (1), Ring Binder 3-post 0 


see- 


A pice FABRIC 


fgg = 
| a COLLINS & AIKMAN 


Sr 


MONEY BACK GUARANTEE! 






tario, Va., with maximum capital and equipment. William E. Walker 
of $50,000, has been formed to deal | is president. 
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SERVICE SECTION 





warned to use only factory speci- 
fied lubricants in the rear axle 
lubrication of the 1946 and 1947 
Buick models. 

In a service bulletin addressed 
to all Buick service managers and 
directed to the service trade in 
general, Buick last week warned 
that all 1946 and 1947 Buick rear 
axles are filled at the factory with 
a special hypoid lubricant that pro- 
vides maximum protection against 
scoring of new ring gears and pin- 
ions that no other lubricant should 
“ever be substituted in place of 
2” 

The factory-packed lubricant, 
Part 1393524, is especially designed 
to furnish maximum load carrying 
capacity in passenger car hypoid 
rear axles, the bulletin points out. 

However, it is too active for use 
in heavy-duty truck hypoid axles 
2 and for this reason is not gener- 
! ally marketed by the petroleum 
industry for use in the service 
field. 

It is also pointed out that under 
no circumstances should the fac- 
S tory lubricant be drained from a 

new car axle and replaced with 
any other type of lubricant. It is 
; not necessary at any time to drain 
the lubricant which was placed in 
the axle at the factory except when 
it may have become contaminated. 


S If the lubricant becomes con- 


and 

clean thoroughly with flushing 
oil. Do not use water, steam, 
kerosene, gasoline, alcohol, or 
other cleaning fluids. Drain the 
flushing oil completely and refill 
with lubricant as follows: 

If it is a new car axle with less 
than 10,000 miles, use the factory 
lubricant. This lubricant may be 
ordered from the Flint parts de- 
partment under Group 5.535, Part 
1393524, which is the two quart 
ean as supplied with 1946 and 1947 
ring and pinion gear sets. 

If the axle has been in service 
for 10,000, refill with an “all pur- 
pose” rear lubricant conforming to 
an approved U. S. Army Specifica- 
tion 2-105 B. 

a If a new gear set is installed by 
a dealer, the lubricant which ac- 
companies the new ring gear and 
pinion must be used. This lubri- 
cant is the same as the lubricant 
used by the factory in all new 
axles. Other lubricants must not 
be installed with a new gear set, 
the release warns. 

If there is evidence of leakage 


Judd Awarded Medal 


The SAE Wright brothers medal 
for 1946 was presented to Freder- 
ick V. H. Judd, powerplant techni- 
cal engineer of Republic Aviation 
Corp., Farmingdale, N. Y., at a 
recent dinnér concluding the na- 
tional aeronautic meeting of the 
Society of Automotive “Engineers. 


. 
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Memo to Parts Managers 


OLDSMOBILE 


PARTS HEADQUARTERS 


in the U.S.A. 


Discount 40% 

Bali and Roller Bearings, Plug Wir 

ing Sets, Battery Cables, Battery Ground 

Straps, Lamp Bulbs (except sealed beam). 

Discount 33 1-8% 

Clutch Release Yoke (Fork), 
lease 


Clutch Re- 


» Flexible Fuel Lines, Motor Valves, 
Lifters and Springs, Head and Pan Gasket 


Special Net Prices 


Doors, Door 


Assembites. 








ALL OTHER PARTS 
MAIL YOUR ORDER OR WIRE | 

US COLLECT | 

SHIPMENTS MADE PROMPTLY | 


AT 25% OFF LIST 





Established 1917 


1540 S. Figueroa St. Los Angeles 15 








‘Use No Other Kind’ 


Hypoid Warning Is Posted by Buick for Dealers 
Servicing ’46-47 Rear Axles 
FLINT.— Service managers are, from the axle, the leak should 
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be corrected and lubricant should 


If leakage is evident, it is only 
necessary to check the level of 
the lubricant occasionally but it 
should be checked at least twice 
a year, preferably in the spring 
and fall. If it is necessary to add 
lubricant, use “all purpose” gear 
lubricant conforming to that ap- 
proved under U. S. Army Specifica- 
tion 2-105 B. 

In checking the lubrication level, 
care should be exercised to avoid 
introducing road dirt and abra- 
sive material into the lubricant. 
Road dirt and abrasive material 
adhering to the filler plug and in- 
troduced by inspection for lubri- 
cant level may cause rapid and 
abnormal bearing. wear, it was 
cautioned. 
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sales and 


INTERNATIONAL HARVESTER’S Little Rock (Ark.) motor truck dealers and their 
service personnel see a demonstration of rust preventive for undercoating 


fenders, hoods and other exposed metal parts. 


New Use Cited 


6 2 48 9 
For ‘Trans-Vision 

MILWAUKEE. — “Trans-Vision,” 
the trade name applied to printing 
on transparent sheets which pro- 
vides a third-dimensional effect for 
catalog makeup, has found another 
use. 

A pioneer of this process, Mil- 
print, Inc., has collaborated with 


the Prest-O-Lite Battery Co., Inc., 


Indianapolis, to give that concern: 


a reportedly new and different 
method of presenting their sales 
story. According to William Bain, 
manager of Milprint’s Trans-Vision 
division, Trans-Vision gets the 
story across by replacing words and 
isolated illu8trations on opaque pa- 
per with a graphic presentation on 
a transparent medium. 


Interesting items in Bob Finlay'’s adver- 
tising column. 








Goodyear Offers 
New Way to Fix 
Thin Tread Cuts 


AKRON.—A new method of re- 






pairing tread cuts was 


announced 
last week by Goodyear Tire & Rub- 


ber Co 


velopment for the company, shal- 
low tread cuts which do not pene- 
trate into the fabric plies are not 
particularly detrimental to the life 
of a tire. The real danger, how- 


ever, results from stones, gravel - 


and other foreign objects that be- 
come in the cut and con- 
tinue to work into or through the 
tire by forces of tread flexing and 
road impact. 

The new method, said Eberhard, 
simply involves probing the cut to 
remove all foreign material, then 
by use of a sharp pointed knife or 
rasp, trimming out or grinding 
shaped cavity to extend to the bot- 
around the cut to form a cone- 
tom of cut. 


STEPS AHEAD ! 


1. EXPERTLY CONTROLLED DEWAXING 
2. DOUBLE DISTILLING 
3. TRIPLE FILTERING 


SAY IT... AND MEAN IT, *"WOLF’S HEAD 
is 3 STEPS AHEAD OF OTHER OILS!” 


Here’s the answer to your customers’ questions about Wolf’s Head 
Motor Oil. Wolf’s Head is “top quality” oil—Premium Grade—100% 
Pure Pennsylvania. Wolf’s Head is 3 steps ahead of ordinary oils—it is 
refined these 3 steps further: 


1 EXPERTLY CONTROLLED DEWAXING—keeps Wolf’s Head free flowing even 
in cold weather, without sacrifice of important lubricating qualities. 


2 pOUBLE DisTILLING—concentrates the superior qualities of Pennsyl- 
vania motor oil—makes Wolf’s Head richer, tougher, more heat resistant. 


3 Ripe FiLteRING—removes all free carbon and other unstable, trouble- 
making impurities from Wolf’s Head Motor Oil . . . eliminates objection- 
able sludge, varnish and gum deposits. 


No wonder Wolf's Head keeps motors cleaner and younger—longer. 
No wonder cars with Wolf's Head run smoother, sweeter, give better 
all-round performance. Wolf's Head Oil Refining Co., Inc., Oil City, Pa., 


New York 10, N. Y. 


FAOTOR OIL AND LUBES 


100% PURE PENNSYLVANIA GP P.G.C.O. A. PERMIT NO. 6 
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NEW PRODUCT 
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AUTO-MAGIC lighter provides one light- 
ed cigarette at a time by merely pulling 
out the lower drawer. A_ self-contained 
humidor ts designed to keep a full pack 
fresh. It selis for $4.95 retall and is made 
by George T. Franck Co., South Gate, 
Cait. 










THE DEVELOPMENT of a complete air- 
operated pump and spray gun unit for ap- 
plying underbody protective materials has 
been announced by Balcrank Inc., Cincin- 
nati. Called the Balecrank undercoating 
unit, an outstanding feature of this equip- 
ment, according to the manufacturers, is 
its simplicity, ease of operation and clean- 
liness. There is no waste, or ‘‘spray-loss"’ 
of undercoating compound during applica- 
tien, Balerank claims. 
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THE HITCH-AWAY for light duty trali- 
ers is offered by OChadkin Sates, Inc., 7922 
Beverly Bivd., Los Angeles, which suggests 
a retail price of $5.96. 

* 
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A NEW pump-type underbody coating 
system, for use in the sutemotive field. 





DAB, A NEW auto paint for refinishing, 
is being offered by Armolite Co., 3339 E. 
Pice Bivd., Los Angeles, a8 an over-coun- 
ter sales item as well as an inexpensive 
finish for older used cars. It requires no 
brushing or spraying, is merely wiped on, 
and dries in one hour, according to the 
company. A quart, costing $5.95, is said 
to be sufficient for one car. 

* * * 
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AAN She ek Bie 3 sible under varying conditions of tempera 
AL hh ee = ture, material consistency, air supply and 


host resistance, the company states. 
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Crowder, vice-president. 

VAN NORMAN ©C©O., Springfield, Maas., 

is introducing @ brake shoe burnisher desig- 

nated as No. 350, according to Charies R. 
* * * 
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Spray is a product of Panef Mfg. Co., Inc., 
Milwaukee. 







THE UNIVERSAL booster control valve, 
announced by Universal Lubricating Sys- 
tems, inc., Oakmont, Pa. Attached at the 
working end of the grease hose line, the 
beoster features a unique and exclusive 
compounding action that increases the 
grease pressure from two to four times 
merely by squeezing the control handle, 
the company states. Pressure is increased 
in the control valve and at the fitting—not 
in the hose line. 


changes, it is said. It will pipe half the 
air from the spare, and a few pounds from 
each of the other tires, if necessary. 












NO SETUP is necessary to grind cyl- 
inder heads and blocks to within .001 inch 
in a fraction of the time formerly re- 
quired, on the new Peterson surface grinder 
designed for auto repair shops, the manu- 
facturer states. For free folder, write 
Peterson Welding Laboratories, 1423 Vir- 
ginia, Kansas City, Mo. 

* * + 





















A NEW ALL-PURPOSE electric tube 
vuleanizer manufactured by Imco Products 
Co., 117 Bruce Ave., Stanford, Conn. 

* * 
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THE KAY lever-spray hose nozzle, for 
car washing, is offered by Kay Products, 
Cleveland Internal parts are of solid brass 
and phospher bronze. It retails at $1.85. 





ACRA-SPEED, Inc., 62 W. Union, Pasa- 
dena, Calif., is placing on the market a 
patented cam position indicator which is 
designed to save from 1% te twe hours 
on Ford vaive jobs. 














MACHINE SANDING of curved surfaces 
(wood, metal, plastics, ete.) is new pos- 
sible with the Sterling 1000 portable elec- 
trie sander, through the introduction of 
its new sponge rubber pad, according to 
Sterling Tool Products Co., 363 E. Ohio 
St., Chicago 11. 










THE No. 1044 battery service plier of- 
fered through jobbers by Whitaker Cabie 
Corp. of Kansas City. 












A NEW Rumsey oversize two-ton auto- 
mobile jack, to retail at $57.50, with an 
automatic two-speed feature, is avaliable 
now for immediate delivery, it has been 
announced by Rumsey Products, Inc., Sen- 
eca Falls, N. Y. 








THE FLUSH MASTER, an alir-operated 
a erankease cleaner made by Manufacturers 
hae Development Corp., Dayton. 

3 * * * 








A NEW-TYPE miniature central heating 
system designed te provide year-round 
comfort and convenience for those who live 
or travel in trailer conches, bas been aa- 
nounced by South Wind division of Stewart- 

arner at Indianapolis. 


gn terest eee 
See Other New Products, 
Page 54. 





FASTER AND more thorough stripping 
of carbon, paint, varnish, adhesive dirt, oil 







POWER-PAK emergency unit can be 
new. neon-infammable cold tank cleaner, used to inflate tires and put out fires, 
i go — yo ee ay 7 yt Power-Pak Products, Inc., Buffale 2, an- 
. * q . ” Ave., los Afti- nounced last week. Complete with hose and 
nounced by BR & L Mfg. Co., Tolede. | seles 1. fully charged, it retails for $6.45. 
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would have required time-and-a- 
half pay after a 48-hour working 


In the Hopper wok, wha killed by the state Sen- 








bill would have fixed the normal 
Bill Cutting Firm’s Share unit would be levied on chains op-| working week at 40 hours. Pa | 
Of Idle P OK'd in N. erating more than 500 stores. 2-6. s 
f Idle Pay — Before the Connecticut legisla- | Pa. Lawmakers Approve 


A bill reducing by one-half per-/ture was a bill to impose a tax of 
cent the minimum contributions by |$100 a year for each’ store in the |-22 Parking Lot Bills 
employers to Nevada’s unemploy-| state under five and a $500 annual|, TW Parking lot bills were 


ment compensation program has | tax on stores over five operated by |>Y ranches of the Pennsylvania 
been given final passage by the/a single chain. ae cutee aena a = 
Nevada legislature and sent to} In North Carolina, a proposal to|lish parking ‘lots wes’ paosed ty oe 


Gov. Vail Pittman for signature.| repeal the state’s license tax on eo. aces es 9 oo + 
Also given final approval were | chain stores was killed by the state after an amendment had been add- 

bills extending maximum unem-/legislature’s joint finance commit- | oq to prohibit the sale of any com- 

ployment compensation benefits| tee. Abolition or repeal of the levy modity on such lots. 

from $18 to $20 weekly, and pro-/had been urged by representatives! House bill 110, authorizing mu- 

viding that persons separated from | of chain stores, while independent nicipalities to regulate uae li- 

employment because of illness can |store operators successfully argued | cense and permit fees and require 


receive —— a the program. | for retention _— _ — <a from oa of parking 
i ots, passed the Senate a vote 
N. M. Lawmakers Hike Ore. Legislature Passes of 44 to 3 after having = ue 
Ceiling on Jobless Taxes Broader Truck Tax Sale been passed by the House. 
* . 


5 | lature has A house-approved bill providing . 
ae Psa i ay increas- | for a broadened schedule of taxa-|Mo. Bill Would Give Cities 


ing weekly maximum unemploy-/|tion against trucks using Oregon| Share of Income Tax 

nant compensation payments from | highways has been passed unani- A bill ’ cut Missouri’s income 

$15 to $20. mously by the Oregon senate. tax in half and authorize munici- 
Maximum payment periods were| The measure, which climaxes a palities to levy an equal tax on in- 

extended from 16 to 20 weeks and | six-year study by legislative interim come locally has been introduced 

it provides a sliding, downward | committees, taxes trucks on @ ton-|in the Missouri legislature. 

scale under which employers with | mile basis with fees ranging from/ ‘The pill provides that all the 

stable employment records will | six mills per ton-mile on the light-/t,x would be collected by the state, 

pay lower unemployment compen- est trucks to 37.5 mills on trucks with the cities’ part returned to 

sation taxes than those with a high | of 20 tons or more. Farm trucks | thom, Only those cities voting for 
















] Pennzoil customers come in fast when you display 
* this famous oval sign. . 
























employe turnover rate. ;e exempt. : a local income tax would be able 
” Bill Pe Uniform Registry om ares Pennzoil ofi ; 
‘Big Truck’ Bill Passes 9% e customers are consistent profit winners. 
Both Delaware Houses Proposed in Delaware ae loadi ran ie 2. They keep coming back for the quality on which 
A Senate-approved bill to in- Uniform automobile and truck ri ing e th de 
registration fees are proposed by| Sharply increased penalties for ey can depend. 








crease the maximum load limit on 
single-axled trucks to 48,000 pounds 
and on double-axle trucks to 60,000 
pounds has been passed by the 
Delaware House of Representa- 
tives. 


a bill introduced in the Delaware | overloading trucks on Kansas high- 
legislature. ways would be provided under a 

The measure would provide a| Dill pending in the Kansas legis- 
uniform $5 registration fee for | #ture. 


pleasure cars, replacing present| Under the bill, punishment for 
fees of $8 or $12, depending on a first offense could be a fine of 










This outstanding acceptance and _per- 
formance record offers a great opportu- 
nity for you to increase your profits right 










































+ * + : 
wad tas nenisinnion @og ara ee cee _ “ ~~ now, during the summer change-over sea- 
States Reject Sen hiemeter toaehe _ ca eas amen ag “a 2 a and six! son, Find out aboutit from your Pennzoil vere Te wetenists ms 1s 
E Soy ts to Hik e be reduc ced to $5. ‘The 3 motoreye it Nev. leat: Bill distributor . . . or write to us for his name. - "aoe ines rt 
Chain Store Tax |\**® |. , a Dill passed by the Nevada legio 
NEW Bn na 7 ee a Law to Enforce Liability latuve whieh would pave peeves ae papi COMPANY + Executive Offices + Oil CITY, PA. 
ceoinet. prwert stores have made Introduced in Texas the state unsuaplayment sanipenen: acaeainaliai ene dren ntti nah 


rogress thus far this year in 
sete legislative sessions through- 
out the country, a survey discloses. 
New Mexico’s House of Repre- 
sentatives killed through adoption 
of an unfavorable committee re- 
port a chain store tax bill which 
would have imposed fees ranging 
from $1 for one store up to $500 
for more than 50 stores. The meas- 
ure would have applied to retail- 
ers only and would have exempted 
public utilities and gasoline fill- 
ing stations. 


A bill that would provide ajtion act to workers unemployed 
method of enforcing Ifability| because of illness or non-occupa- a ENNZOIL 
against automobile drivers negli-|tional disability. In rejecting the 
gently causing accidents has been | measure, he questioned the consti- 
introduced in the Texas legislature. |tutionality of the bill as drawn 
It would give to the person in- and contended it would endanger 
jured, or whose property had been | the functioning of the present un- 
damaged, the right to assess a first |¢™ployment compensation act. 
lien on the vehicle of the driver ct eee 
involved. The bill also provides a Pa. Gas Pump Tax 
means of immediate possession.| Pennsylvania municipalities 
Repossession could be obtained by| would be authorized to levy an 
the negligent driver by the post-/ annual tax on each gasoline pump 
ing of a bond double the amount/ within their jurisdiction, not to 


MOTOR OJL & LUBRICANTS 






West Virginia’s legislature ad-|of the vehicle. exceed $5 per pump, under the pro- 
journed without enacting a House ere ey ae visions of House Bill 939. The bill 
bill to raise the state license tax| NN, C. Advances Measure specifies that the money is to be 






on chain stores. The measure 
would have increased the license 
tax on chains of 10 or less units 
from $10 to $30 per store a year, 
ranging up to doubling the $250 
per-unit annual fee paid by chains 
of 75 or more stores. 

Chain store tax bills were at this 
writing pending in the legislatures 
of several other states, but with 
little prospect of enactment. 

Revival of a state chain store 
tax in Minnesota was proposed by 
a bill introduced in the Minnesota 
House of Representatives. De- 
signed to raise about $100,000 an- 


used for pension funds for police- 
For Job Law Exemption sah ‘de teen! 


Exemption from North Caro- oe 2 es 
lina’s maximum hour law of male N. Y. Fee Bill Voted 
workers over 18 years of age em- D 
ployed by firms covered by or com- anand wes sapediemen a bill 
plying with the federal wage-hour hich id h ided for 
act has been proposed in the North bse 7 up coord vole regi Psa 
Carolina legislature. The bill was | };Suance Of ovr vith period unon 
subsequently approved by the Sen- | ‘'0ns “4 tg aan ie of ee 
ate manufacturing, labor and com- ar “_—— ‘ 
merce committee. 4 

North Carolina law now restricts 
adult males to 10 hours a day and Would Extend P ay 
55 hours a week. The bill would| To Jobless in Wis. 
affect, in the main, truck drivers MADISON, Wis.—With the 
and construction workers. unanimous support of its labor- 





Snap-Up Electric Gas Tank Lock 


PUSH-BUTTON CONTROL FROM DASH 
One Cap Fits All Cars 
No Drilling—Twenty Minutes to Install 


SNAP-UP GAS CAP COMPANY 


ASHLAND, KENTUCKY 






















nually, the bill would re-enact a as ate 
hain ¥ management advisory commit- 
wowed ay bl iw al-!. C. Bans Closed Shop, tee, the industrial commission 
A bill introduced in the Nevada | Kills Wage-Hour Measure . 2 ea at ws we 






legislature called for a_ sliding 
scale of taxation on all chain store 
operations based on the number 
of units regardless of whether a!) 
the stores in the chain were oper- 
ated in Nevada. The measure pro: 
posed a $10 tax on each unit of a 


The North Carolina legislature persons under the Wisconsin 
has adopted legislation outlawing unemployment compensation 
the closed shop and compulsory| system by making the law ap- 
dues checkoff. The prohibitions plicable to employers of three 
were passed by sizeable majorities} or more persons. The Wiscon- 
in both houses despite strenuous; sin law since its inception in 
opposition on the part of organ-| 1987 has covered only employers 





NEW PAINT BOOTH 
VENTILATING SYSTEM 
REDUCES HAZARDS! INCREASES PROFITS! 


The answer to your problem of paint shop fumes solved by a 
ventilation engineer. Available in a packaged kit, ready to install. 
Helps keep employees by eliminating headaches and sinus attacks. 














10-store chain and graduated up: | ized labor. of six or more. 
ward to a point where $560 per A wage and hour bill, which Under the terms of the bill Complete Reduces finish damage with filtered 
Se Re OR ae er eT nahee eee the employes of smaller firms Packaged Kit air currents. Safety and health fea-. 





v0.2. tures approved and recommended by 

$] §750 DECATUR _ insurance, fire and health authorities 

everywhere, Makes the paint shop 

most profitable department of your 
business, 







NT i : a would be covered beginning next 
Jan. 1, based upon their 1947 
employment, but laid off work- 


















Write for Circular 
PAINT SHOP DIVISION 


The National System of 
Garage Ventilation, Dept. 3-A 
St. Decatur 27, Ill. 


830 N. Church 
WORLD'S LARGEST MANUFACTURER 
EXCLUSIV 


or E 
GARAGE VENTILATING EQUIPMENT 















make liability under the unem- 
ployment benefit law equivalent 
to that under the workmen’s 
compensation law, which for 
many years has applied to all 
ome NEW HOME of William Motor Co. (H . opie 
a tely 6,000 square fect, ne a we ae Ore., comprises approxi more. 
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New Carburetor 
e .J 
On Pontiacs Said 
© es 
To Curtail Pings 

PONTIAC. — Vacuum - metering 
carburetors producing the “ping- 
less” performance hitherto achieved 
only with high octane gasoline 
now are standard equipment on 
both six and eight-cylinder 1947 
Pontiacs, General Manager H. J. 
Klingler reported last week. 

Vacuum-metering feeds the en- 
gine a slightly richer mixture dur- 
ing gradual acceleration, eliminat- 
ing or reducing the tendency to 
ping. The effect, Klingler said, is 
the same as using a higher octane 
fuel, and “results in smoother 
operation than ever before.” 

Both Pontiac sixes and eights 
use a triple-venturi down-draft 
carburetor, which was said to be 
simple in design and efficient in 
operation. Down-draft carburetion 
makes use of the force of gravity 
in feeding gasoline vapor to the 
cylinders, and provides easier start- 
ing in cold weather, Pontiac 
claimed. 

A concentric float bowl is an- 
other feature of Pontiac carbure- 
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SIX NEW TWIN-POST HOISTS just installed in the service department of Corwin- 
Fargo, N of 


Churchili Co. (Chrysler), . N. Dz 
in operation. 





tion. It insures against starving 
performance during sharp turns to 
the right or left and maintains 
normal operation, Klingler said. 
The Pontiac eight uses dual car- 
buretion, with each carburetor 
throat serving only four cylinders. 
This not only improves perform- 
ance, but wrings fhe maximum 
mileage from each drop of gaso- 
line, according to Klingler. 
Stevens to Build 
CPA has approved construction 
of a new garage building for the 
Stevens Point Motor Sales, Stevens 
Point, Wis., to cost about $35,000. 
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Power-Pak to Build 


Plant in Buffalo 

BUFFALO. — Power- Pak Prod- 
ucts, Inc., will break ground soon 
for a $250,000 plant at Military 
Rd. and Sheridan Drive, Anthony 
L. Mikulec, president and general 
manager, announced here last 
week. The plant will contain 23,000 
square feet of space. 

The plant will make tire inflat- 
ers, tire spreaders, auto utility 
lights and other auto products. 


It costs you about a penny-a-day to keep 
abreast of the automotive news—better re- 
new NoW! 
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Riding on Oil 
British War-Born Shock Absorber Bought 
By Gabriel for U. S. Use 































CLEVELAND. — A device that 
may revolutionize the present sys- 
tem of springs and shock absorbers 
for automobiles, trucks and other 
rolling and industrial equipment 
has been brought over from Eng- 
land by the Gabriel Co., manufac- 
turer of auto shock absorbers, it 
was disclosed here last week. 

Back home after a European 
business trip, L. W. Klein, com- 
pany executive vice-president, an- 
nounced that he had signed a con- 
tract with Dowty Equipment, Ltd., 
Cheltenham, England, for exclusive 
manufacturing rights for an ap- 
paratus which British planes used 
during the war as direct action 
shock absorbers. 

Engineering and test work is 
now underway in the Cleveland 
plant, said Klein. He explained that 
it may take as much as four years 
before the shock absorber, similar 
to the cylindrical hydraulic appar- 
atus now used on U. S. planes, can 
be adopted to ground rolling stock. 

One difference is that both the 


impact and rebound are oil-cush- 
ioned by compression instead of 
air on impact and oil on rebound. 
This, according to Klein, insures 
full liquid comfort. 

He added that four of the 
Dowty - Gabriel shock absorbers 
would be used on each car. They 
would replace the -present coil or 
leaf springs and conventional shock 
absorbers. 

The possible four-year experi- 
mentation time, he pointed out, 
would give car manufacturers a 
chance to retool to take full ad- 
vantage of the new springs and 
shock absorbers. 

As for present company opera- 


New Regroover 
Is Adaptable 
To All Pistons 


FARMINGTON, Mich.—Groove- 
Rite, a new piston regrooving tool 
with adapters for widening and 
deepening the grooves in Ford, 
Chevrolet, Plymouth and Dodge 
pistons to micrometer accuracy, is 
now being manufactured by 
Groove-Rite Tool Co. 

This new tool, the company said, 
“has passed every test for accur- 
acy on rebuild production work, 
is accurate to .001 of an inch and 
adjustable up to 4-inch pistons.” 









It regrooves or chamfers all 
grooves with but one setup, accord- 
ing to the producer. 

“It will chamfer and remove 
carbon deposits from the grooves 
of Ford steel pistons with warped 


At you have to do is fill in the 
coupon below, mail it, and you'll 
receive your latest, up-to-the-minute 
Rinshed-Mason wall chart. All prin- 
cipal 1946 and 1947 auto body col- 
ors are listed by name, manufactur- 
er’s code number and R-M number. 
Makes your matching job easy! 
Write today while our supply is 
plentiful. 


Laboratory controlled, pretested R-M 
products quickly relieve the worry 
and extra work of paint jobs. They're 
easy to handle, dry quickly and 
evenly, require little sanding or pol- 
ishing. You're swre when you work 
with R-M lacquers or enamels .. . 
used on America’s finest cars! 
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and distorted ring lands. It re- 
trues the lands to original speci- 
fications and removes the carbon 
from all grooves in on easy opera- 
tion. Actual working time’is ap- 
proximately 30 seconds per pis- 
ton.” . 

Adapters are available for in- 
serting or cleaning heat dam 
grooves on certain pistons, reliev- 
ing top lands to prevent knocking. 
The tool cleans carbon from all 
grooves in Chevrolet, Plymouth 
and Dodge pistons in one operation, 
it was stated. 

Adapters are now being designed 
to adapt the Groove-Rite tool to 
fit all pistons up to and including 
four inches in diameter used in all 
car makes. Address Groove-Rite 
Tool Co., 31625 Grand River Ave., 
Farmington, Mich. 


Bristol Aero Producing 


New British Auto 
LONDON.—(UTPS)—The Bristol 
Aeroplane Co. has entered the pas- 
senger car field and started pro- 
duction on its new models, which 
will retail for between $5,000 and 
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RINSHED-MASON CO. 
5935 Milford Ave. 
Detroit 10, Mich. 


Rush me my free wall chart of 46-47 colors: 
















Name____ eee $6,000 
; The Bristol will be a six-cylinder 
Address ; car developing 85 horsepower at 
: 4,500 r.p.m. Cruising speed will be 
Ci s ; about 75 m.p.h. and gasoline con- 
iy ; sumption about 26 miles a gallon, 





according to the company. The car 
will be available in cabriolet and 
saloon models. 


Warrensburg Motor Co. 


Warrensburg Motor Co., Second 
and Pine, Holden, Mo., has been in- 
corporated listing $100,000 author- 
ized capital stock by E. L. Gelladay, 
HL D. Golladay and Byron Spencer. 
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' place the next incoming vehicle and 
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Garage Owners 
Of Miami Beach 
Form C of C Unit 


MIAMI BEACH, Fila. 
owners were. organized recently 
into a close-knit trade organiza- 
tion whose long-range goal will be 
to provide local residents and win- 
ter visitors with uniform stand- 
ards of service. 

At a recent meeting, representa- 
tives of nine shops launched the 
new group, to be wp ge Sg 
3. Periodic time checks are made rage Owners Assn. 0! ami 
on the job to determine if any de- — Chamber of Commerce. 
lays are encountered on the ser-| disturbed in his job of keeping tab on every repair job in the shop. The work sheet, cers elected =were William 
vice. Completion of one phase of | which is printed en long rolls ef paper and is wound on two synchronized rollers in the Goodman, of Giant Garage, chair- 
the job permits quick reassignment | Ser , X-. = , Se 6 ae te eee and Al Lowy, of Lowy’s Ga- 

aweiting parts, eperater always knews where stage | rage, executive committeeman. 


to another post—if necessary—for 
the next phase. The group will form a new sub- 


of 
Further profits for the service | managers because immediate check Would Exempt Haulers division of the chamber of com- 
departments without expensive |c#n be made on any department] p,...ons owning and operating oe eae po aggre — 


facilities is reported | without the necessity for tedious wned 
possible by use of such speed- | hunting for department personnel. mabey in ‘mania de anne sie bade ew ee it. See 
up systems of breaking service | One installation is said to havelerty, baggage or freight would be! chamber division chief announced 
bottlenecks. Added profits soon | increased a car dealer’s service ca-|exempted from the public utility As its initial . ° 
absorb the cost of the installa- | pacity from 60 cars per day to 90/law under the terms of Pennsyl-| i)", > Sains ont the a 
tion. Increased efficiency of per- jcars per day, thereby increasing|V@nla House Bill 877. urge enforcement of a ‘ordinance 
sonnel also results. his dollar volume of business pro-| yoy get the best results in our Classifiea | Prohibiting filling stations from 
Calco reduces leg work of service | portionately. Section, inside back cover. undertaking major auto repairs. 









Shop’s Nerve Center 


Firm Claims 100 Cars Per Day Minute-Controlled 
By One Man With New System 





sold on services by a ground floor 
service salesman who fills out the} — 
service ticket and turns it and 
the car over to a car jockey. 

2. The car jockey runs the car 
up to the second floor where the 
dispatcher assigns car and job to 
the best available service stall and 
enters the vehicle information on 
his roller chart. record. 


DETROIT. — Positive control of 
service traffic through the shop 
with multiple floors or expanded 
layout and elimination of idle work 
stall time is reported possible by 
development of an intercommuni- 
cation dispatch system for dealer- 
ships and garages by the California 
Telephone & Electric Co. 

Called Calco, the unit combines 
the functions of intercommunica- 
tion equipment with a visible rec- 
ord and operating scheduling meth- 
od. A continuous roll form before 
the dispatcher becomes a control 
board where the current day’s busi- 
ness.is always visible and protected 
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IT’S RUMORED THAT 


a large manufacturer plans a jet model car: 


If anyone has a jet car up his sleeve, he’s not talking. We did 
mention this rumor to a harried traffic court judge, though, 
and all he said was ‘““OH NO!” and fainted. 


from smear and dirt by a plate 
glass cover. Complete repair rec- 
ords for as long as a month can 
be kept on the one sheet, enabling 
the dispatcher to easily. go back to 
the job that has been held up for 
parts. 


First installation of the sys- 
and 





The McCarthy installation con- 
sists of a central dispatching unit 
and 34 out of a possible 40 stations 
in operation and handles an aver- 
age of between 100 and 125 cars per 
day. It is expected that with in- 
creased use and adaption, this fig- 
ure can be hiked considerably. 


The Calco system is said to be 
the answer to controlled movement 
and location of vehicles in large 
service areas where volume jobs 
often bottleneck because of uneven 
distribution of labor force and work 
duplication. The new system en- 
ables a central authority to con- 
stantly oversee the progress of 
work being done on each vehicle. 

Every unit is under check from 
the time it enters the shop until it 
has been completed and returned 
to the customer. The dispatcher 
thereby knows when and where to 


IT’S RUMORED THAT 


gasoline will be sold by the pound! 


That’s not as silly as it seems. According to Mr. J. W. Vaiden, 
Vice-President in charge of research for Skelly Oil Company, 
“There are times when gasoline in solid form would be an 
advantage—long trips, expeditions and the like. So though it’s 
only a rumor, I won’t say it won’t be done someday.” 


Contributed by Perry A. Ronan 
Los Angeles, California 





IT’S RUMORED THAT 


next year you can fly coast-to-coast in 5 hours! 


The way jet planes have been streaking across the skies it 
certainly seems possible that before long we’ll enjoy break- 
fast-to-luncheon flights from New York to California. Natu- 
rally, however, getting a definite date on this rumor would be 


who is best able to handle the job. I \ 
impossible. Want to guess? 


Rapid dispatching of vehicles en- 
ables a stepup of shop production 
by overcoming non-productive de- 
lays between the completion of one 
job and the beginning of another. 

One feature of the Calco installa- 
tion is a high frequency pickup 
mike enclosed within each shop 
speaker and which permits me- 
chanics to answer questions with- 
out leaving the job. Even with 
grinders and machinery in opera- 
tion, the speaker can be heard 
and replies, when pointed direct- 
ly toward the mike, can be easily 
distinguished from shop noises by 
the dispatcher. 








IT’S RUMORED THAT 


Perfect Circles are guaranteed to stop oil pumping in badly 
worn engines and cases of extreme cylinder taper! 


Right! There is a Custom Made set of PC rings which is the 
right combination to take care of any condition in any cylinder 
that can be cured by piston rings. No wonder more and more 
Doctors of Motors are depending on Perfect Circles to stop 
oil pumping in badly worn engines—in cases of extreme 
cylinder taper. 





Perfect Circle Corporation, makers of Perfect Circle Custom Made Piston Ring Sets, will pay fifty dollars 


($50) for each rumor, fact or fiction, accepted for this page. Send your rumor to Rumor Page, Perfect Circle, 
Hagerstown 5, Indiana. All contributions become our property and cannot be returned or acknowledged. 


The McCarthy operation consists, 
| basically, of three steps. They are: 
1. Upon entry, the customer is 
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Specialists in Automobile 
Finanee Insurance i 


Resolute, world’s largest exclusive insurer of automo- 
biles for independent finance companies and dealers 
financing their own time-sales, offers increased profits F 
and complete protection. 


Write for Full Particulars i 
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Cutting the Pacemaker Cake . . . 


MORE THAN 100 press representatives attended the Nash “Official: Pace Press 
Party,”’ held at the Indianapolis Athletic Club. Standing behind this huge i oo, 
left to right, F. L. Black, Nash director of public relations; Wilbur Shaw, president of 
the Indianapolis Speedway; H. C. Doss, Nash general sales manager; L. B. Hakes, 
Cincinnati zone manager, and N. F. Lawler, Nash advertising director. At the party, 
Shaw officially announced the selection of Nash as the 1947 Pace Car to lead the 33 
fastest qualifiers for the race opening lap. 
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H. C. DOSS (left), general sales manager of Nash, and Wilbur Shaw, president of 
Indianapolis Speedway, prepare to carve a roasted suckling pig at Nash press 


the 
party at Indianapolis. 
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NADA Director Calls for 100 Pct. Membership 
To Fight Inroads on Profits 


BURLINGAME, Calif. — Impera- 
tive need for 100 percent dealer 
participation against practices that 
would take away long established 
sources of dealer profits was voiced 
here last week by G. O. Smalicomb, 
Northern California director of 
NADA. 

Calling attention to the inroads 
which are being made ‘continually 
on dealer profits, Smallcomb advo- 
cated immediate steps to enroll an 
additional 15,000 dealers through- 
out the country in a campaign to 
present a united front against such 
profit whittlings. 

“Complaints have been made 
by dealers of every line,” Small- 
comb said, “that the factories are 
taking away, through various 
practices, some of the long es- 
tablished sources of dealer prof- 
its. Finance companies and some 
insurance organizations are 
threatening to take away from 
us our handling of time sales 

” 


transactio 
“Summing pp all of these real- 
istic situations, it impressed me 


.that we are very fortunate to have 


our unién of automobile dealers in 
the semblance of the NADA. The 
only weakness in our picture is 
that the other fellows are organ- 
ized 100 percent and we are not.” 

Smalleomb told also of a letter 
which he has sent to his congress- 
man and district representatives 
regarding the difficulty of present 
taxation burdens on dealers. To 
highlight his argument, Smalicomb 
referred to a case history in which 
a dealer of his acquaintance had 
earned $100,000 last year in the 


WHEEL 


Stnadtion of The Yaa 


TRIMWHEEL is something new, different, 


beautiful ... 


something to step up your sales 


and profits. For TRIMWHEEL gives distinct- 


ive, streamlined beauty to every car... 


con- 


ceals wheel structure, improves the new car — 
modernizes the old. Made entirely of heavy 
gauge steel, TRIMWHEEL consists of double- 


coated white baked enamel ‘wheel 


trim, and 


gleaming hub cap heavily chromium plated to 
car manufacturers’ specifications, The complete 
one-piece TRIMWHEEL unit snaps on or off 
freely, holds securely, retains its shape, and can- 
not be injured by abuse or tire blow-out. Mini- 
mum inventory —two stock numbers (fitting any 
15" or 16” wheels), serves practically all cars, 
new or old. Attractively packaged—four TRIM- 
WHEELS, retaining rings, Schrader valve stem 
extensions, all ready for quick installation. 


automobile business but actually 
lost money on the operation. 

“He paid approximately $73,000 
of his earnings to the federal and 
state governments,” Smalicomb 
said. “Prewar, the $27,000 remain- 
ing would have been a substantial 
earning for him. Inasmuch as the 
$27,000 that he is presumed to have 
made has 50 percent less purchas- 
ing power than prewar, his $100,- 
000 has diminished greatly. 

“In order to have made this 
$100,000 last year, he had to build 
a new building which cost him 
$60,000. Prewar he could have built 
this building on the basis of $1.90 
per square foot. In 1946 it cost 
him $7 per square foot. In other 
words, the building which would 
have cost him $20,000 prewar, now 
costs $60,000. 

“There are no signs to indicate 
that building and other costs will 
go down for some time to come. 
There are many other considera- 
tions where his remaining dol- 
lars would dissipate. Now how 
much money did this dealer actu- 
ally profit last year? 

“Under our present tax structure, 
individual business cannot expand. 
Our American system has been suc- 
cessful up to the present time be- 
cause it has been possible for peo- 
ple to do things and profit there- 
from. We cannot profit under the 
present tax structure because the 
process of taxation will extermi- 
nate. 

“Furthermore, as speculative as 
business was before the war with | 
its very high mortality rate, when | 
a business is successful, is it an 
enemy of the public? Should it be | 
fined in proportion to its ability 
to survive? 

“Certainly a 20 percent reduction 
in the higher income brackets will 
not be excessive, and I believe will 
be conducive to perpetuating our 
American system, rather than the 
— plan of absorption by tax- 
ation.” 


Hudson Transfers 
Smith to Cincy 


Appointment of 
Robert M. Smith 
as zone manager 
of Hudson Sales 
Corp. here has 
been announced 
by George H. } 
Pratt, general 
sales manager. 
Smith, who has 
been with Hud- 
son for many 
years, was for- ; 
merly assistant 

zone manager at Detroit. 


Radar-Like Detection Unit 
Finds Nails in Tires 


A device that allows easy, instant 
detection of nails, tacks, wire, 
needles and other ferrous metals 
in tire casings before they cause 
punctures, has recently been intro- 
duced by Modern Merchandisers 
Inc., Chicago, under the trade- 
name “Puncture Policeman.” 


The new unit is a small, single- 
unit instrument without electrical 
circuits built around a special alloy 
floating permanent magnet. Limits 
of attraction are not affected by 
rim, spokes, lugs or the reinforcing 
wire found in ordinary tires. A 6- 
watt signal bulb operates from or- 
dinary 110 volt outlet and weighs 
only two and one-half pounds. Also 
available in completely self-con- 
tained Battery Model. High quality 
rubber cable and plug are standard 
with each unit. List price $19.75 
each. For complete information 
write, Modern Merchandisers Inc., 
111 W. Jackson Blvd., Chicago 4, 
Til. 


George Cooper & Son 

Dale D. Cooper has been appoint- 
ed general manager in charge of 
operations of the George Cooper 
& Son Motor Sales, Columbus, O., 
now located at 2800 E. Main St. 
Richard Conrad has been named 
used-car buyer. The company is 
erecting a building adjacent to its 
used car lot for sales and service 


purposes. 


Firestone Issues 
Inclusive Book 


On Farm Tires 


AKRON.—A new manual con- 
taining complete information on 
the selection, handling and main- 
tenance of farm tires of all types 
has been published for tire and 
implement dealers by Firestone 
Tire & Rubber Co. 

Contents of the new manual in- 
clude tire specifications for all 
tractors, combines and farm im- 
plements; up-to-date instructions 
on wheel cut-down changeovers, 
and mounting, demounting and re- 
pairing of farm tires and tubes. 

Data on tire construction, tire 
load capacities, recommended _in- 
flation pressures and liquid weight- 
ing of tractor tires is also included 
in addition to information on re- 
treading services. 

Data tables on rims, batteries 
and spark plugs also are provided 
in the 76-page booklet, which is 
fully illustrated. 

Also to be found in the manual 
is a discussion of Firestone’s ex- 
tensive farm program, which en- 
compasses rural youth activities, 
sponsorship of the Champion 
Farmers Assn. of America, and 
educational exhibition tours of 
grand champion steers. 


First Auto Show 
Travel Models Exhibited 


At Detroit Exposition 


DETROIT.—The automobile in- 
dustry demonstrated last week 
how it is preparing to meet the 
traveling and recreational demands 
of millions of motorists. 

The annual Detroit News travel 
exposition, staged at Convention 
Hall here, was the setting for the 
first industrywide display of new 
models since before the war. 

Each manufacturer exhibited a 
1947 model in booths which were 
specially designed to fit the theme 
of the exposition. The automobile 
section occupied nearly a quarter 
of the exposition hall. 

The Automobile Manufacturers 
Assn. announced a month ago that 
no regular automobile shows will 
be held until next year because of 
scattered model changes through- 
out the rest of 1947. 

Some of the most recent passen- 
ger-car offerings were displayed at 
the travel show, including Ford 
Motor Co.’s “springtime” models. 
A complete list of the cars shown 
follows: 

Buick Roadmaster convertible, 
Cadillac Series 62 convertible, 
Chevrolet two-tone blue Fieetline 
sedan, Chrysler Town and Country 
convertible; DeSoto Suburban, 
Dodge Custom convertible, Ford 
sportsmen’s convertible, Frazer 
Manhattan sedan, Hudson Commo- 
dore eight convertible. Also Kaiser 
Special sedan, Lincoln Continental 
cabriolet, Nash sportsmen’s station 
wagon, Oldsmobile Series 98 sedan, 
Mercury town sedan, Packard Cus- 
tom Super Clipper sedan, Plymouth 
Special Deluxe convertible, Pontiac 
Streamliner 8 sedan, Studebaker 
Commander Regal Deluxe club 
coupe, and Willys station wagon 


B. C. Shops Fight 
All-Night Hours 


VICTORIA, B. C.—The Victoria 
branch of the Garage and Motor 
Trades Assn. has charged that 
pressure is being exerted by large 
oil companies in British Columbia 
to force service stations to remain 
open 24 hours per day. 

The statement said that oil com- 
panies knew “full well’ that sta- 
tions could not be operated with- 
out loss during the night hours 
with the exception of one or two 
stations which combined sales 
with garage services. Representa- 
tives are expected to meet oil com- 
pany officials to discuss some ar- 
rangement which will avoid opera- 
tion at a loss. 


Kurts-Meder : M. Leta 


Kurtz-Meder Motors, Inc., Whee}- 
ing, W. Va., with maximum capital 
of’ $25,000, has been granted a 
charter by the secretary of state. 
Incorporators are A. B. Kurtz, A. 
D. Meder and Charlies Holderman. 














Triple Capacity 
Claimed for New 
‘Ful-Fi? Battery 


AKRON.—A new development in 
automobile storage batteries, pro- 
ducing a battery requiring virtu- 
ally no attention from the car 
owner, was announced last week 
by Seiberling Rubber Co. 

The product, to be available 
shortly to the company’s indepen- 
dent tire distributors, is the Sei- 
berling “Ful-Fil” battery, which, 
it is claimed, needs refilling with 
water only three times a year in 
normal car service. 

A company announcement said 
the battery has a liquid reserve 
three times that of a conventional 
car storage battery, permitting 
evaporation over a four-month pe- 


Other features of the product 
include the use of fibre glass in- 
sulation between plates, which, it 
is claimed, minimizes “shedding” 
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the plates. This is one place where 
space is saved, according to the 
announcement. m 

The “Ful-Fil” battery was also 
claimed to have a larger power 
reserve than conventional batter- 
ies. At the same time, the addi- 
tional liquid lowers the average 
strength of the battery acid, giv- 
ing the battery longer life without 
reducing its electrical capacity, 
Seiberling said. 





Lathe Attachment 


A powerful electric grinding at- 
tachment for use on lathes and 
other machine tools has been de- 
veloped by the South Bend Lathe 
Works. Designed primarily for pre- 
cision external grinding, it is 
equipped with a grinding wheel 
which is driven by a constant- 
speed continuous duty ‘%-horse- 
power motor. Complete informa- 
tion is available by writing to the 
South Bend Lathe Works, 137 E. 
Madison St., South Bend 22, Ind. 


OPERATIONS FROM REAL LIFE 
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right down in the heart 


of the motor . . . need “measured 
tensioning” to fulfill cheir function 
properly. A Snap-on Torqometer 
does the job accurately . 
“guesswork” .. . and gives you “factory-pressure” 
every time. You eliminate dangerous distortion because 
you know the tension to the exact foot-pound. 


Snap-on Torqometers should be used not only on 


MAIN BEARINGS... 


« 
i 


NS FP 


. . eliminates 


main bearings, but on cylinder stud nuts, connecting rods, 


clutch assemblies, flywheel nuts, etc. Simply set the dial at 


the tension required and tighten ’til the pointer reaches 
zero. “It’s as easy as reading your watch.” 


Sizes from zero to 30 in. lbs., up to 2,000 ft. lbs. 


Available through Snap-on’s nationwide, direct-to-user tool 


service. “Ask your Snap-on man” , . . or write for free 
copy of Snap-on’s car and truck tension chart. .. 
and the new complete catalog of 3000 Snap-on tools, 


SNAP-ON TOOLS CORPORATION 


28th AVENUE e 


KENOSHA, 


WISCONSIN 
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‘Confidence in Future’ 
That’s the Lesson Students Say They’re Learning 


SERVICE SECTION 





At Ford’s New Dealer School 
"eee Sch Gin ah oltedent “oueen 


DEARBORN, Mich.—“Confidence 
in the future” is the lesson being 
learned by 33 Ford dealers’ sons 
now in attendance at a six-week 
session of the Ford Motor Co.’s 
Merchandising School, it is be- 
lieved by students interviewed by 
Automotive News last week. 


Under the directorship of “dean” 
Crosby M. Kelley, the school is 
open to selected employes of Ford 
and Lincoln-Mercury dealers be- 
tween the ages of 21 and 36, whom 
the dealer is generally preparing 
for managerial duties. The only 
requirement is that the man be 
actively engaged in the dealership 
business and qualified within the 


age limits. 

“The purpose of this school,” 
Kelly said, “is to give sponsored 
personnel of Ford and Lincoln- 

dealers a course of 
training which will fix in their 
minds not only a well rounded 
authentic picture of the Ford 













efficient 
knowledge of the fundamentals 
eae in a successful dealer- 

Pp 
J. R. Davis, Ford vice-president 
and director of sales and advertis- 
ing, in welcoming the students, 
described the school as another 
step in the Ford program of 
strengthening its selling organiza- 
tion to achieve leadership in the 
low priced field. 

The course includes discussions 
of the history and present organ- 
ization of the Ford Motor Co., Ford 
merchandising methods, dealers’ 
accounting procedures, business 
management, marketing, advertis- 
ing, public relations and retail 
sales management. 

Also included in the curriculum 
is used car and truck merchandis- 
ing, finance and credits, parts and 
service and a general familiariza- 
tion with the manufacture of Ford 
products, Kelly said. Schedules are 
planned for top executive person- 
nel of the sales and advertising 
division to serve as instructors at 
special sessions. 

Of the 83 men attending the 
first session, 16 are married and 
17 are single. Their average 
schooling shows three years of 
college per man, with 14 being 


age age is 26 years, with an 
average military service record 
of three years. Dealership ex- 
perience averages two-and-a-half 
years. 

When asked what had been the 
outstanding feature of their school 
sessions so far, the students— 
through one of their members— 
declared that the best phrase they 
could use to denote the collective 
result was: 


“This permits us to really see 
the new Ford Motor Co.” and that 
the curriculum had given them 
“confidence in the future.” 


Veterans in the class are quick 
to note that the school has awak- 
ened in them realization of an ob- 
jective. For the first time, many 
of them said, they had come to 
realize the sales potential of their 
trade and the opportunities before 
them. 

Present, too, is a youthful en- 
thusiasm to make “Ford First,” 
tempered with the training in re- 
tail sales made available to them 
by veteran Ford merchandisers. 


Premium Lines 
Resumed by 
General Tire 


AKRON. — Resumption of manu- 
facture by the General Tire & 
Rubber Co. of its premium tires 
for the retail market was an- 
nounced here last week by W. 
O’Neill, president. 


“We are again manufacturing the 
premium merchandise on which the 
General reputation was built,” 
O'Neill said. “We are now more 
than ever before using every re- 
source within our power to stress 
quality in our tires. We have some 
of the industry’s greatest scientists 
continually improving the General 
rubber products, particularly our 
tires.” 

W. E. Fouse, vice-president and 
treasurer, pointed out that General 
sales last year totaled $105,883,559, 
the greatest in its history and said 
that the company had sold more 
quality tires since government re- 
strictions were removed than all 
its competitors combined. 


Unanimous reelection of the 
board of directors and the naming 
of A. W. Phillips as general manu- 
facturing manager was announced 
at the same time. 


Mass. Dealers 
To Meet June 4-5 


BOSTON. — The Massachusetts 
Automobile Dealers Assn. will hold 
its 1947 convention June 4-5 at the 
Hotel Statler here, it was an- 
nounced week by William 
Plunkett, manager. 
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Latins Get Most Trucks. . 
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Canada, S. Africa Top 


Car Exports 


DETROIT.—Canada, the Union 
of South Africa and Mexico led 
the rest of the world in the im- 
port of American-made new cars 
jast year, according to a report 
on automotive exports released by 
the American Manufacturers Assn. 

Three Latin-American countries 
—Mexico, Brazil and Argentina— 
were the leading recipients of new 
trucks produced in the United 
Sta 


tes. 

The AMA reported that 116,644 
new cars were exported from 
this country during 1946. The to- 
tal value of these exports was 
estimated at $122,227,198. 

A total of 166,010 new trucks 
were sent abroad, the value of 
which was placed at $222,601,532. 
Trailer exports totaled 14,138 for 
a value of $8,729,268, while 2,240 
bus chassis were shipped outside 
the country—a value of $3,327,973. 

Mexico led in the import of both 
used cars and used trucks and 
buses. Only 2,482 second-hand cars 


were exported during the year, the | 


value of whith was $2,671,977. For- 


eign lands received 10,203 used | 
trucks and byses, a value of $14,- | 
370, 


The top 10 nations in new-car 
exports last year, and the total 
each received, were as follows: 

Canada, 13,769; Union of South 
Africa, 13,269; Mexico, 10,600; 
Brazil, 3,916; Sweden, 7,561; Ar- 
gentina 7,545; Belgium and Laux- 
embourg, 6,709; Australia, 4,418; 
Netherlands, 3,609, and Cuba, 


Major European countries, par- | 


ticularly those which have auto- 
motive industries of their own, 
were near the bottom of the list. 
France got only 313 new cars all 
year, Great Britain only 126 and 
Italy only 68. 
Only 7 Cars for Russia 

Russia received a grand total of 
seven American new cars in 1946, 
all of which were believed to have 
been specially ordered for high So- 
viet leaders or officials in the U. 
S. embassy. 

Following the top 10, other coun- 
tries placed in this order: 

Venezuela, 2,496; Philippine Is- 
lands, 2,250; Colombia, 2,237; Egypt, 
2,172; Switzerland 1,820; India and 
dependencies, 1,616; Chile, 1,600; 
Denmark and Faroe Islands, 1,374; 
China, 1,372 and Uruguay 1,190. 

Portugal imported 1,116 new cars 
from the U. 8.; Norway, 967, and 
Peru, 928. Approximately 100 other 
nations received amounts lower 
than this. 

The Near Eastern market re- 


ceived the following allotment of | 


new cars: Turkey, 458; Syria, 
492; Iraq, 236; Iran (Persia), 604; 
Palestine and Trans-Jordan, 432, 


and Saudi Arabia, 279. 
The only countries not to get 


any new U. 8S. cars last year were | 
Greenland, British Guiana, the | 


Falkland Islands, Albania and New 
Hebrides. 

Mexico’s import of 20,237 new 
trucks and Brazil’s of 18,0560 were 
far and away the highest in U. S. 
shipments abroad. Other countries 
ranked as follows: 

Argentina, 9,773; China, 9,224; 
Sweden, 8,753; Venezuela, 8,385; 


FAST-FILLING 
NON-SPILLING 


SCULLY SIGNAL COMPANY 
41, Mass. 
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Canada 7,760; Denmark and Faroe 
Islands 7,467; Colombia, 5,747, and 
Philippines 5,706. 

Other Nations in Europe 

Of the major European nations, 
Russia received 77 trucks; Great 
Britain, 17; France, 571; Italy, 322; 
Spain, 235, and Poland, 390. Ger- 
many’s four zones of occupation 
got only 17 new cars and seven 
new trucks during the year. 


The second highest 10 countries 


in truck import were: 

Belgium and Luxembourg, 4,457; 
Cuba, 3,641; Chile, 3,538; Australia, 
3,185; Peru, 2,791; Portugal, 2,743; 
India and dependencies, 2,661; Uru- 

, 2,145; Turkey, 2,123, and 


guay 
Netherlands Indies, 2,122. 


Leaders in receipt of U. S.-made 
trailers were: 

Mexico, 2,623; Argentina, 2,242; 
Canada, 1,738; Venezuela, 1,407; 
Colombia, 797; Cuba, 656; Union of 
South Afri 612; Brazil, 402; 
Chile, 380, and France, 3565. 


more than doubled the total 


Naga te ate 


any other country in this field. 
Other leaders were:. Canada, 341; 
China, 215; Cuba, 144; Brazil, 113, 
and Philippines, 145. 

An import of 6,545 used trucks 
and buses elevated Mexico to the 
leading spot in this category. Fol- 
lowing were: 

Cuba, 812; Canada, 421; Vene- 
zuela, 367; Argentina, 365; Brazil, 
342; Colombia, 253; Dominican Re- 
public, 229; Philippines, 175, and 
Poland, 109. 


Deviney Motors 

Deviney Motors, Inc., Raleigh, N. 
C., has been formed with author- 
ized capitalization of $100,000 to 
engage in the automobile business. 
Principals are S. J. Deviney jr. 
C. R. Reynolds and Mrs. Mahalah 
Deviney 


WAA to Refund 
In ‘Lemon’ Sales 


CHICAGO. — Complaints from 
veterans over the condition of 
some of the 8138 motor vehicles 
offered at a recent WAA sale here 
drew a reply from Bruce. J. Brown, 
regional acting administrator, who 
said that money will be refunded 
on cars and trucks that prove un- 
satisfactory. 

William D. Rayburn, regional 
automotive and machinery division 
chief, also called attention to op- 
portunities afforded vets to inspect 
cars and trucks at specified loca- 
—— 10 days in advance of all 

es. 





Interesting items in Bob Finlay’s adver- 
tising column. 


q 


A Lexicographer is a man who compiles 


dictionaries. As 


a result of years of 


study, he’s become a specialist! 


Ser 


Authorized 


ee Man?” 


Your “Factory Authorized Service Man” 
is a specialist, too! His special field 


is car care, and 


what he knows can 


mean extra mileage and more carefree 


driving for you. He knows, for example, 


the importance of proper repair parts, 


Like new piston 


rings, tested and 


proved especially for worn engines by 


the same men who designed your car's 
original rings. For better driving, see 
your “Factory Authorized Service Man” 
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—Auto Advertising — 


Seen on Research 
By Bob Finlay 


“With business entering a new 
and crucial phase of economic de- 
velopment, research will be more 
necessary and can make greater 
contributions than at any earlier 
time in our history,” Frederick 
Reynolds, vice-president and direc- 
tor of research of Geyer, Newell 
& Ganger, said in addressing the 
Dayton (O.) Advertising Club last 
week. 

“Advertising and market re- 
search today are taking away some 
of the guesswork and replacing it 
with greater confidence in our 
judgments and decisions for the 
future,” he said. 

Reynolds said there must be 
more research especially in_ re- 
evaluating markets, products and 
appgals. 


“People are not going to spend 
twice the amount of time reading 


——— 


magazine and newspaper ads, nor 
will they spend twice the amount 
of time they used to in listening 
to the radio,” he said. “Yes, they 
must buy twice the amount of 
goods and services (as before the 
war) to keep pace with the econ- 
omy in which we now live. Doesn’t 
this mean a sizable improvement 
in the efficiency of all advertising 
and selling? I think so.” 


Bantam Campaign 

American Bantam Car Co., But- 
ler, Pa., will open its spring ad- 
vertising and promotion campaign 
on advanced design Supercargo 
truck trailers with an increased 
appropriations and a newly ap- 
pointed agency, Ketchum, MacLeod 
& Grove Inc., Pittsburgh. 

In its campaign, Bantam will 


Scant 


use a complete list of trade maga- , teen are devoted to the automobile 
zines in the truck and trailer field, industry. 
and a selected list of sectional and 
state trucking association journals Dealer Account 
, ly , 
throughout the oomntsy. Large Sally Bing & Haas, Cleveland advertis- 


newspapers also will be used to 
Ban tors. ing agency, has been awarded the 
announce Bastam Gtsiitecs, | scoount of the Bianelilid Moter Co. 


Copy will be built around the , Ch 
“ x ” rysier and Plymouth) for a 
You Get All Three” theme of series of car ads, direct mail and 


Bantam’s promotional campaign. 
The three features are advanced ee oe m 


d 
design, engineered construction and | Hoffman Motor Co. (Oldsmobile), 


roduction line economy. By stress- 
ci this theme, Bantam is making Hartford, has signed with WONS, 


a definite bid for the quality trail- lacie eeeee then tae - “3 (Bam 
ices. , 
er business at standard prices at dim Guhek Prone: Deoweens, 6 


feature of the Yankee Network 
News Service. 






Picks Agency 

Troy Blanket Mills, of Troy, N. 
H., .manufacturer of automobile Expansion Plan 
robes and automotive fabrics, has 
appointed Alley & Richards, N. Y. 


office, to handle advertising. 
into effect for an initial three-year 
Curtis Studies period in 1945, last week took a 
in 34 s of long stride toward enduring form 
en ee pal digested - as the bureau’s board of governors 


outlined a permanent financing 

three volumes just issued by the | formula for future years, beginning 
research department of the Curtis warch 1, 1948. 

Publishing Co. | One percent of a newspaper’s net 

Digests of 390 studies covering national advertising revenue for a 

almost every industry are found year remains the basis for annual 

in the three-volume series. Nine- bureau dues, as it has been sihce 


The expansion plan of the Bu- 
reau of Advertising, American 
Newspaper Publishers Assn., put 
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the expansion plan became official 
in March, 1945. But instead of re- 
taining wartithe 1942 as the year 
on which calculations are based, 
bureau member newspaper will fig- 
ure their dues on the revenue of 
the second year preceding each 
bureau fiscal year. 

Current refinement in the bu- 
reau’s financing program was de- 
veloped after a year’s study by 
the board, members were told in 
a letter just mailed by Roy D. 
Moore, of the Brush-Moore News- 
papers, chairman, and Richard W. 
Slocum, general manager of the 
Philadelphia Bulletin, vice-chair- 
man, 


Names Agency 

Dearborn Motors, which will han- 
dle Ford tractors and farm equip- 
ment after July 1, has named 
Meldrum & Fewsmith, of Cleve- 
land, to handle its advertising. 


Names 


Gordon C. Eldridge has been 
named to assist B. R. Donaldson, 
Ford director of advertising, and 
to, supervise Ford passenger car 
advertising, it was announced last 
week by J. RB. Davis, vice-president 
in charge of sales. Eldridge suc- 


| ceeds Frank McGinnis, recently 


promoted to direct sales promo- 
tion for Ford cars and trucks. He 
has had extensive automotive ad- 
vertising experience, having been 
associated with J. Walter Thomp- 
son, Austin F. Bement, Campbell- 
Ewald, D. P. Brother. 


Col H. 8S. “Spoke” Walesby, au- 
tomobile editor of the Detroit 
Times and Hearst newspapers un- 
til called to active duty with the 
Army Air Forces in 1941, has es- 
tablished offices at 1625 Connecticut 
Ave., Washington, to handle gen- 
eral assignments from clients in 
industrial fields. The organization, 
which is comprised of advertising, 
public and industrial sections as 
well as a legal staff, is equipped 
to expedite all matters requiring 
governmental attention. 


Guy Berghoff, director of public 
relations for Pittsburgh Plate 
Glass Co., will assume direction of 
all the company’s advertising ac- 
tivities, according to Harry B. 
Higgins, president. Berghoff joined 
the firm in 1935 as assistant man- 
ager of glass advertising and pro- 
motion. He served in that position 
for ten years prior to his appoint- 
—_ as director of public rela- 

ions. 


James B. Hili has been appointed 
director of radio for the Detroit 
division of Brooke, Smith, French 
& Dorrance. Hill, a veteran radio 
writer and producer, has been a 
member of BSF&D’s radio depart- 
ment for the past year. In his new 
post, Hill will also take over the 
direction of BSF&D’s television and 
motion picture activities. 


George T. Emerson has’ re- 
signed from the Detroit organiza- 
tion of N. W. Ayer & Son to ac- 
cept executive responsibilities with 
KRUX Radio Arizona and affiliat- 
ed enterprises headquartered in 
Phoenix. For the past 15 years 
Emerson has been closely asso- 
ciated with Chrysler Corp. adver- 
tising, publicity and sales promo- 
tion activities—on the Dodge and 
Chrysler institutional accounts as 
a vice-president of Ruthrauff & 
Ryan, Inc., and, more recently, on 
the Plymouth account with Ayer. 


Molloy, McClellan 
Upped by Nash 


DETROIT.—Appointments of R. 
James Molloy as assistant parts 
manager and Dayton L. McClellan 
as assistant service manager of 
Nash Motors were announced last 
week by H. A. Lotz, Nash parts 
and service manager. 

Molloy will handle parts and ac- 
cessories merchandise promotion, 
inventory controls, dealer parts op- 
erations and bin systems and cat- 
aloging and pricing, it was de- 
clared. McClellan will be in charge 
of dealer-customer relations, dealer 
planning, service promotion, and 
Coslee tools and equipment, Lotz 
said. 


“Dealers Tell Me,’’ by John O. Munn, 15 
an open forum for the expression of deal- 
ers’ opinions. 
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‘PRation has lost a great man. 
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AUTOMOTIVE NEWS, APRIL 14, 1947 


Ford Family Control Seen 
Despite Tax Battle 


(Continued from Page 1) 


Auto Makers, Dealers at Rites. . . 


Plants Pause in Tribute 
As Ford is Buried 


(Continued from Page 1) 


homage to a man who had done 
so much for people everywhere. 
So it was too, that when the 
last services were read in St. Paul’s 
Episcopal Cathedral in Detroit, the 
public once again was on hand. 


Only the burial Thursday, in 
Addison Ford cemetery, a family 
plot a few miles from his birth- 
place, was private. 

Most of the automotive greats 
were on hand at St. Paul’s to say 
farewell to the man, who while 
always playing a lone hand and 
often at odds with them, had done 
so much for the industry, too. 

Among auto leaders at the fu- 
neral were C. E. Wilson, M. E. 
Coyle, C. F. Kettering, Nicholas 
Dreystadt, O. E. Hunt, C. L. Mc- 
Cuen, B. E. Hutchinson, Fred Zeder, 
Forrest Akers, George Christopher, 
Alvan Macauley, Col. Jesse Vincent, 
W. O. Briggs jr., Roy Chapin jr., 
Charles T. Fisher jr., Dan Kelly, A. 
M. Wibel, Fred Black, Charles B. 
King, Harvey Firestone jr., Col. 
Herbert Alden, Walter F. Rockwell, 
Carl Johnson, Jim Crawford and 
Hugh Ferry, in addition to officials 
of the Ford company. 

Perhaps they were thinking on 
this April day of that time when 
he had stood alone and broken the 
chains of the Selden patent which 
held them all in bondage. 

Or of his great faith in the car 
everybody could buy. 

He was gone now, and they owed 
him much. 

Mr. Ford had been back only a 
few days from his Georgia winter 





National Leaders, 


Auto Executives 
Pay Tribute 


National leaders joined automo- 
tive greats in expressions of sym- 
pathy upon the death of Henry 
Ford last week. Following are ex- 
cerpts from a few of the thou- 
sands of messages: 

President Truman: “Deepest 
sympathy ... in your sorrow.” 

Senator Vandenberg: “. . . He 
probably had had as great an 
impact on his time as if he had 
been president of the United 
States.” 

Eddie Rickenbacker: 
sympathy.” 

, George Mason, president, AMA: 

. He joins Edison, Pasteur and 
other immortals .. . 

William 8S. adese, one-time as- 
sociate of Ford: “He was a great 
man... he was always different.” 

Alfred P. Sloan, chairman, 
GM: “. . . He pioneered mass 
production which has become 
the keystone of American econ- 
omy .. . the nation’s debt to 
him is large and enduring.” 

Cc. E. Wilson, president, GM: 
“Henry Ford’s life and example 
have been and will continue to be 
an inspiration to the youth of 
America.” 

A. E. Barit, president, Hudson: 

. . His warm friendliness and 
great accomplishments shall _ re- 
main as everlasting inspirations.” 

Harvey S. Firestone jr.: “He ex- 
emplified the virtues of hard 
work, vision and service which 
made this country great.” 

George Romney, managing di- 
rector, AMA: “The greatness of 
the American automotive indus- 
try is largely the result of others 
applying his methods and ideals.” 

B. E. Hutchinson, vice-president, 
Chrysler Corp.: “Henry Ford con- 
ceived and dramatized to his coun- | 
try and the world the possibility | 
of mass production of material 
goods for the benefit of all people.” 

Alvan Macauley, chairman of 
Packard: “Henry Ford .. . is 
probably the best known name 
throughout the whole world. 


“Deepest 


“ 


| 
| 





Alfred Reeves, advisory vice- 
president, AMA: “Henry Ford... 
did more to raise the living stand- 
_., than any other man of his 


M. O. Anderson, president, NADA: 
"The automobile industry and the 


home, and had been in excellent 
spirits over the week-end. On Sun- 
day, he and Mrs. Ford had visited 
relatives in Dearborn. 


On Monday, Mr. Ford had 
driven to Greenfield Village with 
Ray Dahlinger, Ford farm su- 
perintendent, to inspect damage 
done by the flood. 

At dinner and during Monday 
evening he appeared in good 
health. He went to bed at 9 p.m., 
his usual retiring hour, planning 
to be up and ready to start at 8 
the next morning on a 100-mile 
inspection tour of Milan, Flat Rock 
and other Ford “village industry” 
centers. 


But then at 11:15, Mrs. Ford, 
who with one woman servant was 
alone in the house with Mr. Ford, 
heard her husband call. He said his 
head ached, that he “felt bad” and 
that his throat was dry. 

Mrs. Ford gave him a glass of 


WHEN THE “CASH-BUYING”’ JAM 
is OVER eee 


And because an automotive ‘buyers’ market” is fast returning, you'll 
want to push time sales aggressively. You’ll want the profit the 
Universal C. I. T. Retail Plan reserves for you. You'll want to tell 
each customer to buy, finance and insure a car right beside your 
desk—=in one simple transaction. You control the sale all the way. 


Sign up now with the financing institution that has always put the 


water, and then called to ie 
Rankin, the family ‘ie aeeae 
his lodgings above 

and sent him for a — 
Because all the telephones were 

out of commission, Rankin 


‘to drive to the Ford Engineering 


Laboratories, half a mile away, 
where he called Dr. John G. Ma- 
teer, of Henry Ford Hospital, De- 
troit. 

Dr. Mateer drove rapidly to the 
Ford home, but when he arrived, 
Mr. Ford was dead of a brain 
hemorrhage. Death had come at 
11:40 p.m. 

Rankin also called Henry Ford 
II, president of the firm his grand- 
father founded. 


Henry Ford II ordered that 
every Ford plant all over the 
world to close Thursday. 

Ford dealerships throughout the 
country closed Thursday, most of 
them for -the day, some for the 
hours of the services. 


George W. Mason, president of 
the Automobile Manufacturers 
Assn., after consultation with 
other auto makers, announced at 
the entire industry would pause 
at 2:30 a.m. Thursday, the hour 
of his services, in tribute to the 
“lone wolf” who had never joined 
their organization but who had 
done much for their industry. 


Time sales will provide your 


bread and butter! 


In normal times, the majority of motorists purchase cars on time. 


dealer’s problems first! 


UNIVERSAL C. I. T. 


Universal C. I. T. Credit Corporation 
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OFFICES IN 


PRINCIPAL 


changes—for the simple reason 
that young Henry II has virtu- 
ally turned the company’s poli- 
cies “upside down” since taking 
over 18 months ago. 

He ousted Harry Bennett and 
his regime, put in an 
door” policy and dropped the 
village industries, farming proj- 
ects, soybean tire pro- 
duction, the Ford fleet, lumber- 
ing and salvaging projects—all 
with idea that an auto company 
should only build autos. 

He brought in outstanding 
executives from other corpora- 
tions, renovated the administra- 
tive, accounting and sales set- 
ups. Young Henry has convinced 
everyone that there’s no need to 
worry about Ford under his tute- 


lage. 

All of this reorganization, of 
course, has been done with the 
quiet approval of the elder Ford, 
and the renovating will undoubt- 
edly continue although at a 
slower pace. There may even 
come now an entrance of the 
Ford company into the Automo- 
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bile Manufacturers Assn., some- 
thing the elder Ford has avoided 
since the days of the Selden pa- 
tent case. 

Also smoking may soon be 
permitted in offices at Dearborn. 
Shortly after he took over, young 
Henry okayed smoking in locker 
rooms but ash trays have re- 
mained in office desks in defer- 
ence to the elder Ford’s dislikes. 

In 1984, the company’s 172,645 
shares of stock were split 20 for 
one, possibly to provide for trans- 
fer of non-voting shares to the 
Ford Foundation. At Edsel’s 
death in 1948 there were 3,452,- 
900 shares outstanding at $5 par 
value. 

Latest annual statement, filed 
in Massachusetts, showed Ford 
assets at $815,660,356, and a sur- 
plus of $612,678,531. 


License Fee Doubled 
Gov. Ben Laney of Arkansas has 
signed into law Senate Bill 235, 
which increases drivers’ license fee 
from 50 cents to $1 annually. 
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From Humble Beginning . . . 
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. . « » to Giant Empire 





BIRTHPLACE of the Ford on Detroit's Bagley Ave. 





Epoch Reflects Ford 


His Influence Believed Biggest Factor 
In Era of ¢ 


futomobile 


(Continued from Page 1) 


fellow pioneers, who couldn't vis- 
ualize horseless carriages owned 
by any but the wealthy. 

+ + * 


Hs ultimate triumph showed up 
the doubters and endeared him 
to the hearts of millions to whom 
a car had been an_ impossible 
dream. By pushing his output up 
above 2,000,000 cars in 1923, Mr. 
Ford paved the way that reached 
the- mass market—and_ thereby 
brought about a second industrial 
revolution. 

“Make more cars and cut the 
price,” was another Ford stand- 
by. He let these feelings guide 
almost his every industrial move. 
Occasionally, though, Mr. Ford’s 
yearning to help those who were 


FORD as a mechanic. 


unable to help themselves led him 
into ill-fated ventures in other 
fields. The Peace Expedition he 
erganized in 1915 to seek the end 
of World War I ended in failure, 


primarily because other leaders 
prized their personal ambitions 
above the peaceful goals of their 
peoples. 


No failure in political endeav- 
ors, however, could detract from 
Mr. Ford’s accomplishments in 
the business of making motor 
cars. In this he was supreme. 
He, more than any other single 
man, put the world on wheels. 

Henry Ford was born on July 
30, 1863, just 10 days after the 
battle of Gettysburg. His birth- 
place was a white frame house, 
which still stands at Ford and 
Greenfield roads in Dearborn, 
Mich., the town which he was to 
lift to fame as the home of the 
mighty Rouge plant. 

Keeps Close to Farm 

William Ford, Henry’s father, 
was a well-to-do farmer who came 
to the United States from Ireland 
as a boy. His mother, Mary Lito- 
got Ford, was of Dutch descent, 
a native of Dearborn township. 
Throughout his later life, Henry 
Ford never forgot the youthful 
years he spent as a farm boy. He 
devoted a goodly share of the Ford 
industrial empire to projects for 
aiding farmers through the use 





of more and better industrial ma- 
chinery. 

There was little in his boyhood 
to indicate that he would be either 
a millionaire or an _ industrialist. 
Except for a fondness for fixing 
watches and farm tools, the young- 
ster seemed destined to follow his 
father as a farmer. 

” + + 

HEN, in 1876, his mother died. 

Within three years young Henry 
realized the futility of the farm- 
er’s struggle, and he came to De- 
troit to take a job in a machine 
shop. 

The shop paid apprentices $2.50 
a week, but board and room cost 
him $3.50 a week. Undaunted, he 
worked four extra hours every 
night repairing watches for an ad- 
ditional $2. 

While working as a watch re- 
pairer, young Henry had his first 
thoughts of the mass production 
process. He proposed a watch fac- 






| 


tery which would turn out time-' 


pieces from standardized 
cost 37 cents apiece and sell for $1. 


In these formative years, Mr. 
Ford had a bo-indless thirst for 
knowledge which he felt com- 
pelled to satiate. He began mov- 
ing from job to job, not as a 
drifter, but in the hope of learn- 
ing all there was to know about 
mechanics in the 1880's. 

At 19 Mr. Ford obtained a job 
as road expert for Westinghouse 
| portable steam engines. This work, 
| which consisted of helping farmers 
to work the engines, gave him the 
idea for a steam tractor and road 
buggy—and althoush these proj- 
ects didn’t materialize, he was on 
his way towards the fulfillment of 
his horseless carriage dream. 


Meanwhile, he did not ignore his 


social obligations. On one New 
Year’s eve he met Clara Bryant, 
the dauchter of a_ neighboring 


farmer. They were married April 
11, 1888, just 59 years ago last 
Friday. 

Then, -one day, while in Detroit, 
he saw a small gasoline engine in 
operation. This was in 1889, two 
years after Levassor had built the 





AT TIME of marriage in 1888. 


dies to’ 


SYMBOL OF FORD'S EMPIRE—the huge Rouge plant near Detroit. 





Ford’s Views 


“The majority rules, and the 

majority must benefit.” 
a oe & 

“Make more cars and cut the 
price.” 

4 * e 

“You can always sell some- 
thing that is cheap and good. 
To make it cheap, you must 
make it in quantities.” 

+ bk * 

“You often hear advice given 
to young boys that to succeed 
they must work and save their 
money. This is partly wrong. No 
successful boy ever saved any 
money. They spent it as fast as 
they could for things to improve 
themselves.” 

+ + * 

“I believe every man could 
double his labor output if he 
tried.” 

K © * 

“Thinking about money in- 
terferes with one’s efficiency. 
If a man is doing work worth 
while, it requires all his brain- 
power.” 

* * of 

“Money is like an arm or leg— 

either you use it or you lose it.” 
ck + + 

“Financiers cause depressions 
so they can retain control. They 
put on the pressure. That’s what 

the word depression means— 
‘pressure down.’ But science is 
going to change the whole sys- 
tem and take power away from 
the financiers.” 
* + of 

“Father thought I was an 

awful fool.” 








first practical automobile in 
France. Henry Ford began getting 
ideas. He too would build a self- 
propelled gasoline motor vehicle. 


But to do this, money and more 
expensive tools were needed. So 
the newlyweds set up permanent 
residence in Detroit, with Henry 
working nights as an engineman 
for the Detroit Electric Co. 

* * * 


fror the next 12 years Mr. Ford 
worked and sacrificed over his 
idea, first building an auto, then 
perfecting it, finally getting it into 
production. Assisted only by his 
wife, the young mechanic was a 
lone trailblazer exploring a terri- 
tory filled with pitfalls and set- 
backs. 

Most of these years the family 
ved at 58 Bagley Ave., now the 


site of the Michigan theater in 
downtown Detroit. Much of the 
time Mr. Ford could work on his 


idea only after completing the 12- 
hour night shift at the electric 
company. During these vigils, Mrs. 
Ford held a kerosene lamp while 
Henry inserted a part here and 
oiled a mechanism there. 

Edsel Bryant Ford, the cou- 
ple’s only child, was born Nov. 
6, 1898, six weeks before his fa- 
ther was ready to begin work on 
a new two-cylinder gasoline en- 


gine. 
Within a comparatively short 
time, the new invention was 


mounted on a frame and ready to 





HERE'S THE FIRST manufacturing plant of the Ford company, located on Mack 


Ave., Detroit, in 1903. 


THREE CRONTES in an informal pose. Left to right: Henry Ford, Thomas A. Edison 
and Harvey S. Firestone sr., who were bosom pals until death intervened several years 
azo. Photo was taken during summer of 1924 while the three were on a camping trip. 





THE THEN “BIG THREE.’’ This was an unusual photo when taken because it was 
a rarity then to get the heads of the automotive industry’s ‘‘Big Three’’ companies 
together. Left to right: K. T. Keller, president of Chrysler Corp.; Wm. 8S. Knudsen, 
then president of General Motors, and Henry Ford. 





FOUR OF THE FORDS at a Dearborn luncheon. Left to right: Benson, now a vice 
president of Ford Motor Co.; Henry Ford; the late Edsel, then president, and Henry 
Ford II, now president. 


be tested. At 3 a.m. one morning, around in his new horseless car- 
a burst of explosions on the streets | riage. 

of the town aroused sleeping resj- Next day Mayor William C. May- 
dents. They peered from their win-/ bury of Detroit assured Mr. Ford 


dows to see Henry Ford riding | (Continued on Page 59, Col. 1) 
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that the police would protect him 
against the complaints of citizens 
that his contraption was a public 
nuisance. That, Mr. Ford believed, 
was the first automobile license to 
be issued in America. 

This event, which transpired in 
1896, by no means ended Mr. Ford’s 
chosen task. He began to build a 
string of autos in an attempt to 
erase the crudities of his initial 
products. By 1899, he felt that Ford 
cars were ready to go into pro- 


duction. 


* * * 


HE 36-year-old mechanic dis- 
agreed with other automotive 
impresarios of that day, however, 
especially on what market the cars 
should be designed to sell in. Two 





FORD BUYS Lincoln Motor from Henry 
M. Leland, Feb. 4, 1922, for $8,000,000. 
Late Edsel Ford (left) signs contract while 


* seated with Wilfred C. Leland, son of 
original owner. Standing are Henry Ford 
and Leland. 


different concerns were formed to 
make Ford’s cars, but both col 
lapsed when other backers insist- 
ed on producing big expensive ve- 
hicles for the “upper crust.” 

In March, 1900, Mr. Ford made 
history by publicly demonstrating 
his gas-driven car on the streets 
of Detroit. A reporter who went 
along for the ride expressed amaze- 
ment at a speed of 25 miles an 
hour, adding the accurate fore- 
cast: 

“What kind of a noise is it? 


ae ea Ct 





Present Epoch Is Seen 
Reflecting Ford Work 


(Continued from Page 58) 





It is not like any other sound 
ever heard in this world. It must 
be heard to be appreciated. And 
the sooner you hear its newest 
chuck, the sooner you will be in 
touch with civilization’s newest 
lisp.” 

After the dawn of the Twentieth 
Century, Mr. Ford put his cars 
through more difficult tests. Intro- 
ducing the steering wheel to re- 
place tillers, the inventor decided 
to enter his car in several auto 
races. 

His Special ‘999’ Racer 

In a two-cylinder car, Mr. Ford 
defeated Alexander Winston in a 
race at Grosse Pointe, just east of 
Detroit. Then, in the start of a 


lifelong friendship, Barney Oldfield | 
“999” | 
racer to victory in a Grosse Pointe | 


piloted Mr. Ford’s special 
trophy race. 

Finally, on June 16, 1903, Henry 
Ford christened what was to be- 
come the gigantic Ford empire. 
The Ford Motor Co. was 


capital stock of $100,000 (of which 


only $28,000 was subscribed). There | 


were 12 stockholders, and Henry 
Ford was vice-president. 

The stage was set now for Ford's 
volume production dream to come 
true. In the first two-story frame 
plant on Detroit’s Mack Ave., 
Fords would go “rolling by.” 

og + oo 

RODUCTION soon began on a 

simply constructed Model A 
Ford, and the company completed 
its first retail sale on July 23, 1903. 


Within nine months the four-cylin- | 


der Models B, C and F had been 
placed on the market, and Mr. 
Ford had shattered the world’s 
auto speed record in his Arrow 
racer. He reached the “sensation- 
al” speed of 92 miles an hour on 
the tee of Lake St. Clair: 

In his first full year of opera- 
tion, Mr. Ford set another rec- 
ord—this one in production. He 
made and sold 1,708 cars for a 
gross business of $1,204,318 and 
net profits of over $250,000. 

In addition, he had introduced 
two new features: a “universal 





Ford's First and Latest 
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WITH FIRST FORD during the industry’s Golden Jubilee in June, 1946, are Henry 


Ford, Mrs. Henry Ford and their grandson, Henry Ford II, president of the company. 




















before Henry Ford’s death. : 








AND HERE IS THE latest Ford, the 1947 spring model, announced only a few days 
{ 


incor- | 
porated at Lansing, Mich., with a} 





Ford (at left) and Harkness (on right).’’ 





Ford Planned Tour 





Of Plant Before Death 
DETROIT. — Henry Ford had 
planned a 50-mile inspection 
tour of Ford Motor Co. installa- 
tions at Flatrock, Cherry Hill 
and vicinity on Tuesday, the day 





following his death, it was re- 
vealed by Ray Dahlinger, chauf- 
feur for Mr. Ford. 

Always active despite his 83 
years, Henry Ford was often an 
unheralded visitor to the plants 
and properties of the empire 
which he founded. 





globe” torque joint and the use 


Ford cars also began appearing 
with side doors, instead of the 
conventional single rear door. 


expand both the automobile 
and his own control over opera- 


and a year later Mr. Ford suc- 


Forerunner of the T 


marked by the introduction of 
Ford’s four-cylinder Model N, 
which automotive historians de- 
scribe as the forerunner of the 
Model T. 

With the Model N, Henry Ford 
threw a bombshell into the new 
industry. He displayed a Model N 








at the New York auto show and 
tied an amazing price tag to the 
steering wheel. It read “$500.” 


So was the era of the low-priced | 


car born. 


* * x 


yee the word got around, the 


Ford company was swamped 
with orders it was unable to fill. 
So great was the demand that six 
months after the debut the price 
was boosted to $600. A prospect 
had to wait months for delivery, 
though some expedited receipt of 
a Model N by slipping the dealer 
a bonus under the table. 

Mr. Ford took all this in his 
stride, using the Model N as a 
yardstick and a basis to build the 
car of which he had always 
dreamed. This ideal automobile 
would fit into assembly line pro- 
duction like a hand in a glove. It 
would be completely different from 
anything hitherto offered. It would 
sell for a phenomenally low price 
and last a lifetime. And—it would 
make or break Henry Ford. 

On Oct. 1, 1908, the formal an- 
nouncement was made. Ford Mo- 
tor Co. unveiled the new Model 
T. It did not go out of produc- 
tion until 20 years later. 

And the Model T was'‘a radical 


departure. It simplified to a re- 
markable degree the operations 
of driving and repair. It intro- 


duced the use of vanadium steel, 
the left-side steer, removable cy- 
linder-heads, and a host of other 
innovations. 

100 Cars a Day! 

The original Model T cars re- 
tailed for $850, but Mr. Ford 
counted on a flood of production 
to cut the price. By June, 1909, 
100 cars had been built in a single 
day. Also, the Model T had won 


The same year—1906—was also | 
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of two strong radius rods from | 
the frame back to the rear axle. | 


Overjoyed by the success of Ford 
Motor Co., Mr. Ford laid plans to | 
line | 


ceeded John F. Gray as president. | 








1928 New York Auto Show. Left to right: 
| Henry Ford; Benson Ford, 


| of the r. 
tions. In 1905 the company moved|” Oo "" 


to a larger plant further uptown, | 





ON HIS 83rd BIRTHDAY last July, 


a transcontinental race in 22 days. 

By the end of the year, the 
Ford company had moved into 
its new plant in the northern 
Detroit suburb of Highland Park. 
The Ford star was maintaining 
a steady rise. 





There was only one thing. Henry 


|Ford was extremely fortunate to 
be at the head of his own com- 
pany at this time. Twice in this 


period the existence of Ford Mo- 
tor Co. had been seriously threat- 


|ened. Only because of Ford’s per- 
| severance and a stroke of luck was 


the company saved from extinc- 


tion. 
+ + 

THe first of these menaces grew 

out of the famous Selden pa- 
tent suit, which jeopardized not 
only Ford Motor Co., but also the 
whole future of the automobile as 
a product for the masses. 

Henry Ford himself regarded the 
conquest of the “Selden patent 
crowd” as his outstanding achieve- 
ment. He often said that if the 


* 


|Selden patent had not been over- 


(Continued on Page 60, Col. 4) 








HENRY FORD was a racer of note in his early days. Here is an early photo of ‘‘At full speed—a trial brush between Messrs. 





BOYS IN HIGH BOOTS now guide the Ford Motor Co. This photo was taken at the 
Edsel Ford, then president, who died in 1943; 


now a vice-president, and Henry Ford Il, 


Henry Ford was honored at a huge rally in 
Ford Field, Dearborn. Here he receives a plaque from citizens of Dearborn, 


2 








now president 





AS FORD got his 
the auto industry's 
Golden Jubilee celebration last summer. 


pioneers during 












yew riding Lyk-Nu sales are adding 

dollars to thousands of cash registers, 

throughout the country . . . The Lyk-Nu 

tune can't because it sells 

easily and repeats and repeats and 

repeats. « 

@ It is a liquid wax 

@ kt is fair traded at $1.00 

@ It is nationally advertised 

@ It carries a money back guarantee 

@ It is the finest in auto dressings 

@ It cleans and waxes in one easy operation , 

@ lt comes in colors . . . the color of your car 

@ Black, Grey, Blue, Maroon, Green, Brown, 
Yellow 


Used by more new car dealers than 
any other wax. 


Is your register humming the Lyk-Nu 
tune? 
If not... write... wire... or phone. Q 


LYK-NU 


KOTE-0-WAX 


Some distributor and jobber territories 
are still open. 


























The universal popularity of the two Schrader 
“Seals” (Valve Core and Cap) is good evidence 
that they “make tires last longer.”” Check your 
customers tires with a dependable Schrader 
Gauge. Install Schrader Cores and seal the valve 
mouths with air-tight Schrader Caps. 


PRODUCT 
CONTROL THE Aik 





NE 
A. SCHRADER’S SON, Division of Scovill Manufacturing Company, Incorporated, BROOKLYN 17, N. Y. 


“Wow! Are We Popular!” 


Keep a Schrader Tire Gauge in Every Vehicle 


AUTOMOTIVE NEWS, APRIL 14, 1947 





























/ BETTER HUSTLE... 
THERE'S SOMETHING 
IN THIS 


rN 
\\ 
SX you wws7 corr - 
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1 NEED YOU BADLY! 





Giving your customers this tire-saving Schrader 
Service, creates good will, and ups your profits. 

Schrader keeps your stocks of Schrader Prod- 
ucts on the move by continuously advertising to 
motorists .. . Order the Complete Schrader Line 
of fast turnover items today. 


p WALVE CAP 






VALVE CORE 2nd SEAL 


Originators of the Comparative Air Loss System for Flat Tire Prevention 


COME WITH ME, BOYS, 
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(Continued from Page 59) 
thrown, “there could have been no 
| automotive industry as we know 
it today.” 

George B. Selden was a far-see- 
ing attorney in Rochester, N. Y., 
who as far back as 1879 had en- 
| visioned the possibilities in gaso- 
line power. In that year he ap- 
plied for a patent that purported 
to cover every form of gasoline- 
driven vehicle. 

After the patent was issued 
| in 1895, Selden demanded and 
got royalties from 12 or more 
automobile manufacturers. A 
small group of “independents,” 
| led by Ford, refused to pay roy- 
alties to the patent owner. A 
| bitter-end battle between the 

two groups was obviously in the 
works. 


The 12 companies’ thereupon 
formed the Assn. of Licensed Au- 
tomobile Manufacturers, which 


aimed to stabilize the budding in- 
dustry by granting licenses only 
to well established automobile con- 
cerns. One of those producers it 
did not consider “well established,” 
|and whose application for mem- 
bership was rejected, was Henry 
Ford. 
Ford Was Defiant 

As other manufacturers joined 
the Seldenites, the association an- 
nounced it would sue all “infring- 
ers” of the patent. In announce- 
ments, issued in the newspapers 
of Aug. 1, 1903, the association 
warned drivers against buying cars 
made by Ford or other non-respec- 
ters of the Selden patent. 
Defiantly, Mr. Ford set about to 
do battle. Declaring that no car 
ever had been, or ever could be, 
built in conformity with the Sel- 
den patent, he offered to put up 





| Ford car. 
* + * 


| N OCT. 12, 1903, Selden and 
several of his companies filed 
|suit against Ford Motor Co. and 
Cc. A. Duerr & Co., a New York 
Ford dealer. The case dragged on 
until September, 1909, when a low- 
er court ruled the patent “valid 
land infringed.” 

| At this reversal, all the other 
“independents,” who had support- 
ed Ford in the court fight, took 
out licenses under the Selden pa- 
tent. The American Motor Car 
Manufacturers Assn., to which they 
belonged, was disbanded. Direct- 
ing a great deal of the Ford fight 
against the Selden interests at that 
time was Albert J. Reeves, who 
is now advisory vice-president of 
the Automobile Manufacturers 
Assn. in New York City. 


The seemingly hopeless fight 
against Selden, combined with 
the long hours of hard work 
needed to make his new com- 
pany a going concern, had sorely 
disillusioned Mr. Ford. So de- 
spondent was he that he almost 
sold the Ford company to the 
late William C. Durant, who was 
attempting to unite all the auto 
makers into one giant holding 
company. ried 
This second threat to Ford Mo- 
tor Co.’s existence might have suc- 
ceeded if Durant had been able 
to raise the amount of cash de- 
manded by Ford. Both agreed on 
a selling price of $8,000,000, but 
Ford wanted $2,000,000 in cash. 
Durant couldn’t raise the money, 
since his credit was ill received 





}a bond for every purchaser of 4 | 


Mohawk Motor 


Huber Motor Co., Bryan, O., has 
changed its name to Mohawk Mo- 
tor, Inc. Landis O’Brien, president 
and other officers have all been re- 
elected. 


Hope Metal Bins _ provide 
quick, orderly expansion for 
parts departments. Patented 
slip-in shelf dividers require 
no bolts, screws or clips. Bins 
shipped built-up according to 
your specifications—ready for 
immediate use. Sturdily con- 
structed for long, rugged use. 
Used by leading auto dealers 


everywhere. Write for folder 
showing various models. 


Early Delivery 


HOPE METAL 


PRODUCTS, INC. 
1509 Rockwell Ave. 
Cleveland 14, Ohio 





BUFFALO COURIER EXPRESS 


cforial 
.. aes. 





“WE count on a 
quick sell-out of the 
specialty items we 


advertise in Courier- 
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ROTOGRAVURE BUILDS SALES 








on Wall Street in those days, and 
the deal fell through. 

Mr. Ford appealed the adverse | 
decision on the Selden patent, an 
appeal which was to be rewarded | 
in 1911 by a decision completely 
sustaining the Ford case. 

Upper courts held that the Sel- 
|den patent was “valid but not in- | 
| fringed” by the Fard car. The de- 
| cision was yenderd] on the ground 
that Ford’s* car *w&s powered by 
| four-cycle engines, whereas. Sel- 
| den’s patent had disclosed an early 
type engine of two-cycle consttuc- 
tion which had never been active- 
ly produced in connection with 
automobile development. 

* * * 
FroRD never again joined an’ as- 
sociation of manufacturers, al- 
ways preferring to remain on. the 
outside as the industry’s rugged 
individualist. 

By .1914, Ford Motor Co. had 
turned into a rapidly growing or- 
ganization whose limits no worldly 

(Continued on Page 61, Col. 1) 
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TAN & BLACK TOPS 


For All Convertible Cars 
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[mpame Epoch Is Seen 
Reflecting Ford Work 


' (Continued from Page 60) 


borders could confine. Production 
was rolling along at the 6l-acre 
Highland Park (Mich.) plant, and 
a factory had been opened in Da- 
genham, England. The name 
“Ford” was becoming synonymous 
with motor cars all over the world. 

Henry Ford still had not 
achieved one of his earliest am- 
bitions: a car that would sell 
within the means of every Amer- 
ican’s purse. He realized, how- 
ever, that wage earners would 
have to be assured of stabilized 
incomes to be able to plan for 
the purchase of a car. 

So, on Jan. 12, 1914, he an- 
nounced that Ford workers would 
work only eight hours a day and 
receive a minimum wage of $5 
daily. To the non-unionized world 
of pre-World War I days, this was 
like the explosion of an atomic 
bomb. Henry Ford had startled 
the world again. 

In 1919 the minimum wage was 
increased to $6 a day, and in 1929 
to $7. Ford also adopted bonus and 
profit sharing plans, and in 1926 
went on a five-day, 40-hour week. 
Not until the unionization move- 
ment took hold of the nation’s 
workers did he encounter any ex- 
traordinary labor difficulty. 

Acquires Rouge Land 

The onset of the first World war 
found Ford ready to plunge into 
war production. In 1915 he had 
acquired 1,000 acres of land along 
the Rouge River in Dearborn. De- 
velopment on the new plant was 
started immediately. 


In the meantime, the Model T 
line had been expanded to include 
a sedan and a coach. Production 
had exceeded 700,000 cars in both 
1916 and 1917 and two of Mr. 
Ford’s pet projects were in opera- 
tion: the Henry Ford Hospital and 
the Henry Ford Trade School. 

. * +. 


HE 1,000,000th Ford car rolled 

off the assembly line on Dec. 10, 
1915. The company estimates that 
more than 31,000,000 Ford cars and 
trucks have now been manufac- 
tured. 


Although he had failed to end 
the war in 1915, Ford had not 
given up on his pacifistic be- 
liefs. But when the U. S. en- 
tered the war in April, 1917, Ford 
swung the other way. At a con- 
ference with President Wilson, 
the auto executive offered the 
resources of his entire organiza- 
tion to the war effort “without 
profit.” 





WDALLAS FOLKS 
WANT THEIR 


| 
| 





AND GET IT 


Local news is covered generously, the 
same day it happens, in The Dallas 
Times Herald, an evening newspaper. 
For news of their city, Dallasites turn 
regularly to Page 1, Section 2, of The 
Times Herald. 

The Dallas Times Herald has the great- 
est circulation of any newspaper in the 
prosperous twenty-county Dallas ABC 
Meorket, 


The first item to be manufac- 
tured at the Rouge plant was an 
Eagle boat. The company also 
poured ambulances, trucks and 
Liberty motors for airplanes into 
the fight against the German 
Kaiser. 


It was Henry Ford who had con- 
ceived the idea of a huge plant 
along the Rouge River neas his 
Dearborn home. But he struck a 
snag in his own organization when 
he proposed to invest the entire 
1916 profits of $60,000,000 in the 
new plant. 

A group of stockholders obtained 
an injunction restraining him. 
Ford was eventually compelled to 
appeal to the Supreme Court to 
gain removal of the restraint. 

Buys Out Stockholders 

As a result of this fracas, Ford 
took steps to buy out the other 
stockholders. He borrowed $75,- 





TEXACO DEALERS 





Greenfield Village 


Monument to Ford 

To countless Americans, famed 
Greenfield Village and its price- 
less assortment of Americana is 
as great a tribute to the char- 
acter and genius of Henry Ford 
as any of his vast automotive 
holdings. 

Greenfield Village in Dearborn 
grew from the meeting of two 
of America’s greatest inventive 
minds: Henry Ford and Thomas 
A. Edison. Simple men for all 
their achievements, they desired 
to see the past preserved that 
it might better be understood 
by, and be an inspiration to, 
those of later generations. 





000,000 from Eastern loan houses 
and bought out his associates on 
the basis of about $250,000 for each 
$100 share. The late Senator James 
Couzens of Michigan, who had in- 
vested only a few thousand dol- 
lars in the original Ford concern, 
received $30,000,000 for his hold- 
ings. 

On Jan. 1, 1919, Henry and 
Edsel Ford became the sole own- 
ers of the company. Edsel, who 
had learned the business from 


the ground up, was installed as 
president at the age of 26. The 
company was incorporated in 
Delaware at a capitalization of 
$100,000,000. 


Thus was Ford Motor Co. con- 
verted into a worldwide empire 
owned and operated by one fam- 
ily. No outside interests were ever 
again to hold a voice in directing 
its fortunes, though Wall Streeters 
tried hard in the 1920-21 depres- 
sion. But Henry foiled them by 
cutting shipping and production 
costs to such a degree that he 
received enough cash to pay off 
the $75,000,000 loan. Dealers came 
to his rescue by buying parts and 
cars. 

7 a * 


HEN®* FORD was by this time 
56 years of age. Although he 
had been physically worn out by 
the previous years, he was by no 
means ready to retire. Edsel would 
actively supervise the company’s 
operations, but Henry would be on 
hand to make the decisions and 
formulate the policies. 


Ford Motor Co. and the nation 
roared into a period of unprece- 
dented prosperity. Production 
and more production was the 
target, and in 1928 Ford turned 
out 2,090,338 Model T cars— 
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which is still a record for an 
individual model. Ford also set 
@ record for a day’s production 
—9,909 Model Ts on Oct. 31, 
1925. 

In 1922-23, the Ford runabout 
retailed for $265 and the touring 
car for $295. Popular-priced cars 
were a reality at last. 

During this boom period, Henry 
Ford found time to indulge in 
some of his interests outside the 
industrial field. He instituted a 
libel suit against the Chicago Tri- 
bune for calling him an “anarch- 
ist.” 

Mr. Ford was awarded six cents 
damages, after Tribune attorneys 
exploited his appearance as a wit- 
ness, Ford: said he would never 
again appear on the witness stand. 

On May 26, 1927, the 15,000,000th 
Ford car was assembled, and the 
20-year-old Model T line was dis- 
continued. Ford plants were silent 
for six months while a new Model 
A was placed on the lines. The 
Model A was produced until 1932, 
when the V-8 made its bow. 


* * * 


Hane FORD was an integral 
influence in almost every deci- 


sion, every expansion, every for- 
(Continued on Page 62, Col. 1) 
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Present Epoch Is Seen 
Reflecting Ford Work 
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ward step undertaken by the com- 
pany. And the company was mov- 
ing forward, enlarging its opera- 
tions throughout the world, in- 
creasing its value well into bil- 
lions. 

Though not an officer, Ford man- 
ifested his indirect control in the 
bitter campaign he waged against 
the National Recovery Act of 
1933. He thought the act un- 
American and ordered Edsel not 
to sign the automobile industry 
code, against Edsel’s better judge- 
ment. Gen. Hugh Johnson, NRA 
director, personally pleaded with 
Ford to sign. But Henry’s ‘No” 
held and was upheld when NRA 
was declared unconstitutional. 

Henry Ford had raised his 
minimum daily wage to $7 late 
in 1929 to combat the depression. 
He felt that his workers had al- 
ways gotten a square deal and 
would not need a union to bar- 
gain with him. 

The fledgling UAW-CIO had or- 
ganized General Motors and Chrys- 
ler after violent sitdown strikes 
in 1937. The other manufacturers 
quickly came into the fold. Ford 
was the last and biggest stumbling 
block to industrywide unionization. 

At first, Ford was dead set 
against the union. His lieutenant, 
Harry Bennett, supervised the fight 
to keep union organizers off Ford 
property. One of the by-products 
of this feud was the bloody “bat- 
tle of the overpass” near the Rouge 
plant. 

Workers Vote for UAW 

But Henry Ford could not escape 
the fact that the laws of the land 
had been altered to favor the labor 
movement. An NLRB election 
showed that Ford workers, despite 
Mr. Ford’s prediction, were over- 
whelmingly in favor of UAW rep- 
resentation. 

Not one to go against the 
wishes of his employes, Mr. Ford 
surrendered unconditionally for 
the first time in his life. He 
granted the union’s every de- 
mand, including the closed shop 
and dues checkoff. Unionization 
had to be given a fair trial to 
determine if it was workable, he 
explained. 

“We'll soon find out,” he said, 
“if the union can manage the enor- 
mous responsibility it has taken 


on, 
* * 


7 
THE year 1938 marked several 
milestones in Ford history. The 
5,000,000th V-8 was built; Henry 
Ford was 75 years old; Mercury 
production was started, and Henry 
Ford II was made a director of 

the company. 

Henry II was the oldest of Ed- 
sel’s three sons, all of whom had 
been put through the’ paces at the 
Rouge plant since they were old 
enough to walk. 

Ford Motor Co. was prepared 
for war production when the Pearl 
Harbor attack brought the U. S. 
into the conflict. One of Ford’s 




















the world’s largest aircraft plant 
Willow Run. 

On May 26, 1943, Edsel Ford 
died in the midst of the allout 
war effort. Henry Ford, then 
past 80, rose up to the challenge 
and took over the presidency of 
the Ford empire, a task he had 
relinquished 24 years before. 
The move was mainly a stop- 

gap, to tide things over until 
Henry II could take over the reins 
of the company. But it plainly 
showed that Mr. Ford was still 
part and parcel of the company 
which he had founded and built. 
Henry II Takes Over 

Henry II was released from the 
Navy to become executive vice- 
president. Finally, on Sept. 21, 
1945, the grandson succeeded aging 
Henry Ford as president of the 
company. 

Mr. Ford had been in command, 
however, when postwar production 
of Ford passenger cars was re- 
sumed on July 3, 1945—another 
tribute to the man who put the 
world on wheels. 


+ + + 

T° HIS dying day, Henry Ford 

never completely gave up con- 
tact with the company. He main- 
tained a small workshop in the 
Ford engineering laboratories and 
frequently visited his “office” to 
discuss the latest mechanical de- 
velopments. 

On the evening of his death he 
had planned a tour of outlying 
Ford plants for the next day. The 
tie always remained within him. 

The saga of Henry Ford is more 
than the account of a farm boy 
who became an industrial magnate. 
There is more than a Horatio Alger 
touch to the life of Henry Ford. 

Ford’s greatness lies in the 
fact that while he was at the 
top, he never lost sight of the 
needs of those who had to stay 
at the bottom. He always re- 
membered that most persons 
longed for the pleasures of their 
childhoods as much as_ they 
looked forward to the mechani- 
cal improvements that would 
make life easier. 

The River Rouge plant stands 
as an everlasting monument to 
Henry Ford the industrialist. More 
significantly, Greenfield Village 
and the thousands of charities he 
aided will eternally recall Henry 
Ford the man. 


Obituaries 





Hagerling, PAA Founder, 


Dies in Coatesville, Pa. 

HARRISBURG, Pa.— (UTPS)— 
LeRoy Henry Hagerling, organizer 
of Pennsylvania Automotive Assn. 
and former chief of the automo- 
bile division in the State Depart- 
ment of Property and Supplies, 
died April 2 at his home in Coates- 
ville, Pa. 





LOOK — LOOK — LOOK 


Just arrived large quantity of White Sidewalled tires (one side). 


600x 16 $21.82 
650x 16 $27.58 
700 x16 $32.10 


ALL PRICES F.O.B. 
DISCOUNT TO DEALERS 
DEPOSIT REQUIRED WITH ORDER, BALANCE C.O.D. 


25% 
10% 


650x 15 $27.02 
700 x15 $31.49 
DENVER 


KELLER MOTORS 


2750 West Alameda 


Denver 9, Colorado 








Recapture Automotive Americana 
In the “Fabulous Hoosier’’ 


Of all of the “wild and wooly” 


early pioneers of the automotive 


industry that we know today, Carl Fisher—the man who ran Prest- 
O-Lite into a many million dollar fortune, who built the Indianapolis 
track, fostered both the Lincoln and Dixie Highways and fathered 
Miami, outranks all others in vision, daring and courage. Jane 
Fisher, his wife, turned author, pictures the life of this “pioneer of 
pioneers” vividly in her biography, “Fabulous Hoosier,” a story of 
American achievement. $3.00 postpaid, Book Department, Automo- 


tive News. 





achievements during the war was 
the construction and operation of 
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MALE HELP 


WANTED 


PARTS MANAGER by Ford Deal- 
er—65 miles outside New York City 
in New England. Must have thor- 
ough knowledge of ordering and 
merchandising Ford parts. State 
previous experience, present em- 
ployment, rate of pay expected for 
5'%-day week. Your reply will be 
held in strict confidence. 


Box 1459 
c/o AUTOMOTIVE NEWS 
Detroit 26 








AUTOMOBILE MANUFACTURER wante 
Service Traveler for Latin America. Po 
sition requires good education, ability 
to speak Spanish and knowledge oi 
automobile service and parts department 
operations. Single man preferred. Box 
1662, c/o Automotive News, Detroit 26 


OLD ESTABLISHED PONTIAC DEALER, 
located in fine midwest city of 140,000, 
requires services of bookkeeper. Must be 
familiar with General Motors accounting 
system, and able to take off monthly 
statement. Air-conditioned office, vaca- 
tion with pay. Reply giving references, 
age and salary expected. Box 1673, c/o 
Automotive News, Detroit 26. 


WONDERFUL OPENING for woman, as- 
sistant bookkeeper with Chevrolet-Cadil- 
lac dealer in the most beautiful seacoast 
city in Florida. Requirement, at least 
three years General Motors accounting 
system. State experience and salary re- 
quired in personal letter. Larry Dimmitt. 
Clearwater, Florida. 





WANTED BOOKKEEPER who understands 
General Motors accounting system to 
take full charge of office position open 
at once. Judy Hollywood Motors, Holly- 
wood, Florida, Chevrolet Dealer. 


SERVICE REPRESENTATIVE — A large 
automobile manufacturer needs men ex- 
perienced 
tions for traveling jobs in several dis- 
tricts. Company car furnished, good sal- 
ary and splendid opportunity for ad- 
vancement. Write Box 1687, this paper, 
giving details of experience and persona! 
qualifications. 


ACCOUNTANT-BOOKKEEPERS — A large 
automobile manufacturer needs men thor- 
oughly qualified to install bookkeeping 
systems with dealers. Traveling jobs 
open in several districts. Good beginning 
salary and opportunity for advancement 
in sales organization. Company car fur- 
nished. Write Box 1688, this paper, giv- 
ing details of experience and personal 
qualifications. 


WANTED — ONE FIRST-CLASS mechanic 
and shop foreman to operate a small, 
well-equipped garage and service sta- 
tion. Only a reliable man with good 
references will be considered. Good pay 
for right party. Contact the Post Ex- 
change Officer, Parris Island, 8. C., for 
interview. Telephone No. 2125. 


MANAGER, TRUCK DISTRIBUTOR, Chi- 
cago, Illinois. Excellent opportunity for 
experienced man in retailing and whole- 
saling trucks. Large territory. Lines han- 
dled cover heavy duty field and also 1%- 
ton vehicle especially designed for large 
metropolitan users. Salary, commission 
and reasonable expense allowance. Box 
1689, c/o Automotive News, Detroit 26. 





SALESMAN to act as exclusive distributor. 
Car and knowing automotive trade es- 
sential. Small investment. Several terri- 
tories open. Lucrative income. Write Box 
1696, c/o Automotive News, Detroit 26. 


MALE HELP WANTED—Man to take 
charge of Service Department in large 
distributorship in Albany, New York. 
Must be experienced in supervision, in 
service followup and service programs. 
Six of our employes have over 20 years 
service. Good working conditions. Box 


1692, c/o Automotive News, Detroit 26. 


Unusual Opportunity 
For Service Manager 


Long established Buick 2,000 
car dealership in large eastern 
metropolitan city, has an open- 
ing for a service manager. The 
man who will be considered for 
this position must have unusual 
qualifications. Theory and tech- 
nical knowledge is essential, fac- 
tory experience desirable. He || 
must know merchandise—must || 
be able to train, supervise and 
handle personnel. This is a per- 
manent position for the right 
man. Answer in detail, stating 
full experience and qualifica- 
tions, as well as salary desired. 
Box 1698, c/o Automotive News, 
Detroit 26. 


in automobile service opera- | 


CLASSIFIED WANT AD DEPARTMENT 


POSITION WANTED 


SERVICE MANAGER—Good organizer, up- 


to-date and experienced, modern mer- 
chandiser and builder of volume and 
goodwill, wishes permanent connection. 
Will consider travel and abroad posi- 
tion. Also has parts beckground. Box 
1690, c/o Automotive News, Detroit 26. 
SERVICE MANAGER—Fifteen years’ au- 
tomobile service and management expe- 
rience plus four years Civilian Aircraft 
Maintenance Supervisor and Aeronautical 
Engineer with Army Air Forces. Will 
welcome strict investigation as I desire 
a permanent connection with reliable and 
progressive organization. Address Box 
1669, c/o Automotive News, Detroit 26. 





GENERAL MANAGER of dealership. 20 
years experience in automotive field, in- 
cluding 10 years as factory executive. 
Former navy commander, 40 years of 
age. Familiar with all phases of whole- 
sale and retail automobile and truck 
business. Capable of taking complete 
charge of dealership. Middle West loca- 
tion preferred with opportunity to buy 
interest in business. Box 1677, c/o Auto- 
motive News, Detroit 26. 


GENERAL MANAGER OR ASSISTANT. 
Veteran, married, engineering back- 
ground, G.M. dealer before war, desires 
position of responsibility and perma- 
nency in dealership or as factory rep- 
resentative. Presently employed in air- 
craft engineering. Box 1683, c/o Auto- 
motive News, Detroit 26. 


MANUFACTURERS REPRESENTATIVE 


MANUFACTURERS REPRESENTATIVE 
WANTS LINES: We travel four men, 
cover Western Pennsylvania to Harris- 
burg, eastern Ohio to Columbus and 
West Virginia. Call on automotive job- 
bers, car dealers, large fleets and in- 
dustrial. We have a display room, office 
and warehouse in the automotive dis- 
trict of Pittsburgh. Box 1684, c/o Auto- 
motive News, Detroit 26. 


DISTRIBUTOR WANTED 











ATT: TRUCK DEALERS 


5,000 MILE RESERVE GREASE FIT- 
TING. Write today for literature and ex- 
clusive franchise, SIMPLEX MFG. CO., 
Detroit 26, Mich. 








DEALERS WANTED 








DEALERS WANTED 


To Sell 
COMET MOTOR SCOOTERS 


Comet Pickup and Delivery Vehicles 
IMMEDIATE DELIVERY 
Write or Wire 


Comet Distributors, Inc. 


Distributors for Ohio 





DEALERS WANTED to sell 
low priced 4-wheel farm wagons. 5,000 
Ib. capacity, with auto type steering. 
reach adjustable to three body lengths 
and tractor hitch, 16-inch wheels. Also 
2-wheel all-steel utility trailer with 4x7 
ft. body and 16-inch 6-ply tires. Imme- 
diate delivery. Write for information. 
Corson Motors, 2720 Delaware Avenue, 
Buffalo 17, N. Y. 


big value, 


--—————————————————— 


DEALERSHIP WANTED 


00-200 CAR FRANCHISE, 100 mile ra- 
dius Philadelphia. Big Three, Nash or 
Packard. No inflated price. Give details 





in first letter. All replies confidential. 
Box 1697, c/o Automotive News, De- 
troit 26. 





DEALER EXECUTIVE, volume operator, 
age 36, with proven successful record, 
managing large G.M. dealership, will 
pay cash for dealership with 400 to 1,000 
new car potential. May consider buying 
part interest or managing dealership. 
Factory approval. and maximum operat- 
ing results assured. All replies will be 
kept strictly confidential. Box 1699, c/o 
Automotive News, Detroit 26. 








DEALERSHIP FOR SALE 





ESTABLISHED AUTOMOBILE AND 
TRUCK dealership, south Mississippi. Lo- 
cated on two main highways. Long lease, 
low rent. Can be purchased very reason- 
able as owner has other interest. Box 
1691, c/o Automotive News, Detroit 26. 





DEALERSHIP FOR SALE—Popular car 
agency in new $84,000 building located 
in growing western city of 50,000. Price 
$130,000. Address Box 1693, c/o Auto- 
motive News, Detroit 26. 





DEALERSHIP FOR SALE—Completely es- 
tablished, located in Midwestern metro- 
politan city. Buildings and inventory val- 
ued at over $600,000. Business currently 
earning over $200,000 per year before 
taxes. Buyer must have manufacturer's 
approval and necessary finances. We 
welcome rigid investigation. Box 1694, 
c/o Automotive News, Detroit 26. 
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BUSINESS OPPORTUNITIES 


BUS COMPANY. Transit, charter, large 
school contract. ICC rights five states 
Very profitable. $25,000 cash required 
Box 1681, c/o Automotive News, De- 
troit 26. 


BUSINESS FOR SALE 


OHIO—Ultra modern sales and service ga- 
rage building on a main thoroughfare, 
latest equipment, ideal location, central; 
agencies available. Letter or personal 
inquiry only. The Bankers Guarantee 
Title and Trust Co., 191 8S. Main St., 
Akron 8, Ohio. 


NEW CARS WANTED 


WANTED—1947 Cadillac 62 convertible 
coupe. Price no object. Anderson Auto- 
mobile Co., Peoria, Illinois. 


CALIFORNIA dealer wants 1946 and 1947 
model cars from dealers who are able 
to make delivery to Los Angeles. For 
particulars telephone Buster Kelley at 
PRospect 1225 or write 1225 South Fig- 
ueroa St., Los Angeles, Calif. 


DEALER WANTS 1946-1947 cars, also 
army jeeps, dump trucks, station wagons, 
all kinds. Alleghany Motors, 68 to 74 
Blackwell, Dover, N. J. 


USED CARS WANTED 


SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 





WANTED—Clean used cars, any make or 
model, top prices paid. Within 150 mile 
radius phone, write or wire. Kinch & 
Moss, Inc., Used Car Dealers, 223 W. 
Lovell, Kalamazoo, Mich. Phone 7256. 


USED OARS FOR SALE 








We have on hand and can deliver a 
many clean 1939 to 1947 cars that you 
want anywhere in the United States. 
Wholesale List of Cars and Prices Mailed 

Weekly on Request 


SAM GREENFIELD CO. 
6619 Euclid Ave. Phone HE. 0231 
Cleveland, Ohio 








AUCTION AUCTION AUCTION 


BUY YOUR CARS 
AT YOUR PRICES 


A new type wholesale auction of 
automobiles is now being operated 
by Ed Hough (formerly with R. 8. 
Evan), in Philadelphia, Pa., 3900 
North Broad St. You can buy one 
or two hundred cars. All makes 
and all models. Shipping arrange- 
ments made on request. Sales held 
every Tuesday and Friday at 12 
noon, all dealers cordially invited. 


ED HOUGH . 
Automobiles Auctioneers 
CASH FOR YOUR CAR 








BONDED BONDED BONDED 
WHOLESALE 
Large Selection of Clean, Late 

Model Cars 


McDermott Motor Sales 
6585 Carnegie Henderson 6330-81 
CLEVELAND 





AUTO BUYERS—Best wholesale dea! at 
LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN. 3-7400. 





A Good Assortment of 


USED CARS at 
WHOLESALE 


Mayflower Motors, Inc. 
828 West Market St. 
AKRON, OHIO 
Phone HEmlock 5101 





'42 CHEVROLETS AND FORDS, tudors 
and four doors. Priced right. Good con- 
dition. Good tires, former cabs. See or 
call: Bill Warlow, 716 N. Capital Aveé., 
Indianapolis, Ind. Phone L1I-4534. 
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USED CARS FOR SALE 


WHOLESALE 
USED CARS 
100 Select New Car Tradeins 
STOP IN OR CALL 


‘ Lee Motors, Inc. 
‘pil Cherry St. Toledo, Ohio 
ADAMS 6225 


wel 


AUTO AUCTION 
Inside & Heated 


Dealers Only 


EVERY MONDAY 
12:00 o’Clock (Noon) 


Good Place to Sell—Good Place to Buy 


™_ 


Join the Crowd at 


WOODRUFF MOTOR SALES 
415 W. Main St. 
Montpelier, Ohio 








CAR AUCTION 


EVERY SATURDAY—1 P.M. 
Dealers Buy—Everyone Can Sell 
NEW AND USED CARS 
SALE UNDER-COVER 


Toledo Car Auction 
2802 Summit St. 
TOLEDO, OHIO 


1696 MA 6121 (Nights) 








AUTO AUCTION 


Every Thursday, 12 Noon 
Dealers Only 


Sale Fee $5 Phone R-731 
Hometown Sales & Service, 


Inc. 
3. B. LEATHERS, Manager 
American Legion Grounds 
Oxford Highway Durham, N. O. 








ON THE “‘MASON-DIXON LINE” 


AUCTION 


For Dealers Only 
EVERY MONDAY 


Schaefer-Connell Co., Inc. 


108 N. Main St. New Albany, Ind. 
Also Every Thursday in Indianapolis, Ind. 








FOR EXPORT 








Automobiles 


for EXPORT 


We have all 
makes and models 
up to 1942. 


Cable Address MAYEX 


AKRON, OHIO 
328 West Market St. 
Phone HEmlock 5101 


BUSES WANTED 


42 or 48 passenger 
wanted, cash waiting, also 1942 Chev- 
rolet sedan buses, 12 passenger. Write, 
wire McLaughlin Bus & Equipment Co., 
1224 N. Main S8t., Providence, R. I. 


4-door sedan, converted by Armbruster 
Brothers, Fort Smith, Arkansas, to 12- 
passenger bus, suitable for airport pas- 
senger service or bus line. 650x16 six-ply 
tires, auxiliary springs, luggage rack 
with tarpaulin on roof. $3,277. F.O.B., 
Greensboro, N. C. Telephone 7132. 


IMMEDIATE DELIVERY, 2 new Wayne 
Deluxe school buses, 48 passenger, 8 
rows forward facing seats. 21’ mounted 
on new Ford 194” chassis. List price, 
$3,628 net, to dealer $3,325. F.O.B. 
Richmond, Ind. Holmes Motor Co., Lex- 
ington, Tenn. 





Ten 1942-1943 Chevrolet and 
International buses, 29 pas- 
senger, all-metal body. Pur- 
chased from Navy. Will 
wholesale at $950 each, f.o.b. 
Atlanta. 


Fulton Auto Exchange 
190 Edgewood Ave., N. E. 
Atlanta, Georgia 
MA, 2134 JA. 4933 
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BUSES FOR SALE % 


FOR SALE: NEW CHEVROLET, Model 
6702 bus chassis equipped Superior bus 
body Model C-209. Rhodes-Walker Chev- 
rolet Co., 210 McCorkle Ave., South 
Charleston, W. Va. 

FOR SALE — THREE 1942 Ford buses. 
High ceilings, two speed axle, 36-40 seat- 
ing capacity. Superior & Union City 
Bodies, Price $1695. BLANTON DUNN 
Co., Admiral Wilson Blvd., Camden, N. 
J. Emerson 5-1551. 


TRUCKS WANTED 


NEW OR USED TRUCKS & CARS, from 
% ton to 15 ton. All cash, dealings con- 
fidential. We go anywhere. Call Rock- 
well 0575 or write to Mr. Fred Bedford, 
3241 W. Ogden Ave., Chicago 23, IIl. 


TRUCKS FOR SALE 


200 TRUCKS 
GMC - Studebaker 


Chevrolet 


6x6 and 4x4 Cargoes and Vans 
at Wholesale Prices 


The U. S. Truck Sales Co. 
1750 E. 55th St. Cleveland, Ohio 











FOR SALE, BELOW LIST PRICE. One 
new heavy duty, all wheel drive Mar- 
mon-Herrington truck, six ton 161” 
wheelbase, 1000x20 12-ply tires, 131 HP 
motor, 529 cu. in. displacement. 
prime mover for carry-all, large dump 
body, or large logging operation. Imme- 
diate delivery. Call or wire: Gaines W. 
Harrison, Box 682, Columbia, 8. C. 
Phone 2-9510. 


TANKER TRANSPORTS—2000 and 4050 
gallons. Used air force equipment, ex- 
cellent, cheap. Patella Nash Co., 1403 N. 
Stonewall, Greenville, Texas. 


TWO PRACTICALLY NEW White army 
ten-wheel dump trucks, hauls 18 tons, 
reinforced springs, air brakes. GERLACH 
MOTOR CO., McAdoo, Pa. 


1946 HOLMES TRAFFIC KING wrecker, 
mounted on a 1946 Chevrolet 2-ton COE, 
2-speed axle chassis, equipped with 
8.25x20 10-ply front and dual rear tires. 
Very low mileage. This equipment is 
practically new. Immediate delivery. 
Reply to Box 1695, c/o Automotive 
News, Detroit 26. 


SOUTHERN BARGAINS, Jackson, 
10 1944 Dodge weapon carriers; 10 1944 
Ford 6-cylinder trucks, 4x4 platform; 
10 1944 Dodge carryalls; 10 1942 Inter- 
national K-7 dump trucks, 4x2; 8 Inter- 
national KR-11 dump trucks, 4x2; 2 1944 
Reo 7%-ton tandems, 6x6; GOOD CON- 
DITION, PAINTED. Trailers, 32 new 
10-ton Pontoon trailers, bargains; 
Converto dump trailers, ‘‘new’’ 
inal crates; 30 two-wheel trailers, ** 
750x20 tires; 5 low boy 8-ton trailers. 
Special prices to dealers, exporters. Mad- 
ison Truck & Equipment Co., Jackson 
36, Miss. Telephone 2-5511. 


INTERNATIONAL 1941 2-ton tractor with 
1941 24-foot Fruehauf semi closed trail- 
er, canvas roof, three new tires, me- 
chanically good, $1,000. Edward Halabi. 
City Motor Co., 861 Granby St., Norfolk, 
Virginia. 


TRUCK EQUIPMENT WANTED 


SIX NEW CABS—For 1%-ton Ford trucks 
from 1942 to 1946. Complete with seats. 
Write Cavalier Motor Co., Inc., 772 
Granby St., Norfolk, Va. 

WANTED—ONE FRONT BRAKE DRUM 
for 1940 Chevrolet half-ton, part No. 
602432. One ring gear and pinion 1935 
Chevrolet standard part No. 600523. 
Write Scarbrough Buick Co., Box 684, 
Pine Bluff, Arkansas. 


TRUCK EQUIPMENT FOR SALE 


EHT MACK TRACTOR. EHT tractor with 
10.00x20 tires, air brakes, and all 
equipment. This tractor has been com- 
pletely rebuilt and is guaranteed to be 
in excellent condition. Tri-State Mack 




















Distributors, 619 Jefferson Ave., Mem- 
phis, Tennessee. 
FOR SALE—Ford 134” C.0O.C., 1940 2 


speed axle, tandem axle, 100 H.P. mo- 
tor, new clutch. Roy F. Martin, Wooster, 
Ohio. 

EXPRESS BODIES for Dodge power wa- 
gons. Heavy gauge steel. Checker plate 
floor. Built wide with wheelboxes. 8 feet 
long, 54 inches wide. $184.2. F.O.B. 
Buckeye Body Builders, Columbus, Ohio. 


ALL STEEL PICKUP BOXES 

-Ton, $76.00 plus tax, FOB Waukesha 
-Ton, $95.00 plus tax, FOB Waukesha 
-Ton, $114.00 plus tax, FOB Waukesha 
1-Ton suitable for Dodge Power Wagon 





eR 








ANTIQUE CARS FOR SALE 


1904 OLDSMOBILE touring runabout, good 
condition throughout. One cylinder motor 
runs very good. Four new tires. Two 
passenger car. Who will give me a new 
Oldsmobile for it? Arthur Gronlund, 221 
N. P. Avenue, Fargo, N. Dakota. 


1914 FORD touring, engine No. 520150, 
good condition. Sale or trade. John V. 
Bauserman, Woodstock, Virginia. 

TRACTORS FOR SALE 


WARD LaFRANCE late 46-47 model D-1 


| 





te} 


tractors. Complete. New, excellent con- 
dition. List $7,233.3; now $5,285 tax 
included. Phone W. A. Peck, Peck's Auto 
Sales, Columbus, Miss. 


FOR SALE—Two 1941 White tractors; one 
1942 Fruehauf 26-foot closed van tandem 
axle trailer; one 1935 homemade trailer. 
Call or write Mr. Otis, in care of Ameri- 
can Security Co., 127 N. Buckeye, Ko- 
komo, Indiana. 








GARAGE FOR §& 

FOR SALE GARAGE AND DWELLING 
situated on a double lot 60x180. One 
story brick front and cement block build- 
ing 30x130, 2-story eight room _ brick 
house, all conveniences. At rear of house 
a new two story cement block building 
28x28 opening to rear. All buildings are 
in excellent condition; suitable for fac- 
tory, accessory store or auto parts. Lo- 
cated only two blocks from the squire. 
Gettysburg Motors, Gettysburg, Pa. 





4E 


PARTS WANTED SHOP EQUIPMENT FOR SALE 


BADLY NEEDED—Hood for 1936 Ford |“ Cnaition, Majestic Service, St. Francis, 
1%-ton truck. Faulkner Motor Co., Inc., Kansas. q : 


201-211 EB. Sixth Ave., Emporia, Kan. 


LEFT REAR DOOR for Chrysler Royal, 
8 passenger sedan, serial C-28. Also 
plastic trim for all four doors. T. J. 
Crabbin, Box 276, Sandston, Va. 


WANTED-—-RIGHT REAR FENDER, ‘40 
Packard, Model 120. Also complete fender 
set, 1940 Chevrolet pickup, new or used. 


AUTO EQUIPMENT FOR SALE 








TOW PILOT—$17.50 
(Dealers) 


63 


MISCELLANEOUS 


FOR SALE—New Reo Coleman 4-wheel 
drive snow plow unit. Complete with 
Howe V-plow and wing, Galion body, 
heater, defroster, lights, chain, ete. 
Save some money and have it NOW. 
Cook's Garage, Cooperstown, N. Y. 


ENGINE REBUILDING — Crankshaft 
grinding and  metaliizing. John P. 
Hughes Motor Co.. Inc., 800 Commerce 
St.. Lynchburg. Virginia. 





ootia bee Seen Inc., 129 Cedar St. Improved 1947 Model ONE 1941 INDIAN motorcycle for pickup 
; é RED W BA and delivery service, price $375. Eshel- 
ee oe —— ARRO RS—$38.82 on i Co., Inc., W. Orange & Pine 

: a 7 ts.. Lancaster, Penna. 
Complete with Guide Cables FOR SALE—Used Ford oval ~ neon “sign 


MACK PARTS. We have a large stock of 
Mack parts, many of which are on the 
critical list. Regular discounts to Mack 
dealers and special discounts for quan- 
tity orders. Wire for list. Tri-State Mack 


6’x3’. Used Mercury oblong neon sign 
6’x15”. Roy F. Martin, Wooster, Ohio. 


FRAM OIL FILTERS PB 
in original cartons. 


Tow Bar Sales Company 
FACTORY DISTRIBUTORS 
100 S. Clinton St. Chicago 6, Ml. 


Brand new, 
Ten or more, 90c 


Distributors, 619 Jefferson Ave., Mem- each. 18 Grit Wet or Dry Sandpaper, 
phis, Tennessee. new stock $1 per quire; $15 per ream. 
GENUINE FORD PARTS—Orders _ filled Allen’ W. Loether, 220 Madison Ave., 





Eaton 2-speed axle Wichita, Kansas. 


$269.15. 30% 
Write, phone 


same day received. 
assembly, net to dealers 
discount on regular items. 


1947 RED ARROW TOW BAR. bumper 
to bumper type, plus cable controlled 
steering. Dealers net, $37.50 F.O.B. De- 





or wire John H. Tidwell, Parts Manager, , 

TOBIAS-COURTNEY, INC., 13730 Fen-| Michigan Deteolt 10, dith 

kell Ave., Detroit 27, Michigan. VEr- ; * 7 bins A PL AN 
mont 7-4444. TRAILERS FOR SALE : 


FOR SALE-—Because of cancellation of 
Chrysler distributorship. One new four- 
car transport (Dodge tractor-mechanica! 
handling trailer). One slightly used. 


OLDSMOBILE PARTS 


We stock crankshafts, rods, bearings, 
timing chains, 1937-47. Write us for parts 


TO INCREASE 








info sen. four-car transport (Dodge tractor-Fran 
eee cis trailer). Contact Marshall Motor Co.. } OUR 
JOHN E. VOLLMER INC. ee 
(Oldsmobile Dealer) 
WEBSTER GROVES 19, MISSOURI eR aan SERVICE 
SEAT COVERS!! CLOSING OUT!! Plas- z - 
tic coated fabrics, leatherette trim to 
fit sedans and coaches, 1941 through 
P at N T f A Cc 1947 Chevrolets, Pontiacs, Oldsmobiles VOLI IME 
PARTS WHOLESALE and DeSotos. $10.95 set. 5% deposit 7 
with order. 374 Bay St., 


Bay Sales, 
Rochester 5, N. Y. 


AUTO SEAT COVERS—Here we sit minus 
coat and hat, waiting for your letter, at 
that. What are we selling? Auto seat 
covers, of course. From the response we 
get, are people still traveling by horse? 
Specializing in plastic, fibre, sailcloth 
no better can there be, trimmed lavishly 
with leatherette and plastic piping; with 
a price that can’t be beat. Best Cover 
Company, 1947 Broadway, New York 23, 
New York. 


25% discount to all garages. 
Fast shipment, prompt courteous service. 
We ship anywhere, we want your business. 


DICKINSON-WALLACE 
12740 Gratiot 
Detroit 5, Michigan 
PRospect 5000 


PONTIAC 


Parts Wholesaler 


Fast Midwest deliveries. Exceptionally 
large stock on hand. Prompt, courteous 
treatment. 25% discount to dealers on reg- 
ular discount items. We want your busi- 
ness. We can help you. 


THOMS PONTIAC CO. 
Phone Forest 8992 
5225 Delmar Blvd. 
ST. LOUIS 8, MO. 


Customer Control, Ine. 
5 Court Square 
Long Island City 1, N. Y. 











FOR HARD-TO-GET 
ARMY TRUCK PARTS 





Genuine Ford Parts 
‘“‘Many Hard to Get Items’’ 
30% Discount on Regular Items 


Orders Shipped Same Day Received 


Wire, Write, Call 


FULTON AUTO EXCHANGE 
190 Edgewood Ave., N. E. 


Atlanta, Georgia 








NASH PARTS 


LARGE STOCK OF MECHANICAL 


MA. 2134 
AND BODY PARTS 


Out-of-town Mall sci aaimeteienmreisi cinema 
Orders Filled oe —_ 
The Same Day “Open Saturday 

DISCOUNT TO DEALERS ee 


JA. 4933 


Evenings” 
25% epeecsetes 


NASH CENTRAL 
MOTORS INC. 
3705 Carnegie 
CLEVELAND, OHIO 


EX. 5800 





IN THE 


FINEST Auto AUCTION UNITED STATES 


NOW OPERATING IN MODERN BUILDING 


Every WEDNESDAY - - - 12 °xcox* 


BUY WITH EVERY CAR 
CONFIDENCE s GUARANTEED 


. ANY BANK OR FINANCE 
OUR REF ERENCE COMPANY IN INDIANAPOLIS 


THE 








WILL TRADE 





AIRPLANE 


Trade Plane for New 
Cadillac Convertible 


or 
$5,000 CASH 


For Sale: Fairchild 24G, 4 place cabin. 
Blind flight group, two-way radio, dir. 
loop, trailing and fixed antennas, two auto- 
matic Grimes landing lights. Flares, elec- 
tric starter, two 20-gallon tanks, new tires, 
114 hours since $2000 major on Warner 145 
h.p. Major included all new barrels, pis- 
tons, late type spline crankshaft and mag- 
nafiuxing, speed cowl on engine. Beautifully 
hand rubbed finish in black and red. 


HAROLD T. WINER 


8 Pierce St. Greenfield, Mass. 
Tel. 3696 


STOCK AT ALL TIMES. 


NEED. 


WE HAVE DEALERS CONSIGNED CARS IN 
CALL US—WE HAVE JUST THE CARS YOU 
PRICES ARE RIGHT. 


STUART & RAMP, Inc. 


1011 N. Pennsylvania Indianapolis 


DOC GREINER AUCTION 


STARTS THURSDAY, APRIL 10 
EVERY THURSDAY THEREAFTER—SALE STARTS 11 A.M. 


Dealers now you can buy cars at the right price as most of the cars to 


Riley 8781 








SHOP EQUIPMENT FOR SALE be sold are being brought in by new car dealers. Bring cash, certified 
MACHINERY AND TOOLS—Lempco, mod- checks, cashiers checks or letters of reference from your bank, unless 


el AC clutch plate-flywheel, Conrod grin- 
der, 220 volts, single phase motor, con- 
dition good, price, $395. Automotive Re- 
builders, Inc., 304 N. 10th S8t., Rich- 
mond. Va. 


FOR SALE—Ballcrank 
new, never out of crate. Perko Motor 
Sales, 9213 Union Ave., Cleveland 5, 
Ohio. Telephone Diamond 0025. 


we have done business with you in the past. Wire for hotel reservations. 


COL. CARL MARKER, AUCTIONEER 


DOC GREINER—THE FLYING DUTCHMAN 


Madison at Seventeenth Toledo, Ohlo Adams 6397 


lubricating unit, | 








THESE SIGNS SPELL 


Se hues S 


Attractive and thoroughly equipped new 
headquarters for M & M Motor Sales, Hud- 
son dealers for Richmond, Michigan, near 
Detroit. 


Schaefer Road Hudson Sales are now in > 
this well planned and equipped, beauti- 
fully located new building in Dearborn, 
Michigan. 


yo see the signs everywhere. New, modern Hudson sales 


and service establishments! Dealerships headed by able, 
progressive businessmen who are on their way to success with 


Hudson! 


The four buildings pictured above are typical of many in 
the dynamic Detroit area, where the pace is swift in every- 
thing automotive. 


They are one evidence of the results of Hudson’s long-range 
expansion program, which has brought together one of the 
strongest and finest organizations in the company’s history. 


4 Impressive new sales and service quar- 
ters of Lavigne Auto Sales, members 
of the Hudson dealer group in metro 


politan Detroit. 


Hudsons are well displayed and serviced 
by Cousins Motor Sales in their new 
home in Hamtramck, a city within 
Detroit's limits. 


Strategically located from coast to coast—and from Hudson’s 
Bay to Mexico City—are more than 3,700 Hudson distributors 
and dealers...well staffed, well advertised. well equipped to 


sell and service Hudson cars in volume. 


Yes, these signs—backed by sound forward planning as to 
both product and selling—spell SUCCESS! 


HUDSON 


HUDSON MOTOR CAR COMPANY, DETROIT 14, MICHIGAN 





viced 
new 
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